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Stewart E. Lauer: Invading a hot market with a new York home cooler (page 36) 





A McGRAW-HILL PUBLICATION 


JULY 22, 1950 “hy elaskie vee chars 





A CHALLEN 


TO EXISTING ENGINEERING STANDARDS! 


if 


7 


ae ee 


? 
‘ 
3 
X 


There doesn’t seem to be any limit to what our new jet planes can do. Every 
day they race faster—farther—higher—than the day before Jet propelled 
aircraft—which promise to extend man’s air reach beyond the speed of sound 

present a distinct challenge to engineers and existing engineering standards. 
Engines, for example, require bearings which must withstand almost 
unbelievable loads and temperatures; and operate effectively at speeds of 
as high as twenty thousand revolutions per minute! The fact that leading 
jet engine manufacturers consistently specify Bower bearings is conclusive 
evidence of their all-around excellence and quality. The same painstaking 
workmanship found in Bower aircraft bearings is present in the Bower 
bearing used in many different types of equipment. Specify this outstanding 


bearing value for your product. 


BOWER ROLLER BEARING COMPANY « Detroit 14, Michigan 


BOWE 


ROLLER BEARINGS 

















COMPANY 
EXECUTIVES: 


Write today for your 
copy —includes pension 
plans recently negoti- 
ated with labor unions. 


New 120-page analysis 
of retirement plans in 83 
industries — a valuable 
guide in setting up a new 
plan, or bringing an old 


plan up to date. 











THIS BOOK ANSWERS 
THESE 9 KEY QUESTIONS 





What patterns have been set in plans 
recently negotiated with unions ? 
What are the recent developments 


and trends in employer 
> 





unilateral plans 
What are the detailed provisions of 
these plans? 
How are benefits being revised in 
existing plans? 
What other changes have been made 
in existing plans? 


How will changes in Social Security 
Law affect benefits? 
What pensions are paid on an- 
nual compensation of $2,000, 
$3,000, $5,000, $15,000? 


How are pension plans funded? 





To what extent do plans call 
for employee contributions? 

















What companies in 83 industries did about Retirement Plan Problems 








PENSION PLANS IN THESE AND 
35 OTHER INDUSTRIES ANALYZED 











HIS valuable 120-page volume pro- 
vides you with a quick, simple 
method of applying the pension experi 
ence of others to your business 
Written by pension specialists, this 
new book gives you facts and figures 
showing how companies in 83 indus- 
tries are working out their retirement 
plan problems 
It contains complete information on 
pension plans negotiated recently with 
labor unions 
Facts about each company’s plan are 
in tabular form for quick reading and 


easy Comparison. 


BANKERS TRUST COMPANY 


NEW YORK 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


You will find this book a valuable 
guide in establishing a new pension 
plan, or for use in comparing and 
checking your present plan and bring- 


ing it up to date 


WRITE FOR YOUR COPY TODAY 


Simply write on your business letters 
head for your copy of A Study of Indus- 
trial Retirement Plans. It will be sent 
to you without cost or obligation. Please 
address Pension Trust Division, 
Bankers Trust Company, 16 Wall St., 
New York 15, N. Y. 
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Only STEEL can do so many jobs 





Fee ag Bees: 


S. Capitol, a recent face-lifting 


STEEL CEILING KEEPS CONGRESS COOL. In the U 
S'S Stainless 


gave the House and Senate Chambers new ceilings of perforated [ 
Steel. Fresh air is sent into the rooms by new air-conditioning equipment and used 
iir is drawn out through ceiling perforations. These painted stainless steel ceilings 
not only present a very attractive appearance, but they resist corrosion and serve 


excellently to absorb sound as well. 


JACKKNIFE DRILLING RIG. This in 
genious 50-ton capacity oil well ser 
icing rig is used for cleaning out oil 
wells up to 5000 feet deep. Once a 
job is done, the tall derrick, made 
tough and lightweight with U-S:S 
Cor-Ten Steel, just folds down on 
top of the truck and the rig is off 
it once to the next job 


BOARDING SCHOOL BOUDOIR. When 
Sister goes away to school, you want 
her snugly quartered, of course. So 
it's nice to know that an increasing 
number of dormitories in girl's 
schools and colleges throughout the 
country are being eqt ipped with at 
tractive, sturdy steel furniture like 
this ind with comfortable inner 


spring mattresses 





JMPANY and CLONE FENCE 


AMERICAN BRIDGE COMPANY « AMERICAN STEEL & WIRE ( 
ATES STEEL EXPORT 


& RAILROAD COMPANY + UNION PLY COMPANY « UNITED STATES $ 








THE SPRING'S THE THING. Scores of 


things you use every day, from lighters 
and mechanical pencils to automobiles 
and washing machines, depend on steel 
springs to make them work right. 
United States Steel produces millions 
of such year, each one 


springs every 
tailored for its specific function 











liger Brand Wire Rope is a vital 


dredge ‘‘Essayons.”” 


WORLD'S LARGEST VACUUM CLEANER. 


in the operation of the new Corps of Engineers’ 


link 
Ihe 


dredge does the essential job of keeping New York Harbor clear of silt in order 


that world traffic can flow to and from this important port. 
for this and hundreds of other equally important uses, 
continues its me job of helping to build a better 


rope United S 


Steel lumber 


listen fo . . . NBC Symphony Orchestra iday evening by United States 
National Broadcasting Company ast-t if newspaper for ‘ime and station 
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Easy-to-Operate 
Grouped Control 


Lever, Ele 


2730 San Pablo Ave., 


owere 


RMlaléc Drive 


Materials (AL at WZ / 


... because 


5 Lev-R-Matic CONTROLS 


give effortless, split-second 


maneuverability. 


MULTIPLE-DISC CLUTCH 


transmits positive power 


smoothly and instantly 


STAND-UP DRIVING 


insures the maximum visibility 


both forward and back 


ROLLER CHAIN LIFT 


eliminates obstructions be 
tween the uprights . raises 


quickly and smoothly 


COMPACT DESIGN 

gives speedy, efficient opera 
tion in. the narrowest aisles 
Using MOBILIFTS Lev-R-Matic 


drive, you can actually treble the number 


with 


; of pounds handled per man, per hour, and 
at the 
costs! 
ant 


MODEL KW 


§00 Ibs. on 


same time, reduce your operating 


MOBILIZATION” consult- 


u how to speed-up operations 


os Let a 
68”, 108 
d) 63”, 83 


6 56 


show yc 


s forks 
rail) 36 
pius: 65 


Simple Control System Secret 

of Super-Maneuverability 
WAY LEVERS | 
s PERFORM ALL JOBS 





PUSH o SINGLE LEVER 12, 
go forward instantly { FOR, 

PULL the SAME LEVER mer. y WARDS 
back-up instantly 

A service-proven multi 

ple disc clutch smoothly , 

transmits power 


\atea ~ 
FORWARD - or - BACK BACK SS 


NO GEARS TO SHIFT! 
Get your copy of the new, illustrated 
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WRITE TODA “Lev-R-Matic’’ Bulletin. No obligation of course. 


OBILIFT 


CORPORATION 


835 S. E. MAIN ST. + PORTLAND 14, OREGON 
2317 W. 18th, CHICAGO + 790 Patterson Ave., E. RUTHERFORD, N. J. 
1113 Spring St. N. W., ATLANTA + 2724 Taylor St., DALLAS 
BERKELEY + 1567 E. 25th St., LOS ANGELES 
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ways to cut costs and. 
improve your product. 
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Universal moter ports 
for portable electric 
tools, hewseheld ap- 
pliences, and mony 
industriel! devices, 


intermittent high terque moter 

with tow weight factor Is 

odoptable to many general 
lew-veltege applicotions. 


Light-weight universal moter 

with efficient spur geor 

teducer for eperoting heavy 
js ot low speed. 


FRACTIONAL HORSEPOWER 


Lia : SPECIAL APPLICATION 
‘ 5 


If you are looking for ways to 
better the competitive position 
of your product, it will pay to 
investigate the following six 
advantages of a Lamb Electric 
Motor — designed to meet the 
exact requirements of your 
application: 


IN THE MOTOR... 


1. Reduced cost, weight. space. 


2. Exact mechanical and electrical 


characteristics. 


Thorough dependability. 


IN THE PRODUCT... 


Better performance. 
Improved eye-appeal, 


Compactness, less weight 


Our 35 years’ experience in the 
small motor field is available to 
your engineering department 
to help attain these objectives 
The Lamb Electric Company, 


Kent, Ohio 


MOTORS 
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HERE’S ONE FOR THE BOOK ABout NYLONS srrenctu 


i better thread 


INFORMATIVE BOOKLET 


thinner yet stronger ibers in Industry” will 

ms ‘ tr) 
impossible it were n’s perform 

he high-strength to 


of Du Pont nylon fibers 


Delaware 


ngth to low the need] hroug a : bi Bae DU PONT 
wacked pages. And nylon reac nyion s strength, smoothness 


th and uniform that ra ency in some other 


cicecemiocteiae N'LON FIBERS 


wallday wi sut a single t-do 


due t i thread break. Ordinary thread by petroleun 
frequently verages 10 breaks a day. al mold and mildev n addition, 
Such trouble-free operation is typical of y fabrics can , t-set to hold 
the advantages that nylon thread is shape 


BETTER THINGS FOR BETTER LIVING 
For nylon... for rayon... for fibers to come...look to Du Pont ... THROUGH CHEMISTRY 
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Putting i to work... 


... proves itself in dollars and cents to businessmen who 
invest in Westinghouse Air Conditioning. W hether it is 
an office, store, or plant, people do more and better work 
when they are comfortable. Absenteeism drops, and 
labor turn-over 1s lessened. 

Westinghouse Air Conditioning makes production 
more efficient, too. Humidity and temperature control 
helps keep precision instruments and machinery in better 
adjustment, reduces corrosion and “sweating * To many 
industries, it means a more uniform product, cutting re- 
jects and spoilage lasses 

The entire range of Westinghouse Air Conditioning 
from self-contained units to engineered systems—is 
known for the economical, trouble-free service of its 
hermetically-sealed compressor. The first of its kind ever 
to be used in air conditioning, this compressor is your 
greatest single guarantee of Westinghouse dependability. : 
For full information, call the Westinghouse Distributor The Westinghouse Hermetically-Sealed 
listed in your Classified Telephone Directory, or write to 
Westinghouse Electric Corporation, Sturtevant Division, 
Hyde Park, Boston 36, Massachusetts 


Compressor is the most depeadable 


compre sor inair conditioning. 


WESTINGHOUSE AIR CONDITIONING serves Industrial 
Plants + Offices +« Department Stores + Restaurants 
Hospitals + All Types of Retail Outlets and Showrooms 


you CAN BE SURE...1F ITS We stinghouse 


J-B0196 





BUSINESS OUTLOOK 


BUSINESS WEEK Salt away a little extra cash against next Mar. 15—and subsequent 
Mar. 15th’s. Tax bills are going to be a lot higher. 











JULY 22, 1950 
That's the cost of war in Korea, plus preparing for whatever comes 


elsewhere in the world. 

It must be done largely on a cash basis. Otherwise, there will be big 
inflation. For the armament program assures a high level of business and 
high consumer incomes as far into the future as anyone can see. And 
there won't be enough consumer goods to soak up the income. 

Inflationary dangers in the spending of an additional $10-billion 





for arms are enormous (page 23). For 

(1) Industrial production is at a postwar high. Nothing the President 
proposes to do will cut back civilian output as fast as arms go up. 

(2) Personal income is running at a yearly rate of $212-billion. More 











important, wage and salary payments at last report were at a record 
annual rate of $139.2-billion 
(3) Money supply (adjusted demand deposits and currency outside 


banks) has been going up sharply since March. It now tops $110-billion 

That’s $2-billion ahead of 1948 and $3-billion above this time last year. 

If bonds are sold to banks to pay for arms, more new money will be created. 
° 


Rearming now obviously is costing much more than 10 years ago 





Just how much depends on the yardstick. But take the Bureau of 
Labor Statistics’ index of wholesale prices of industrial products (all items 
other than farm products and foods): It’s almost exactly 90% higher than 
it was before World War II broke out 

Another BLS index—that of spot prices of raw materials used by 
industry—is 160% higher than it was in August, 1939 


The cost-of-living index is writing the case for price controls 





From mid-May to mid-June—before the shooting started——another 
jump carried the index to 170.2, the highest since January, 1949 (page 
100) 


People who were close to rationing and price control in World War Il 





confidently predict quick growth of gray markets 





lf the President had asked for ratic ning now, with shelves full. allot- 
ments could have been quite liberal. But, as things stand, supplies will 
be drained off before anything can be done 


Price increases, confined mostly to raw materials until recently, now 





are rapidly being passed on to the consumer 





You could see that in boosts this week in coffee, tires, gasoline. 


in the case of worsted fabrics: this boost will 





You only read about it 





be felt in men’s and women’s apparel next spring 





types of chambrays for work clothing. 


oil on the West Coast and 


A manufacturer marked up tw 


Then there was another rise in heavy fuel 


the year’s third markup on Pennsylvania-grade crude oil. 





All available evidence points to the fact that business nas built up 
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inventories only moderately this year. Unlike 1948, when inventories rose 
much more sharply than sales, stocks are up much less this year. 

Inventories were slashed $5-billion or 82% last year. Up to the 
end of May, they had risen only $600-million or a bit over 1%. 

And, while these figures are a little out of date by now, business lend- 
ing by the banks doesn’t indicate any great pickup in June and July. 
While loans are considerably ahead of a year ago, the difference is due 
more to inventory liquidation in 1949 than to stocking up now. 

The pickup in business loans this summer fits the normal pattern 

* 
Textile people are looking forward to good business indefinitely. 








Volume was satisfactory even before the Korean crisis. Ever since the 
Red invasion, it’s been a scramble. 

And, though the war is still small, military needs pick up sharply 
whenever shooting starts. And military textiles take more yarn; the goods 
soldiers use almost without exception are heavier than the civilians’. 

Duck takes a lot more cotton than broadcloth, parachutes more 


nylon than hosiery. 
= 


Statistics on zinc and copper give some idea of present demand 





for the nonferrous metals. 





Deliveries of refined copper to consuming industries were 126,000 
tons in June. That’s the highest in 2/2 years. And producers’ stocks 
are down to 50,000 tons, the smallest since late in 1944. 

Zinc shipments soared to 91,000 tons, the highest in 19 months. 
And stocks dropped to a skimpy 26,700 tons. 


Cuba‘s quota of sugar for this market probably will have to be boosted 





again. That's one result of the present hoarding 
Only 10 days ago, ,it was boosted 350,000 tons. That was designed 
to bring this country’s total 1950 supply up to 7,850,000 tons—-a very 
high consumption level by any past standards 
e 





Whether price ceilings are necessary now or not, here’s one fellow 
who isn’t taking any chances 
A wholesaler of meats in Los Angeles advanced prices 5¢ a lb. each 





day for a week. He gave this reason 
“Our people think there’s going to be a long war, and we don‘t want 


to be caught with a low ceiling price.” 





Agitation is bound to increase for heavier loading of freight cars 





We are building up to the seasonal peak in rail traffic. Added onto 
that is the long haul to the West Coast on arms and supplies. And _ it 
finds us with the car situation already tight (page 25) 

Compulsory heavy loading, as in World War Il, is one answer. 

o 


Nobody ever will be able to prove this, but the auto situation may 





have been getting a little sticky just before the Korean crisis 





Anyhow, here’s a straw in the wind: Automotive Daily News reports 
all dealers’ stocks of new cars on July 1 (on hand and in transit) at 
540.018 That was up from 407,880 a month earlier-——one of the 
sharpest monthly gains since the end of the war 
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B CHRYSLER ENGINES 


FROM WHICH TO CHOOSE 


In scores of industrial applications, 
Chrysler Industrial Engines are 
out-performing all other similarly 
rated engines. With less down time! 

With lower lifetime cost per hour. 
That comes from famed Chrysler 
engineering and high precision 
manufacturing. Yet thanks to 
Chrysler mass production econo 

mies, you can buy Chrysler power 
for less money! 


If you use internal combustion 
power requiring 200 to 400 cubic 
inches piston displacement, get 
more for less! Phone your Chrysler 
Industrial Engine dealer or write 
us. Industrial Engine Division, Chrysler 
Corporation, Detroit 31, Michigan. 


CHEVSLER 


Industrial Engines 
and Power Units 


ed 


WITH A PEDIGREE 








| PARAFORMALDEHYDE 





nroduces Solid Formaldehyde at an Industrial Price 





e New flake form speeds processing 
e Saves storage space and equipment 


e Handles easier 


CHEMICALS 


ACIDS + ALCOHOLS + ALDEHYDES ¢ GLYCOLS + KETONES 





° PLASTICIZERS * SOLVENTS 
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1946 1949 


Business Week Index (above) 
PRODUCTION 


Steel ingot operations (% of capacity 

Production of automobiles and trucks , 
Engineering const. awards (Eng. News-Rec. 4-week daily av. in thousands) 
Electric power output (million kilowatt-hours) 

Crude oil and condensate (dailv average, 1,000 bbls.) 

Biturainous coal (daily average, 1,000 tons) 


TRADE 
Miscellaneous and |.c.l. carloadings (daily average, 1,000 cars) 
All other carloadings (daily average, 1,000 cars) 
Money in circulation (millions) 
Department store sales (change from same week of preceding year) 
Business failures (Dun & Bradstreet, number) 


PRICES (Average for the week) 
Cost of Living (U. 8. Bureau of Labor Statistics, 1935-1939 
Spot commodity index (Moody's, Dec. 31, 1931 100) 


100), June 


Industrial raw materials (U. S. Bureau of Labor Statistics, Aug., 1939 = 100) 
1939 100) 


Domestic farm products (U.S. Bureau of Labor Statistics, Aug., 
Finished steel composite (Iron Age, Ib. 

Scrap steel composite (Iron Age, ton 

Copper (electrolytic, Connecticut Valley, Ib.) 

Wheat (No. 2, hard winter, Kansas City, bu 

Sugar (raw, delivered New York, Ib.) 

Cotton (middling, ten designated markets, Ib.) 

Wool tops (Boston, Ib.) 

Rubber (ribbed smoked sheets, New York, Ib 


FINANCE 
90 stocks, price index (Standard & Poor's Corp.) 
Medium grade corporate bond yield (Baa issues, Moody's) 
High grade corporate bond yield (Aaa issues, Moody's) 
Call loans renewal rate, N. Y. Stock Exchange (daily average) 
Prime commercial paper, 4-to-6 months, N. Y. City (prevailing rate 


BANKING (Millions of dollars) 
Demand deposits adjusted, reporting member banks 
otal loans and investments, reporting member banks 
Commercial and agricultural loans, reporting member banks 
Securities loans, reporting member banks 
U. S. gov't and gov't guaranteed obligations held, reporting member banks 
Other securities held, reporting member banks 
Excess reserves, all member banks 
Total federal reserve credit outstanding 


‘ } 
Preliminary eek ended July 15 


++Estimate (BW —Jul.12'47 
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Baltimore's giant new 
FRIENDSHIP 
INTERNATIONAL AIRPORT 
latest of the postwar super airports 


equipped with JENKINS VALVES 


Architects & Engineers 
WHITMAN, REQUARDT-GREINFR COMPANY & 
ASSOCIATES, BALTIMORE, MD, 


CONSOLIDATED BNOIMESEING COMPANY, The plane hasn't been built that is too big to land at 
Bete Friendship International Airport. Nor is it likely to be. 
ee ee lag ge pet Bog For in designing this new 3000 acre giant,formally opened 

by President Truman on June 24 to serve the Baltimore- 


Washington area, the keynote was expandability. 


To Friendship’s engineers, this meant not only providing 
for future passenger and cargo traffic, but selecting 
equipment on the basis of /ong service life and safety. 
That's why at Friendship, as in so many of the postwar air 
terminal and other large buildings designed with Tomorrow 
in mind, Jenkins Valves are installed. 


Jenkins builds extra endurance into valves — proved time 
and again by low upkeep cost records in every type of 
service. Yet, you pay no more for Jenkins Valves, despite 
this extra value. Let the Jenkins Diamond be your guide 
to valve economy . .. for new installations, for all 
replacements. Jenkins Bros., 100 Park Ave., New York 17; 
Jenkins Bros., Ltd., Montreal. 


SOLD THROUGH LEADING INDUSTRIAL DISTRIBUTORS EVERYWHERE. 


BEHIND THE SCENE at Baltimore's $15 million Friend- 
ship Internationol Airport, this view shows several of 


the 683 Jenkins Valves on 24-hour duty, policing p _ ate 
steam, oir, woter ond fire lines a | ¢ a | 
SINCE 
/ 
f 8 1904 
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LOOK FOR THE DIAMOND MARK 








WASHINGTON OUTLOOK 


Truman’s mobilization plan is only the start—the minimum to expect. 
It’s big. But officials say frankly it’s not enough for the job. 





WASHINGTON 
BUREAU 
JULY 22, 1950 


So you can expect a beefing up later, on top of Truman’s $10-billion. 
There will be more arms for our forces and those of our allies. 

And there will be more controls. There no longer can be any deubt 
that the government will have more to say about how you live and do busi- 


ness. 


e Scarce raw materials will be allocated—such things as metals. 

e Civilian production will be cut back—autos, appliances, etc. 

e Inventories will be controlled, to limit stocking up. 

e But consumer rationing of food, clothing, etc., isn’t in sight. 

e Neither is general price control, although it is threatened. 

e Credit will be made tighter, for home and instalment buying. 

¢ Manpower won't be controlled, but the labor market will be tight. 
¢ Costs will rise, your business costs and your living costs. 


e And taxes wi] rise, too, on your own and vour company’s income. 
* 


You are getting the flavor of the home front impact now. Truman's 
first move turns off some of the credit which has inflated housing (page 24). 


Scare buying is spreading. Prices are rising, even though the coming 
step-up in defense won’t amount to much in terms of actual production 


before fall. 
. 


Congress will vote the $10-billion Truman asked. Even aside from need, 
it’s election year, and mail from home is heavy for defense. 

Couple of points to remember: Of the total sum, about $4-billion will 
go for weapons—military hardware. That doubles the present level. And 
$10-billion is not the full cost of the program. That’s to get defense started 
up. The total may hit $50-billion over the coming years 


On controls, Congress is reluctant to vote the limited power asked by 
Truman in his recommendations for mobilization. 

But the odds are that the power will be voted. Truman has the upper 
hand, regardless of the economic pros and cons. Prices are going to rise. 
And unless Truman gets most of what he wants, he will blame the inflation 
on Congress, especially the Republicans. And Congress knows that. 


Allocations will be compulsory. Even if Congress insists on a voluntary 
basis at the start, they will be switched to a mandatory basis later. 

Metals and scarce chemicals will be allocated first. But keep in mind 
that once controls start, they have a tendency to spread out. 

Civilian cutbacks will come first for the big metal users in construction, 
automobiles, appliances. Proximity fuses for shells and bombs will cut into 
tubes available for radios and television. 

* 


Instalment-credit terms will become less liberal. The aim is to cut 
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WASHINGTON OUTLOOK (continued) 





WASHINGTON down civilian demand for scarce goods by requiring bigger cash down pay- 
BUREAU ments and shortening the time for paying off the balance. 
JULY 22, 1950 Truman can order this now, and may do it, if Congress delays. 


Government help for plant expansion is on the way. Producers of criti- 
cally needed items will be able to borrow from the government. And parts 
of the metal industry will get long-term government contracts as an in- 
centive to boost production. Truman wants $2-billion for this, and his plan 
is akin to the old Murray-Spence economic expansion proposal. 


Higher taxes look like a certainty. But Congress may delay action until 
the fall, when costs of the mobilization will be cleared. 

You can count on a big push for these: an excess-profits tax, higher 
individual and corporate income taxes, and a tough capital gains tax to 
dampen speculation. Secretary of the Treasury Snyder js drafting a pro- 
gram now. 


All the tax planning is in terms of a big jump. The official line is that 
defense must be on a pay-as-you-go basis. Rising deficits at this time would 
feed inflation. Top Truman men estimate that the total tax load can be 
pushed up 25% in the first step—from $40-billion to $50-billion. 


Control of the commodity exchanges is doubtful. Congress is likely to 
balk on this as an indirect move to control farm prices. 

There’s concern about stocks of farm products. If war should come, 
there would be trouble. Stocks of some basic crops are below the prewar 
level and others are only slightly above. Meantime the population is up 
20 million. 

* 


Truman's program looks beyond Korea, although winning the “small 
war” is of course the first objective of limited mobilization. 
The rise in U.S. military strength will be permanent. The $13-billion 
military ceiling is out. We will put more in defense, even after Korea. 
And the strength of U.S. allies is to be boosted, too. Each nation will 
make a contribution, but the U.S. will take on a bigger arms aid load. 


It’s a major revision of policy on how to check Russia. 

The anti-Red nations, led by the U.S., had been going on the assump- 
tion that Russia would not become a serious military danger for another 
three vears, at least. Now there is less certainty. The arms timetable is 
being stepped up. The costs will run high. 


Congress will police defense spending. Defense Secretary Johnson will 
come in for more criticism for failure of the Administration to go ahead 
with the 70-group air force Congress voted. He may have to get out. All 
signs are the new “defensive investigation committee” will be rough on him. 


The Washington atmosphere is reminiscent of the war days. Every 
agency is figuring on how it can get a role in defense, and thus share in 
the extra money. Government hiring is stepping up. Businessmen are com- 
ing back to town. Congress won't adjourn this year, will take recesses 
instead. The big business news will come from Washington in the months 
ahead. 
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Nickel alloy steels are widely specified for heavy 
duty power drive and reduction gears and pinions 


The Two Basic Advantages 
Provided by Nickel Alloy Steels 


SPECIFY any reasonable combination of strength, hard- 
ness, toughness, ductility or other mechanical properties... 


in almost any degree. That’s what nickel alloyed steels permit. 


Various combinations of high mechanical properties de- 
veloped in nickel alloyed steels give greater play to the skill 
of the engineer and, thus, facilitate improvements in design 


and methods of fabrication. 


rhis is the first and fundamental advantage which no 


unalloyed composition can match 


Secondly... but an equally important advantage... . nickel 
alloyed steels provide good machinability and response to 


heat treatment with minimum distortion. 


Because of these facts, nickel alloy steels are widely used 
for gears. Gears of case-hardened nickel alloy steels pro 
vide a combination of hard, wear-resistant, ne n-spalling 
surfaces supported by strong, tough cores that resist shocks 
and overloads. Where surface compressive stresses are not 


of primary importance, direct-hardened nickel alloy steel 


gears perform most satisfactorily, and have uniformly high 


tooth strength 

The many standard grades available permit specifyin; 
the particular type whic h provide s the best set of propertie 
for any reasonable fabrication and service demands. We 
shall gladly furnish counsel and data to help you select the 


right nickel alloved steel for your requirements, 


MAIL COUPON FOR VALUABLE BOOK 





THE INTERNATIONAL NICKEL COMPANY, INC, XEW_ YORK 5,».¥. 





New Extra-Mileage Tires 


Specially designed, developed and fleet-tested 
Jor modern trucks 


Mileage 


= ton 
Super Tract 


rs / 


Vow vou can get tougher, safer, longer-wearing tires 


gives Super 


specially engineered for today’s busy trucks! 


you far longer mileage —safer traction 
-lower cost per mile —all 


The \ Live 
ereater blowout resistance 
proved by months of testing on punishing long-distance 
fleet operations under the most severe road, load and 


heat conditions! 


rHE NEW HLMILER XTRA TRED, with as much as 50 

deeper non-skid rubber and a new flatter tread contour, 
offers the thickest, most rugged tread built on a heavy- 
duty tire. If vour present tires are wearing out their 
treads—not failing early from breaks or separation—try 
this great new tire that gives you as much as 50°. more 
vet costs only 


mileage and up to 60 more traction 


1214‘ more than regular heavy-duty tires! 


than prese™ 


Mileage ia 
lard tures 


stan 


THE NEW HLMILER RIB TREAD, featuring a new, flatter, 
zigzag multi-rib tread design, averages 200% to 25% 
longer wear than present standard tires — in fact, sets a 
brand new standard in the indus try for mileage, carcass 
life and trouble-free service! Available in all sizes, from 
15” and 16” rim diameters up. Where experience shows 
you can't use heavy-tread tires, the new Hi-Miler Rib 


is your best bet by far. 


So new are these tires—with so many improvements 
over any others in their class—that you must use them 
to believe them. If you operate trucks you owe it to 
yourself to buy and specify these new tires that give 
you lower cost per mile, Call your local Goodyear 
dealer for expert advice and service. Goodyear, Akron 
16, Ohio. 


Miler, Xtra Tr M.'s The Go ar Tire & Rubber ( 


GOODFZYEAR 


Wore tons are hauled on Goodyear tires than on any other kind 


ae Ree fet ee ee eee 
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Niskdtinatien: The Long Road Ahead 
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These Industries Are the 


Big Peacetime Steel Users 


Steel will be the first place where busi- 
feels the full limited 


program 


weight of the 
that ‘Truman an- 
Steel mills already are 


ness 
mobilization 
nounced this week 
running at Rising military de- 


mands can be filled only at the expense of 


capacity 


production tor civilian use. 


Inevitably, this means a squeeze on the 


four biggest users of steel—autos (which 





took 20.5% of the steel products shipped 
May); construction (12.2%); con- 
(8.5%); (6.8%). 

But it also means a squeeze on all users 
Nearly 19% of 


the industry’s output now goes to jobbers 


during 
tainers railroads 
of steel, large and small. 


who channel it to smaller industrial users. 
Priorities will hit the jobbers’ share along 
with the rest. 


1. Autos 
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2. Construction 3. Containers 





little of the pressure out of demand had some elbowroom | erated. hi rd War II 
But they won't stop inflation if there ¢ Beyond CMP—Materials control un I] the ikes were called over 


is any real cut in quantit § total mobilization would whe tbor dispute Next time, 
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Everywhere, the Price Trend Is Up 


1 and pointing higher. ‘Those are e First and foremost, prices | boom remain (1) the high le 
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Scotch Scare 


Liquor dealers make panic 
run on Scotch, fearing war short- 
age. Importers slow them down 


with quotas. 

Scare wing has hit the Scotch 
whisky isumers aren’t doing 
it; ret vholesalers are, Liquor 
dealers r hortage of Scotch 
during World r I1—and how much 
they coul } old if they had it. 
They're king anv chances now. 
The wor I ews from Korea, the 
faster they try to stock up 
@ Slowdown--Much as the 
Scotch liked to sce the added business, 
thev had to slow it down. Last week, 


thes lapped 1 irtim illocation 


importers of 


schedules t 
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Dealers know that there’s plenty more 
to be had. Warchouse stocks have been 
climbing to new peaks month after 
month. On May 31, stocks amounted 
to 637,409,725 gal., enough to supply 
demand for at least eight years at the 
current rate of consumption -about 75- 
million gal. a year. 

Until the Korean crisis, 
plenty worried about this rapidly grow- 
It had already begun to 
exert downward pressure on_ prices 
Now the attitude toward inventories 1s 
reversed. ‘The industrv knows that in 
the event of a full-scale war, it will be 
converted 100% to alcohol production 


distillers were 


ing inventory 


Chill on Housing 


Truman cuts mortgage in- 
surance, hikes down payments, 
limits public housing to save 
materials and check inflation. 


President ‘Truman has pricked the 
bubble. Until 
looked is if th VCdl 
breaking the 
With 687,000 arts wu e first Six 
months, Casy 
They 


housing last week, it 
couldn't miss 
record in housing starts 
the CI res in 
starts 
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it midweek to government 


250,006 
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e Down-Pavmeént 


Hike—1 


e Watch It in 


mortgages, Fannie Mae alreac 


however, its cost will be figured on the 
basis of prices of materials on July 1] 
1950. Figured that way, the cost 
likely to be lower, the mortgage cover- 
age lower, and the buyer’s cash down 
payment higher. 

Further, veterans will no longer be 
ible to get 100% home loans from the 
government. From now on, Truman 
the GI must make a cash down 
payment of at least 5% on his home. 
For the non-GI, FHA borrower, ‘ 
man has cut the maximum amount of 
mortgage insurance allowable on a 
property by 5%, thus requiring the 
purchaser to increase his cash down pay- 
ment. FHA has already wired its field 
fhees to cut the maximum mortgage 
permitted on one- to four-family units 
from $16,000 down to $14,000 

I'ruman also directed FHA to re- 
quire a 10% cash down payment on 
repair and modernization effec- 
tive Aug. 1. Before this, no down pay- 
ment on this type of loan has been 
required. 

e Limit on Starts—On the big six-vear 
housing program, just getting 
under way, Truman asked Housing Ad- 
ministrator Foley to limit starts in the 
second half of the year to 30,000 dwell- 
ing units. Up to June 30, slightly more 
than 3,000 units had been started, and 
the Public Housing Admunistration e) 
yected to have some 50,000 under « 
tion by the end of vear. 
asked Foley to the 
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of the Korean 
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would be heavier, releases promptet 

The record of the last war bears thi 
out. In 1939, 1.9-million cars moved 
335-billion ton miles of freight. In the 
peak war vear of 1944, with only a littl 
ver 2-million cars, the railroads moved 
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Enough Cars for Total War? 


Probably—because there are more freight c&rs than at the 
start of World War Il. But more are over 25 years old now than 
then. And there are fewer passenger cars. 
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How About Tools? 


Washington figures there 
are enough machine tools for 
the present. But the builders 
want their status clarified. 


Machine t i it going to be 
nited mobilization 
Phere will 
be a problem, though, if we switch to 
full war w it advance notice 
During tl ir, the U.S. ma 
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country. It will be tough to assemble 
proper work forces 

@ Need Help—They figure NSRB ought 
to be doing something to help them get 
set for any real war rush, if it comes 
But it doesn’t look as though NSRB 
has anything like this in mind yet 

e Stockpiles—But the situation 
isn’t too grim. Unless mobilization goes 
beyond the Korean stage, the need for 
new machine tools for war production 
very big. Besides, if a full 
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won't be 
scale emergency does deve 
tools can be drawn from the Industrial 
Equipment Reserve at first. This is a 
of about 100,000 tools owned 
Some are in good 


collection 

by the armed forces 

shape, others aren’t 

In addition, there are thousands more 

f government surplus tools scattered 

iround the country in standby 

Nobody knows how 

there are or where all of them are 

if the situation hot, it’s likely that 

1 lot of be located and put 
into operation again fast 

But the industry would still like 

government to show its hand a little 

It thinks Washington is count 

ing heavily on the reserve of tools left 

over from World War II. If there’s to 
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The Big, New Giant Size 


Ielevision tubes are getting bigger and big- 
ger. Du Mont 


with a 30-in. direct-viewing tube that it savs 


Laboratories has come out 
gives an image comparable to home movies. 
Here you can see how it compares with a 


19.in. tube, Du Mont’s previous giant. 


New Reuther Plan 


UAW chief calls for $1.3- 
trillion, 100-year peace drive, an 
expanded Point 4 and Marshall 
Plan. Political bid seen. 

UAW’s Walter Reuther has another 
plan. In this one, all the world is his 
provi e 

At the beginning of World War II, 
the president of the. United Auto 
Workers (CIO) brought out the first of 
his series of “Reuther plans”; it dealt 

way to convert auto plants for 

utput of war goods (BW-—Jan.4'41, 
pl4 The auto companies looked 
iskance at his proposal, said it was in 

Later, the plants were con 
Industrial people said the actual 
was nothing like the on 
Reuther proposed. Still, conversion had 
taken place. 

e Peace Offensive—This week, Reuther 
called for nothing more nor less than 
i total peace offensives throughout the 
world. This plan drew an carly quota 
if jeers. Time alone will tell whether 
Reuther has grounds for his belief that 
he can lick the Communists throughout 
he licked them in his 


} 
with a 


h] 
pos die, 
verte d 


conversion 


the world just as 
iuto union 
What Reuthe 
vast extension of the Mar 
Point 4. Far from talking in terms of 
millions, he asks the U.S. to pay out 
$13-billion a vear for the next 100 vears 
Why that sum? Because, accor 
his figures, that total—$] 
be the final total cost of Wor 
II to the U.S 
e UN to Distribute— I h¢ 
would handle the 


would be a hooker 


1) 


proposes 1 ids like a 
shall Plan and 


3 trill 


go only to countries cooperating 


in programs of mutual nse and, 

disarmament If Russia 

rreed, the Soviet could participate as 
) 

| 


ultimately, 
western nations. The money 
be spent for “improvement of 
standards, including 
sing, health, and education of thei 


nutrition, 


| i 
Reuther 


for Some 


has 


been mulling 
months. N 
m pay iddressed 4 
UAW will soon d 
) form 
e Political Bid?—Until now, 

have had to do mainly with proj 
1} 


intimately mcermed his 


over 


man 


11a 
IRICT 


Reuther’ 


inion 
further 
or that reason, some obser 
that the red-headed UAW | 


+ 


his one goes much 


definitely started on the 


1c eventual 
to make himscel 

iS Important nat 
labor 


movem 
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Let us shoulder 
your steel requirements 


Our duties at Ryerson differ widely, but 


we all shoulder part of the same job: sup- 
plying you with the exact steel you need 
exactly when you need it. 

Whether it’s answering your call with a 
smile ... checking for proper analysis of 
your steel... cutting or otherwise prepar- 
ing your steel accurately to specification 

.. delivering swiftly to your door... we 
all work shoulder-to-shoulder to take care 
of your every steel requirement. 


Though heavy demand may still cause 


some shortages, our stocks remain the na- 
tion’s largest. May we serve you the next 


time—any time—you need steel? 


————- Rccbotieeoan 


PRINCIPAL PRODUCTS 


CARBON STEEL BARS —Hot 
rolied & cold finished 


TUBING — Seamless & welded, 


mechanica! & boiler tubes 


STRUCTURALS — Channels, an 


gles, beams, etc 


ALLOYS —Hot rolled, cold fin 
ished, heat treated 


PLATES—Sheored & UM. In 


land 4-Way Safety Plate 


STAINLESS — Allegheny bors, 


plates, sheets, tubes, etc 


SHEETS——Hot & cold rollec 


many types & coating 


MACHINERY & TOOLS—For 


metal fabrication 








JOSEPH T. RYERSON & SON,INC, PLANTS AT NEW YORK © BOSTON © PHILADELPHIA © CINCINNATI © CLEVELAND 


DETROIT ¢ PITTSBURGH © BUFFALO © CHICAGO © MILWAUKEE © ST. LOUIS © LOS ANGELES © SAN FRANCISCO 


RYERSON STEEL 
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Che copper import tariff will come oft 
igain (BW—Mar.4'50,p9). The House 
Wavs & Means Committee has O.K.'d 
1 bill to suspend it retroactive to July | 
Ihe tariff had been suspended 
1941, but went back into effect 
end of June 
e 
Hawaiian Pineapple Co. is suing Ame: 
ican Can for $5-million. It charg 
American violated a contract bi 
cans to other Hawaiian users 
prices and by not passing al 
Hapco money it saved buving and ship 
ping Hapco’s tinplate. American sup 
plies all the islands’ pineapple cans 
Auto tires are up again. lirestone starte 
with a 6% to 124% boost on 
equipment tires. General followed 
lhe rest of the industry sat tight. ‘Vhen 
Firestone and General boosted replace 
ment tires 5% to 74°. Then Good 
ar, Goodrich, and Sciberling did, too 
rest of the industrv will be along 
soon 
a 
Gasoline is up, too. Standard Oil 
Indiana boosted wholesale pric 
the Chicago area; Esso Standard 
+ , + 


prices in the East 0.24 to 0.5¢ 


¢ 


e 
Postmen must call twice in Oak Cliff, 
lex., Dallas suburb. A. federal court 
upheld a businessman whe 
business suffered becaus 
one delivery a 
business district 
st Office Dept 
e 
PanAm merger with Americ 
is Airlines finally went tl 
I'ruman-ordered compromise 


“Now let’s see, Mr. Jones 
72 ompletely happy abc it. PanAm 


72c should cover the lemons, sugar and ice 

you'll need. Do our figures agree?” wanted exclusive rights to London: now 

share it with TWA. TWA al 

s opposed the merger; is only partly 

ippeased by its new London route. And 

it doesn’t like the idea of sharing Paris 
ind Rome with PanAm 


Owners of small businesses are important people. The 
Pennsylvania Company recently started a new Term Loan 
Plan expressly for them, and the response has been enthusiastic! 
We think it’s because here—and in every part of our organiza- 
Florida's new fair-trade law, to replace 
in earlier one that was declared uncon- 
stitutional, was itself held unconstitu 
tional by a state court 
+ 


tion—we've tried to maintain a genuine, personal interest in 
each individual customer. A good reason why we're serving 
more people more ways than any other Philadelphia bank. 


THE 
PENNSYLVANIA 
19 OFFICES COMPANY 


PHILADELPHIA 
for Banking and Trusts 


Southwestern Power Administration 


be 
r contract with two big 


signed a 20-vear 
Oklahoma utilities, Oklahoma Gas EF] 
tric and Public Sen ~— Oklahoma 
BW Feb #50,p2] Phe utilitic ] 
stri SPA power to federal 
iral 

Founded 1812 ; government 

nal draft comprom 
nite over compensation 


e Federal Deposit Inaurar 


for customers lost to 


CCST HEHEHE HEHEHE HEHEHE HEHEHE HHHSHEHSHEHSEHHEHEHES ESE HE HEHEHEHEHEHHEHSHEHHEHEH HES HE HET HEHEHE HSHSEHSHOSHHHEseeseeeseeeeeeeeeees 
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PROTECTED 
MOTORS 


Let You Forget About Atmospheric Hazards 


hown here are four basic types of Century against rain, snow, sleet and ice for out- 
Protected Motors which are designed to door installations. 
resist the dangers of hazardous atmospheres. 3 Totally Enclosed Fan Cooled Motor — 
A properly selected Century motor—with the protects against dusts, mist or fog that 
right protection —is the ideal combination for might be detrimental to the vital parts of 
a long life of satisfactory performance. the motor. The inner frame protecting the 


1 Open Protected—-Form J, general pur- motor is sealed to keep out harmful matter 


pose motor—meets the needs for most in- 
stallations where operating conditions are 
relatively clean and dry. The top half of 
the motor frame is closed to keep out fall- 
ing solids or dripping liquids. 


Splash Proof Motor—gives the neces- 
sary protection where plants must be 
washed down—keeps water out of the 
motor even when a hose is applied directly 
on the frame. It also provides protection 





Explosion Proof Motor — protects 
against atmospheres charged with explo- 
sive dusts or gases. They carry Under- 
writers’ label for specific kinds of hazards. 


Century builds a complete line of alternating 
and direct current motors in a wide range of 
types and kinds—in sizes from 1/6 to 400 
horsepower. 
Specify Century motors for all your electric 
power needs 


Popular types of standard ratings are generally 


available from factory and branch office stocks 


es | CENTURY ELECTRIC COMPANY 1806 Pine Street - St. Louis 3, Missouri 
Offices and Stock Points in Principal Cities 








“We had to make a quick credit d 
on a New York State customer. Se 
we had figures... but we wanted t 
sonal side of the risk. Fortunately... 


.«- first-hand knowledge of this busi- 
nessman was available from our bankers 
—Marine Midland.” 


At your fingertips is a wealth of per- 
sonal knowledge of the New York 
State market — when your company 
banks with The Marine Midland 
Trust Company of New York. 

The 102 Marine Midland banking 
offices serve 49 New York State com- 
munities. ‘Their directors and officers 
know local business, and the people 
in it. Let us show how this knowl- 


edge can help you in many ways. 


The Roa 


MARINE MIDLAND 


TRUST COMPANY 
of Neu York 





120 BROADWAY * NEW YORK 


Member Federal Deposit Insurance Corporation 





TAXES 





Tax Hikes Are 


in the Works 


But they won't come out till next year. Then Congress will 
begin considering a new excess-profits tax, broadening the personal 
income-tax base, and maybe even boosting some excises. 


The Korean war means that you will 
be paying higher taxes sooner or later. 
Congress just hasn't yet made up its 
mind on when they will be imposed or 
how much higher they will be 

Ihe Senate Finance Committee has 
already killed off the proposals for cut 
ting excises that the House recently 
passed along to it. Vhat’s the last you 
will hear of tax cuts for a long time 
After a while, Congress will start rough 
ing out new revenue measures to mect 
the rising military costs 

Ihe increases will probably come in 
stages. You will get an idea of how 
military 


rs 


much as requests for mor 
money start rolling in 

Plenty of lip service is being paid to 
the idea of pay-as-you fight war fimant 
ing. Practically everybody in the ‘Trea 
urv, the Federal Reserve, and Congress 
is on record against deficit spending 
But it will be interesting to see how long 
this view holds when pressure for really 
big money is turned on 

Che tax experts figure they can jump 


iround $50-billion 


today’s load 25° tt 
without pinching too mucl As long 
is it is only Korea that they are financ 
ing, this margin would see them 
through. If the fighting spreads, though, 

ther taxes are in the cards, and 


1 lot more borrowing a 


e Not Yet—Cong: 
tampeded into making 
bill out of the ex 
Finance C 


ommittec 


e Corporations—( 


+} . in 


1 


+ ro ¢ 
et 


e Base Uncertain—No one knows ex 
ly what base will for the tax 
+) 


Tie 


years 1947, 1948, and 1949, 
with some allowance for inflation 

Later, if costs mount, you would sce 
a hike in the regular corporate tax in- 
come—from 358% to around 45 or 
50% 

Congress might throw in two in- 
centive boosters: (1) elimination of the 
high “notch” surtax of 53 
income between $25,000 


on taxable 
and $50,000. 
Full graduation would be put in its 
place BW 2 Accel 
crated depreciation for defense plant 
built at the government’s request 
@ Individuals—Congress would like 
hold off on upping personal rates 
long as possible. But they can’t lag tox 
far behind corporate boosts if money 
needs get really big. 

You can get only so much out of the 

h even if rates return to the wartime 

of 91° Any notion of limiting 

mes to, sav, $25,000 won't stand 
Phat’s because top cor 
gressinen figare that any absolute c¢ 
ing would kill incentives 
e Broader Base—The big 
tapped can be reached onl 

+} + + 


ing the number of taxpa 


; | 
50 million and making tl 


+ 


Jul.8’50,p72 


vt hance 


eps much steeper 
| 

The tax 
op any pe 

I | 


asion of K 
] 
i 


levy on capita 


gains 
icquired after the cutoft 
than a v 
ccessively 
ile the tax down 
e Excises—During the last 
up as far a 
brought them dows 
much new a 


If the war 


nd inflation really 
new excises will have 


s 1 
some old ones raised 
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Our snake in the glass 


Fifty million tires can’t be wrong. And that’s 
how many automobile tires we’ve sent your 
way from our natural gas wells. 

Here’s how we do it. First, we separate 
butane from natural gas. Then we knock some 
hydrogen atoms off the butane. The result — 
chemical snakes of butadiene that coil and 
twist in glass-lined reactors until chemists 
charm them into becoming synthetic rubber. 

‘Today, we’re making gas and oil come across 
with many profitable new products. Whenever 
you consider petroleum chemicals for research, 
pilot plant, or full scale industrial use, write us. 
We know gas and oil from the bottom up and 
from the inside out. K. S. Adams, President, 
Phillips Petroleum Company, Bartlesville, 


Oklahoma. 


PHILLIPS PETROLEUM COMPANY 


WE PUT THE POWER oF PETROLEUM AT YOUR SERVICE 





MARKETING 








ORGAN, built for tabletop, and . 


PIANO, roller variety 


/ e ° + 
Its Music, Music, Music 
Industry reports most prosperous year in 20, with sales running 


10% to 30% ahead of last year. Piano sales lead, band instruments 
run close second. Ukes soar.TV and industry promotion get the credit. 


, and man 
music with 
yvcal At 
convention 
Music Mer 
k, all sections 
les running 


iy whe It 


iders describe their 
perous m 20 


high I 


wal 
duction 

@ Twin Propulsion 
fie sant Sina 


fa 


a , ~ = 
1375‘ ( I iat s 25-million cle 
gctting 
through their 


are now 
instruction 
And il ilso 
crease in the number of 
have adopted store-studio plans to ofter 


SOTH mu 
steady in 


who 


hinds a 


chools 
dealers 
duit music mstruction 

e Brisk Buying—Buying was at 
the shov Active 
stocks 


But the 


ind low 


dealer werk much 


poss shortages 
( ced many 


Pianos industry, with 


more than 50 s sales 
Production of the music-makers 

running about thead of last 
even 


pass 1948, the be postwar piano vear, 


} 
voiume 


vear: and sales I SO may 


vhen output reached 80 


sma 


panos 
account 
made 


nstrument produc- 


spinet type now 
for 95 of all pi 

e Bands Up—Band 
; . B 


n u t 


» 20 ) ast vear, manufac 
» exceed 1948 


mis now con 


] 
} 
} 


low-priced be 
About 


} 
‘trument sales are 


ore ssional 


ruments 


mmount 
hrinking 
ent makers bl 
imusement t 
tax Kceps a ft ~ peop! 
n smaller 


its: thus, many 


find ready markets. 


taurants can’t afford either to have an 
orchestra or to nsk driving away would- 
be patrons who don’t want to pay the 

Even in New York City, only exght 
big hotels have dance bands at present; 
fo war, there were 50 


} } 
DC Te the 


Band instrument makers, unlike 
piano trade, feel that their prices are 
Bras 


sides, 


bound to rise ilready 
limbing; be 


that 


young men 
t prentices 


@ Frets Don’t Fret—Happicst people in 


the industry are the makers of fretted 


nstruments—ukuleles I he 


ving back to the ] 
idio- T'V star Arthur Godfrt 


s ' 
ukulele sales soaring to 
+ P + } 
yt vears totals 


: rhs 
At least half 


‘ : 
of plastics and 


nstruments 
mide out 
ttle as $5.95 

Hard on the heels of the uke 

ir. Its at about 
250,000 this year—30°% ahead 1949 


comes 


sales are estimated 
The guitar’s growing popularity 
n large part as a byproduct of the boom 
n cowboy paraphernalia, cowboy music, 
movies, and TV programs. 
fron to $400. 
limited but 
one manu 
to retail 


vestern 
Guitar 
Banjo sa 


prices 
] 


range 
es are staging a 


. too And 


oftered a. banjo-ukulel 


1 
growing revival 
facture 

it the low price of $9.95 

eTV Cousin—T clevis 

displaved their wares at the show, 
vith their radios, radio-phonographs, 
and phon graph records Most TV dis 
byt 


, 
e ] 
makers 


et 
1OT-Set 


g 


vley 
ion 
ad 4 


plays were accompanied i wide vari- 
ety of merchandising aids and announce 
ments of elaborate sales promotion 
plans to help push sales this fall 
Manufacturers estimate that, 
in heavv ‘T'V-broadcasting cities, 
35% saturated at the 
along with replacement 
models, 


even 
mMmal- 


+ 


ire only 
That, 
iles of new 
might set new sales records this fall 
e RPM _ Confusion—Most music mer- 
hants still think that public confusion 
over the three speeds at which phono- 
graph records now play is holding back 
record sales. No sign of a pickup has 
appeared, in spite of | promotion 
of 45 rpm and 334 rpm. records. And 
cutting on shellac 78-rpm. discs has 
forced some music-stose dealers to 
liquidate their 78-rpm. stoc ks altogether 
ind go over entirely to the sale of the 
| 


most 


bigger-screen 


WAVY 


} 


slower-plaving records 


PRICE GUARANTEES: ENDING 

You can already spot one of the 
of the Korean situation: price 
guarantees. Some retailers are 
seeing the end of them. But with con 
their buying, the 


casualties 


. : 
already 


sumers speeding up 
retailers aren’t worried. 


he price guarantee 
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Pittsburgh Toxaphene-60 


A standardized liquid emulsifable concentrate containing 60% by 
g < 


weight (6 lbs. pergallon) Toxaphene, specifically designed for use where 
a water spray application adaptable and practical. Prttshurgh 


Doxaphe ne-(*) spray concentrate possesses the ady antages of marked 


residual action and is effective on a wide range of insects 


Pittsburgh 45% Chlordane 


A 45°, Chlordane emulsion concentrate containing 45°7 


(4 pounds per gallon) Chlordane, prepared especially for dilution 


with water where spraying applications are required, Pittsburgh 45°; 


by weight 


Chlordane Emulsion Concentrate with its residual action for long 


protection is an effective control for many insects. 


Pittsburgh 15% Parathion 


A 15% Wettable powder formulated under scientific control to give a 
Gi I g 
P to qui kly disperse and remain in 


uniform product with the ability 
suspension. Consult local agricultural authorities concerning usage 


of Parathion. 


PITTSBURGH AGRICULTURAL CHEMICAL COMPANY 


Empire State | ‘ 50 Fifth Avenue * New York 1, New York 
APITTSBURGH COKE & CHEMICAL COMPANY 
1950 Grant Building + Pittsburgh 19, Pa. 


COAL CHEMICALS, ACTIVATED CARBON, NEVILLE COKE, EMERALD COAL, PIG IRON 
CR ¥ BAG CEMENT, CONCRETE PIPE AND PRODUCT 





fancy meeting 
GARDNER-DENVER here | 


every time 
you turn a tap 


Gardner-Denver Centrifugal Pumps are 
used in many municipal water systems. 
Choose Gardner-Denver centrifugals for 
air conditioning, irrigation, canning 


plants, distilleries, etc. 


or check your tires 


Your “free” air may be supplied by a 
Gardner- Denver Compressor Outfit—the 
quality compressor for paint spraying, 
diesel engine starting or powering small 


ce) 
< oF change 
? your shirt 


Many laundries rely on Gardner- Denver 
RX Compressors to help speed their work, 
So, also, do woodworking plants, food 


processors, foundries, etc. 


consider your own business 


—keeping Gardner-Denver quality in mind—and the chances are 
you'll find you can use Gardner-Denver compressors, pumps, rock 
drills or other pneumatic equipment to your advantage. For com- 


plete information, write Gardner-Denver Company, Quincy, Illinois. 


SINCE 1859 


GARDNER-DENVER 


THE QUALITY LEADER IN COMPRESSORS, PUMPS AND ROCK DRILLS 


34 








manufacturer promises to reimburse the 
retailer for his losses on inventory, 
should the manufacturer suddenly cut 
prices) had been gaining momentum for 
more than a year (BW—Mlay28'49, p46 
Used along with special discounts, it 
was a favorite device for persuading 
retailers to carry adequate stocks instead 
of trving to do business with a_ bare 
cupboard (BW—May6'50,p85 

But at the National Housewares a 
Home Appliances Manufacturers’ Ex 
hibit in’ Atlantic City last week, retailers 
found the price guarantee either (1 
being given for much shorter periods, 

. 
or (2) missing altogether 

A good many other industries are 
going to climb on the bandwagon, as 


prices go up and erase the reasons for 
guarantees. But you won't hear many 
complaints from retailers. Most of them 
will be too busy building up their in 


ventories. 


Cardboard Answer to 
Camera Forgetters 


{he Photo-Pac Camera Mfg 


basing its marketing strategy on 
} i } 
two irrefutable idea 1) that peopl 
who don’t own cameras often wish they 
did, and (2) that people who do own 
cameras often forget and leave them at 
} 


home when thev go to the beach, 
mountains, or the countn 

Photo-Pac’s solution: You pix 
preloaded Photo-Pa amera 
nearest drugstore, cigar store, news 
stand, or other outlet; snap 12 picture 
write your name on the camera; put 
na stamp; drop it in a mailbox. In 
few days, vou get back negatives and 
enlarged prints. Photo-Pac, meanwhil 
reloads its plastic camera frame, 

: 


it with cardboard, 


tail counter 
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Durable Protection. These “Green Thumb” gloves 
for gardeners keep out dirt and safeguard hands for 
many a season—because they're coated with widely 
useful, tough, flexible, water and chemical resistant 
VINYLITE Resin dispersions. By Edmont Manufac- 
turing Co., Coshocton, Ohio. 


Colorful Beauty. Multi-color printed, three-dimen- 
sional displays, easily and inexpensively formed from 
VINYLITE Rigid Sheets—hold their form and dimen- 
sions despite exposure to soap, water, alkalies, oils, 
greases, most acids. By The Halsen Manufacturing 
Co. for Display Features, Drexel Hill, Pa. 


of a ttle 
Versatility. Dolls are just one of hundreds of useful 
things molded or extruded from VINYLITE Elasto- 
meric in any conceivable color. Others are knobs, 
sockets, grommets, pedals, bumpers, sleeves, handle- 
bar grips, etc. Dolls by Thomas Manufacturing Corp., 
80 Clinton St., Newark $5, N. J. 


wire fakes top honors 
“dn Chemistry! 


@ WHEREVER CHEMICALS ABOUND, as in chemical plants, 
dairies, breweries, seaside areas, mines, well holes, the new 
Type AZ Cable insulated and sheathed with VINYLITI 
Brand Plastics is winning top-of-the-class honors! 

This non-metallic sheathed cable, reinforced with glass 
fiber, not only resists alkalies and most strong acids, 
but has a phenomenal ability to withstand moisture, 
fungus and aging. VINYLITE Plastic has remained 
unharmed after seven years’ immersion in water—and 
twelve years’ burial in the ground. 

In addition, it provides utmost resistance to flame, 
sunlight, extreme heat, cold, and abrasion. 

Non-metallic sheathed cables using VINYLITE Plastic 
materials are smooth, small in diameter, clean to 
handle, easy to install, mar- and impact-resistant, and 
highly flexible. They slip easily through narrow spaces 
and around sharp corners without damage. Combining 
low cost with long life and dependability, these highly 
chemical resistant cables represent a big advance in 
general-purpose electric wiring. 

If you have a wiring problem or wish information on 
the proper use of plastics for any application, let us 
help you with your problem. Sin ply write Dept. 199B 
outlining your needs. 


Data Courtesy The Plastic Wire & Cable Corp., Jewett City, Connecticut, 


in 
BRAND 


PLASTICS 


BAKELITE DIVISION 





vay 


Union Carbide and Carbon Corporation 


30 East 42nd Street, New York 17, N. Y. 





Ummm... Good! So crisp and tasty no 
wonder we consume such vast quantities of 
gnack foods humidity, the eternal en- 
emy of crispness, was extra vicious last sum- 
mer. Yet millions of bags made from Rhine- 
lander’s moist 
ugly weather. 


ire-tight papers defied the 


Now these clever food processors not 
ready to bake but 
y take the exer- 


only package you a cake 
also a perfect I til i ne 
of the procedure. 

Task Papers take 


tion and guess 


packaging! 


Comic buttons and \ other small fry 


allure enclosed with cereal and confections 
boost sales « Heat sealed packets 
tr 1 é Miandelr 


paper 
iums from 


functionel 
» jobs well 





YORK PRESIDENT Lauer and Sales Manager Hertzler watch production of their . . . 


New Home Air Conditioner 


York Corp. comes out with inexpensive unit designed to 
cool a five-room house for initial cost of less than $1,000. Company 
sees a big natural market. 


| lown within the reach of 
when bot ce te ; homeowner; and 
ind humidity hover in the hing and foolproof 
nineties. At about 4 p.m. on irk, the world’s largest maker of 
] ond 


cr day 


x 
emecient 


day, almost anvone will swear tl refrigeration, ice-making, and an 
me thing his Dream Hous« tioning equipment, thinks it has pretty 
tioning vell licked both obstacles. York claims 
that extensive field tests have found its 


ind dependable 


ur condi 
eFor the Home—Next w 
Vill have for unit to be as easy 
perate as a home refrigerator. In 
its cooling unit is almost identical 
that in a refrigerator; 
proot If ai 


vith it, t 


it is hermet 
sC iled and tamper 


goes wrong :. 
replaced 


th repair jol 


be casily 
away W 
It also means 
needs no elaborate 
shut it down in the 
summer. All 
flick a switch to start or stop 1 
e The Sales Outlook—All these factors 
nean that York is in 


that the 
pr pata 
vinter or 


vou do is 


+ 


it in the 


a 
n excellent spot 


, 
gures that the 


new Th 
eA Long Pull—C! 


has ion CCN | 


iny company ¢ 
», there is an immediate natural 
in any home, old or new, which 
rced warm-air heating svstems 
conditioner can be easily at 
ithout struc 

+] } 


1 Iding 
stly building 


cts and furnace 
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Do you know this Fast-Growing Family today ? 


its LEM ys ewido! 


Can these MASONITE HARDBOARD 


features make your product better? 





Od 
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If you've thought of Masonite Hardboards as a single product 
—or as a small group of products—take another look! Today 
there’s a whole family of Masonite Hardboards—thirty-nine 
different types and thicknesses. At d that family is 28-WAYS ae A ty 0 oT it & 
VERSATILE—to help you cut production costs... simplify 
fabrication... add quality and increase durability ... for the 
things you manutacture 
Masonite® Hardboards are basic raw materials for a thou 
sand industrial uses. They are made by an exclusive Masonite ® 
process which explodes wood chips into fibers... then bonds = 
those fibers firmly together without glues, resins or other 
artificial binders. Fach type of Masonite Hardboard has special C 0 R P 0 R A T t 0 ad 
properues... and Masonite research is constantly at work to 
make this hardboard family grow even larger! Find out how 111 West Washington Street, Chicago 2, Illinois 
Masonite Hardboards can serve YOU. Our engineers will be 
glad to offer suggestions that may increase your sales and profits 


Masonite Hardboard: i thicknesses for 1000 uses. 





Born to be healthy 
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AMERICANA Cyanamid cv VLAN 
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Crystal Gazing—1950 Style 


One of America’s largest producers of beauty soap decided to pre-test 
proposed new drying machinery to determine the most satisfactory 
equipment to use. Lukenweld was called on to design a ‘’pilot’’ machine 
capable of adjustment to varying drying conditions, and which could 
be developed later into full-scale production machines. The result was 
this laboratory-sized drier and flaker. To test corrosion-resistant charac 

teristics, one of its two rolls and the hood are solid stainless steel; the 


other roll, solid Inconel; the frame panels, stainless-clad steel. To test 


INAH 


variations in process, its speed, gap and doctors are adjustable. Welded 


Grooming Process—An_ outst 
f Lauer personnel develop construction permits inexpensive alterations in design 
Hertzler, York 


ane 


Maximum product dependability with minimum cost is the result of 


OEE Oe ge eS a ca ay 


years of experience of Lukenweld engineers working with steel plate. 
Higher predictability, improved appearance, resistance to shock, re- 
duced weight, increased strength and rigidity, more flexibility of 
machine design, reduced production costs and elimination of patterns 
usually result from the use of Lukenweld construction. Here at your dis 
posal is Lukenweld’s knowledge of machine design, construction and 
installation plus Lukens’ 140 years of experience in developing and 


producing specialty steels 


If you are considering new cylinder drying machinery, processing 





machines or other finished units, write Lukenweld, Division of Lukens 


Steel Company, 483 Lukens Building, Coatesville, Pennsylvania. 


Improved machinery for improved processes through engineering } 
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STAMP? 


FLARE? 


SQUEEZE? 


- 
Write for Free Bulletin 
761 Teday 
’ 


The 


Bellows 
Co. 


Dept. 722 BW 
Akron 9, Ohio 


“CONTROLLED-AIR-POWER” 
WILL DO IT FASTER, SAFER, BETTER 
AND AT LOWER COST 


MANUFACTURERS OF 
FINE PLUMBING FIXTURES 
SINCE 1904 


FORD CITY, PA. * SALEM, OHIO 
LOS ANGELES, CALIF. 
MARYSVILLE, OHIO 





development has been to improve in- 
dustrial processes and develop new ones. 
For example It has given the textile 
ndustry the temperature and humidity 
mtrol essential to the manufacture of 
ertain natural and synthetic fibers. In 
recent years, it has bec 
the birth of some new industri frozen 


foods, frozen fruit ju ld 
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laim edit for a hand in 

tary developments. Temperature and 
rmidits ntrol are essential to the 
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under sucl nditions 

1¢ of York’s recent jobs w 


iditioning the penguin cage at Chi 
go's Brookfield Zoo. A new shipment 
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id air-borne spores. York designed 
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A FREE BABY SITTER 
WHILE YOU ATTEN) T. 
ESSEX THEATHE 


TOG 
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Music by Muzak will soon be heard 
iboard planes, trains, and ships. ‘The 
ompan has set up a tape recording 

backgrounc 


€ transssiol 


Marketing information, 
t Dusin 


study 


IONS WTC 


RCA-Victor has 
t +5-rpm ( 


Parking Lot for Movie Orphans 


If Mom and Pop want to catch the early 
show at the movies, they don't have to 
worry about a babv-sitter—not, at least, it 
they live in Hialeah, Fla. On the theory 
that the baby-sitting problem was keeping 
young parents away from the movies, a 


Hialeah theater decided to offer tree child 


care while the parents are inside The 
TLUESCTYV IS decorated, of course with cartoon 
comedy characters, the better to familiarize 
small fry with movie personalities at an 
early age. A nurse and experienced baby 
sitters are m charge of entertamimng md 


changing parked 1oppets 
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Progress 1s a Great Northern Habit... 





Now On Order...New, Powerful Diesels 
320,000 More Horsepower For Freight Service 


Extensive Dieseltzation Assures Increased Effictency Under All 
salty Operating Conditions 

Because progress is a Great 
Northern habit, this railway was 
among the first to provide ship- 
pers the advantages of diesel- 
electric motive power for freight 
service. Diesel-electric power en 
ables Great Northern to make 
longer freight runs without atten- 
tion or maintenance to locomo- 
tives, and to operate with greater 
precision through the extremes of 
weather along the railway. Diesel- 
electric power means smoother 
starting, stopping, switching —all 
for gentler treatment of merchan- 
dise in transit. 


MOVING UPHILL—WITH EASE! 5,400-h.p. diesel climbs the western slope of the 
Rockies at Blacktail, Montana. 


THROUGH GLACIER PARK, America's DUAL-PURPOSE DIESEL is this 1,500-h.p. OVER THE DIVIDE Freight train, powered 
No. | vacationland, a giant diesel heads locomotive, one of many utilized by Great by four-unit diesel, rolls over the Continental 
westward with o freight train. Northern. Divide at Summit, Montana. 


Your Freight Goes Great When It Goes 


Great Northern Railway 


Freight offices in principal cities in U.S. and Canada 





TELEVISION 





Go Overboard 


UNINHIBITED programming is the rule at Cincinnati's WCPO-TV. A cooking show 
is a regular feature, gets kidded by the male contingent in a show called Kalamity Kitchen. 


_—~ 


ba nae 


we pp." 


REMOTE telecasts are another local feature that WCPO-T'YV stresses. Local programming 
accounts for 60°6 of the station’s 100-hour-a-week operation. 


” as 


STATION MANAGER Mort Watters plucked the blonde from WCPO’s record library, 


put her on television. It’s another example of the station’s freewheeling way of operating 


42 


in Cincinnati 
WCPO.-TV builds its quick 


success on daytime audience, 
local talent, unorthodox 
programming. 


Last Wednesday night, 
played a double header at Ci 
Crosley Field WCPO-T\ 
were on the job as they are at 
home games. Between ‘ 
Gov. Frank Lausche rose to preset 
placque. It was Variety mag 
award for outstanding television station 
operation: The winner was WCPO-TV. 

It was a double-header event for 
WCPO-TY, too. It was celebrating it 
first birthday. In just one year, WCPO 
I'V claimed it has skyrocketed into first 
place (in size of audience im 
Cincinnati's three ‘T'V_ stations 
done it by giving Cincinnatians 
hours a week of TV entertai 

60% of it local—that thev like t 


When commercial television { 
going, there were many dire predictio 
that the small stations in medium-sizcc 
towns would never be able to mak« 
of it. It cost too much to set up 
physical plant; talent costs wet 
high; advertisers wouldn’t be able to 
ifford it. WCPO-TV proves that tele 
vision audiences don’t listen t ] 
tions. If-yvou can work ou 
that brings in the cust 


1 


s 


mers, 
make a go of television anvwher 
@e Rules Overboard—\WCPO-TV has 
also punctured another piece of ‘TV 
folklore. Most stations go on the theory 
that the nighttime audience is the one 
to catch and hold. So daytime program 
ming is often hit or miss—or nonex 
istent. But WCPO-TV reasons that to 
make a profit a local station has to 
operate a lot of daytime hours. When 
vou're local, you can’t make money by 
depending on nighttime network in 
come. Your potential 1udience at any 
me time isn’t big enough for vou to 
break even on just a few hours of opera 
tion 
e Daytime Foundation—So WCPO-LV 
built itself a solid foundation of d 
time shows. Starting out with a 
davtime schedule is in itself a 
with television tradition. But 
veek WCPO-TV was on the 
operated from noon to 1] p.m., n 
yushed its operation back to a 
start and a 12:30 windup 

Davtime audiences are a lot different 
from the evening ones. And it takes 
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No place for Rip Van Winkles 


TWENTY years bring changes--changes 
far greater in our fast-moving world than ever 
happened in Rip Van Winkle’s day. 

Americans are awakening to unpalatable 
facts--that the enterprise system which built 
our nation and madeit strong is being subtly 
undermined; that advocates of backdoor 
socialism and communism thrive in our midst; 
most dangerous of all, that our young people 
are misinformed on economics. 

For example, a recent survey of high school 
seniors reveals that they estimated that it 
takes only an $81 investment to provide a 
job. Actually, as shown by the 1947 census, 
the 2256 establishments of the iron and steel 


industry invested $545 per worker that year 
alone in new plant and equipment. Total in- 
vestment to provide one job runs well above 
$10,000. 

These youth had a similarly distorted pic- 
ture of profits. They believe shareholders re- 
ceive 24% of the sales dollar whereas they 
receive an average of less than 3%. 

Misinformed minds are a ready field for 
imported false philosophies. And it is up to 
you, a business leader in your community, to 
take responsibility toward correcting these 
misunderstandings. The American business- 
man must not permit himself to be lost in Rip 
Van Winkle befuddlement. 


The Youngstown Sheet and Tube Company 
General Offices -- Youngstown ], Ohio 
Export Offices--500 Fifth Avenue, New York 


MANUFACTURERS OF CARBON ALLOY AND YOLOY STEELS 


ELECTROLYTIC TIN PLATE - COKE TIN PLATE - WIRE - COLD FINISHED CARBON AND ALLOY BARS - PIPE AND 


TUBULAR PRODUCTS - CONDUIT - RODS - 


SHEETS 


- PLATES - BARS - RAILROAD TRACK SPIKES. 





$65,000 monkey wrench 


(but this business never even felt it when it fell!) 


\" THE HEIGHT of the processing season in a Mid- 
western foodstuffs plant, a superheater tube blew 
in the main boiler. 


The accident to this key piece of equipment shut 
down the plant—threw a monkey wrench into produc- 
tion plans for the next few months. 

Direct damage, covered by the firm’s Boiler and Ma- 
chinery insurance, was $2000. But the cost to the com- 
pany as a result of the lost production was $65,000. 


Fortunately, Business Interruption insurance—written 
in connection with a Boiler and Machinery policy— 
paid this loss. It placed this company in just as good 
financial position after production was interrupted as before. 

As this case may remind you, any manufacturer is 
risking his earnings if production is dependent upon the 
ability of plant equipment to keep on producing. 

Travelers Business Interruption insurance (often called 
Use and Occupancy insurance) is designed to take over 
such a risk for you. 

During the time production is curtailed (or stopped 
entirely) because of a boiler explosion—or because of an 
accident to a key machine—earnings slump or stop 
altogether; while expenses keep right on. This insur- 
ance not only pays these continuing expenses but also 
the profits which would have been realized had no acci- 
dent occurred. 

For either manufacturing or mercantile businesses, 
Business Interruption insurance is relatively inexpen- 
sive. Especially when you realize that it may mean the 
difference between a profit and a serious loss. 

This insurance is also available for fire, windstorm, 
and other hazards. 

Ask your Travelers agent or broker to tell you more 
about this important protection for the earning power 
of your business. 


ORM< OF N RPANCE AND JRET BON 
The Travelers Insurance Company, The Travelers Indem- 
nity Company, The Travelers Fire Insurance Company, 
The Charter Oak Fire Insurance Company, Hartford 15, 
Connecticut. Serving the needs of the insurance public 
in the United States since 1864 and in Canada since 1865. 
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\D NER ‘PACKAGING INGENUITY... 


lags 


for six tumblers 
(filled with sales punch!) 


vone knows what the six-bottle 
ry-out carton 

drink b 

Company 


ISINESS, 
CoO ild y 
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Doost 


would 
glass t blers 
(;ardner designers 


here you see he 


This Ga dnet 
ady Helen 
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eye-catching disp 


transit trom store 


without 


bothersome wrapping and 


packing. But best of all, it turns 


we need another glass’ into “let's 


take < ot these. 


Maybe we can add a Sales 
“Extra”’ to YOUR package 


ish, a prod 


The Gardner Board and Carton Co. 


Manufacturers of Folding Cartons and Boxboard, 405 Charles St., Middletown, Ohio 
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“For want of a nail, the shoe was lost.” 


—Ben Franklin's Almanac, 1757 
Keep thy costs under constant scrutiny, lest a competitor 


catch thee napping in ye Buyer's Market. 
~—Acme Steel's Notebook, 1950 


Where are today’s ‘“‘horseshoe nails’’ in your business, Mr. Department 
Head? 

Aren't they those little items of cost, so often overlooked, that turn 
what ought to be a profit into a column of red ink? 

Helping you spot those cost items and nail them down for keeps is 
where Acme Stee! really shines—particularly in your shipping room, in 
packaging, in materials handling within your plant. 

Nine out of ten companies can benefit from greater efficiency, thriftier 
practices, and cost-cutting Acme Steel Methods when one of our sales 
engineers starts applying what we have learned to do with Acme flat 
steel strapping, Acme stitching machines and wire, and other Acme 
Steel products. 

For evidence, we submit. here two examples of savings by our cus- 
tomers. There are literally hundreds more actual case studies like these, 
because more than 50,000 Acme customers are getting these Acme 
Steel benefits now. Pick up your phone and call the Acme Steel service 
office nearest you. (There are 46 of these offices in the principal cities of 
the U. S. and Canada.) Or mail the coupon below for help on your 
special problem. 

t ee | 


SOCOOOSOSOOOOHSOESEOOOOSOOEEOOOOSEOHOOSEOESCESES 
==> S= = 
SHIPPER SAVES $30 PER CAR =) 
Eastern-Gas and Fuel Asso 
ciates, Everett, Massachusetts 
use Acme Unit-Load Band to 
save time and dunnage ma 
terials in carload shipments of 
200-lb. barrels of ammonium 
thiocyanate flakes. 











« 
Who “owns” Acme Steel? Our 1949 : THERE'S LIFE 


annual report showed 7,538 stock 
holders 2,730 women, 2,705 men, 
1,612 joint accounts and 491 cor 
porations and institutions. Acme 
Steel stockholders have increased 
approximately 20 per cent in number 
in the past two years. 


IN THE OLD CASE YET! 


Yes, you can add months of 
profitable use to old beverage 
cases. Recooper with Acme 
Bottle Box Band or Acme 
Rolled Edge Box Strap. It's a 
quick, easy way to thrift! 





ATTACH THIS COUPON TO YOUR BUSINESS LETTERHEAD 
ACME STEEL COMPANY, Dept. 4 W-70, 2838 Archer Avenue, Chicago 8, Lilinois 
We manufacture . Please send me booklets on Acme Methods checked, 
if ] Please have sales engineer call 0 ") Bag and Box Assembly —‘Profit by stitching” 


0 7 Shingling (Castoed, and L.C.L.) -“Acme Unit demonstrates cost-cutting Acme Suilverstitchers 
t educed damage he ns and and Acme-Champion Stitchers 


bette ha tor shipper Product Assembly —‘'Acme-Morrison Metal 


Packaging Shipving. Materials Handling Stitcher for savings in fastening metal-to- 
aving tells bh to save money vetal or metai-to-other materials 


and eguard cu @r good will with Acme Book Assembly —“Acme-Morrison Book Stitch- 
teel “thy ers” tor savings in the graphic arts field 
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director wanted a camera moved from 
one side of the stud’o to the other. So 
he told the cameraman to “stay low” 
while he moved the camera. The cam- 
eraman pushed his camera across the 
stage on hands and knees, but the 
camera couldn't duck. So viewers saw 
a camera, apparently of its own accord, 
sail majestically across the screen in 
front of the performer Evervone 
thought it was a good joke 

e Personalities—W CPO-IV_ has devel- 
oped several personalities through just 
such informal goings-on. One of them 
is Bob Willams, a 200-pounder who 
irived on the scene one dav to work 
as a floor man, which means he moved 
props around. It wasn't long before he 
was working a camera and directing 
shows. Pretty soon, he was sneaking in 
front of the camera. Now thev can’t 
keep him off a show—he’s developed 
habit of wandering in and out of almost 
inv show that is on the an 

e Still Ahead—All of these shenanigans 
pay off solidly for WCPO-TV. It has 
been first in Cincinnati in every time 
lassification since it started operating, 
according to Pulse Reports. WCPO- 
I'V’s success has forced the other two 
stations, WLW-T and WKRC-TYV, 
to extend their operating schedules to 
cep up with it. Even that hasn't cut 
into WCPO-TV’s ratings 

WLW-T recently struck back in a 
vulnerable spot--time rates. It has set 
up a system of “summer discounts” 
ranging from 25%-40°, to min from 
May through September. Even though 
its rates run well ahe id of W I \\ I’s 
for five months out of the year, WCPO- 
I'V hasn’t shown any signs of worry 
e Almost in the Black—As a mitter of 
fact, WCPO-TV’s unorthodox wav of 

perating is almost ready to pay off in 
dollars and cents. M. C. (Mort) Wat- 
ters, station manager, says, “We could 
have been in the black long ago, 
income goes up, we plow it back in. 
We haven't reached the point vet where 
ve can stop expanding.” 

The plowing-back includes _ hiring 
more personnel, buying additional 
equipment, and plans to add a new 
building to WCPO facilities, which are 

yursting out at the seams. (WCPO-TV 
is part of the Cincinnati Post’s radio 
system, which includes WCPO-AM 
ind WCPO-FM 

It has cost ut $750,000 to get 
WCPO-TV te resent statu That 
includes roughly $500,000 for the 
physical plant needed to get on the air, 


plus $250,000 for operating loss and ad 
dition of personnel and physical plant 
during its first vear of oper: 
ein and Out—Fxpenses 

like this: 50% in the prograi 


ment, 25% in engineering, and 


n 


fo 
breal 


miscellaneous, including heat, 


vater, ete. 


Since WCPO-TV’ 
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local programs, it 
lion’s share of revenue from 
National 


Mmcome; 


largely devoted to 
gets the 
that source—a full 64% 
“spots’’ provide 18% of the 
the other 1§ 
and agencies who hire talent for a pro- 
gram and rent a studio for rehearsals, 
charges for remote facilities, use of film, 
and the like 
e Stay Local-WCPO-TV has _ shied 
away from tieing itself up in network 
commitments. Right now, only 30% 
if its time is network programs (Du 
Mont and ABC). Watters likes it that 
He thinks loca] stations should be 
ind not depend on network 
programs 
\pparently, the businessmen that buy 
time on WCPO-TYV agree. Auto deal 
ers, appliance dealers, specialty shops, 


WCPO- 


comes from advertisers 


breweries are advertisers on 
iV 

e Sponsors—They're as unfettered in 
buying the kind of program they want 
is the station is in its operations. Wat- 
ters doesn’t try to sell a sponsor a spe 
generally doesn’t 
tailor his shows with a possible sponsor 
n mind. He gives the performers a 
vunk of time, tells them to do what 
they please. ‘They are so screwball that 
otential sponsors are usually delighted 


ind buy the occupied by those 


; ! ‘7 
int show, and ie 


time 
varacters 

\bove all, WCPO-TYV doesn’t try to 
pe the opposition. Watters says, “We 

never guilty of matching a program 
with the same type. Of course, if we're 
there first and they do it, we won't 
move. But if we drop down, then we 
pull a program off.” 
e Spark Plug—Actually, Watters, the 
hard-driving, shrewd station manager 
for WCPO-TV is the spark that makes 
the whole shebang go. He’s a veteran 
in radio, started to work for NBC in 
Washington during his senior year at 
Georgetown Universitv. By 1936 (four 
vears later), he had gained enough savvy 
in radio to be given the job of setting 
up the West Virginia Network, with 
stations in Charlestown, Parkersburg, 
ind Clarksburg 

In 1938, he became general manager 
of WCPO. The station, owned by 
Scripps-Howard Radio, Inc., had built 
radio formula of music, 
news, and sports. Watters ran the sta 
tion until when WCPO-TV 
came into being 

I'clevision is still young enough for 
stations to show the personalities of 
Watters is as colorful 
is the station he manages. Although he 

1 smooth, unruffled manner, he 

knows all the tricks of the trade—and 
uses them to his station’s advantage 
His freewheeling method of operation, 
plus his canny grasp of what Cincin 
nati’s TV viewers want to see, have 
ilready come close to making him a 


1 successful 


} 
ist year, 


heir managers 


tradition in the industry. 
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FIR-TEX KEEPS 


ITS CATALOG CONSTANTLY 


IN USE IN PROSPECTS’ OFFICES 


Sweet's distributes 3 Fir-Tex catalogs— describing 
insulating board (above), form liner and file. 


“When we set up our annual budget for 
catalogs and advertising of Fir-Tex In- 
sulating Board products, we start with 
Sweet's service, subtract its cost from the 
total, and then figure out how well we 
can allocate the balance. 

“Keeping our Fir-Tex catalogs in the 
hands of active architects and contractors 
is of prime importance. We know from 
first-hand observation that Sweet's File is 


DIVISION OF F, W. DODGE CORPORATION 


constantly in use and is considered indis- 
pensable in their offices. So we consider 
our catalogs in Sweet's File the base 
around which we tailor the rest of our 
program. 

“We have distributed Fir-Tex catalogs 
through Sweet's for seventeen years and 
we are convinced that this is the most 
effective way to get them used by active 
prospects.” 


Dant & Russell, inc 
Glenn W. Cheney, Manager of Fir-Tex Sales 


ew 
ww 
119 WEST 40th STREET, NEW YORK 18, N. Y 


>>> Sweet's handles more catalogs than any other organization—in 1950, over 
thirty-five million copies for 1,148 manufacturers. When your catalog is distributed by 
Sweet's, it is delivered to prospects of top-rank buying power in the markets of interest 
to you. Furthermore, your catalog remains in the office of each recipient, instantly 
accessible at all times. This is accomplished by distributing it in a bound, indexed 
collection (file) of manufacturers’ catalogs. According to thousands of users of these 
files, this is the most effective method of getting catalogs used by prospects. 
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PRECISION BEGINS even before manufacture of J-48 jet MIRROR SURFACE that guides heated air through turbine is 
engines. P&W mechanic checks magnesium casting dimensions. checked with special gauges. It has to be accurate within 0.005 in. 


Tough Switch—From Few to Many 


Mass production of precision jet engines is no picnic. 
Pratt & Whitney's experience with the J-48 explains why. 





> pam 


BR 5 ae 4 


PRESSES form sheet metal parts for jet engines. Some parts SPECIAL JIG holds parts to be welded in rigid alignment. This 
require six trips through a press before they are completed. insures dimensional accuracy TURN TO PAGI 


48 BUSINESS WEEK © July 22, 1950 








Here is “Push-button” per ppitetow 


dictation... 
...at its automatic BEST! 


Totally unlike any previous type of dictating machine 
...the Aupocrarn Electronic Soundwriter permits 
you to work as fast as you can think! 





ba AUDOGRAPH 


nig 8 a Saas 


No delicate adjustment, nothing to get out of order. 
No arms to lift... no needle to locate. Its single lever 


control and lightweight hand microphone provide 
instant action. 





...the secretary's pride and joy! 


The Aupocrapn Secretarial Model gives to your secre 
tary a quick release from the tedious and time-wasting 
part of her job— “taking” dictation. Instead, she has a 
new spirited servant that makes her work mor 
resultful, more important, more interesting 

@ln scores of reported cases, AUDOGRAPH dictation 
cuts in half the dictating and transcribing time. You 
get more work done in each day, and your secretary 
becomes a topflight “executive assistant.” 

@For full facts about Avupocrapu... the versatile, 
efficient, time and money-saving means of getting things 
done... just use the coupon. Why not do it today 


G A | if (eR es co 


a THE GRAY MANUFACTURING COMPANY, HARTFORD 1, CONNECTICUT 








AUDOGRAPH sales and service in 180 principal cities of the 5 , 
Ly Sea sie Clacaahesl Walenkcane: Diente ventas 7k. cy Send me Booklet Y-7 Now We Really Get Things Done!” 


tating Machines.’’ Canada: Northern Electric ¢ ompany, Ltd., 2 
sole authorized agents for the Dominion. Overseas: Westrex wane 


orporation (export affiliate of Western Electric Company) we Thi 
ithe. 


in 53 foreign countries. 
ea Street... 





That’s a common suggestion in 
Philadelphia and vicinity. Strate- 
gically placed BAKERAIRES turn 
comfort into profits at The Ross 
House, a popular eating and meet- 
ing place in Philadelphia. This is 


day-in, day-out routine with 


BAKERAIRE 


Not only does BAKERAIRE clean, 
cool, de-humidify and circulate the 
air, but heating coils may be easily 
installed to provide warmed air on 
cold, damp days, too. Quickly in- 
stalled without interruption of your 
business. Ask your nearest Baker 
Distributor 
Baker REFRIGERATION CORPORATION 


South Windham, Maine 


tone balonced- engineered) wate 


BAKER' 


since 1905 


Air Conditioning ond Refrigeration 
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JET ENGINES (Continued from page 48) 


SPECIAL BROACH cuts out 54 recesses 


at one time in turbine rotor. Recesses will 
hold turbine blades. 


ALUMINUM SPRAY is applied by acety- 
lene torch to outside burner surfaces. Coat 
ing protects base metal from corrosion. 


SPECIAL TOOLS are needed for tough machining of jet-engine compounds. Here ; 


vertical turret lathe is tooled for high-speed machining of an engine casing flange. 


ENGINE ASSEMBLY is fitted over com- 
pressor assembly, protected from dirt by 


TURN TO 


PAIL CONE is held in a special jig for 
spot-welding to the inside of the engine’s 


tail pipe. This insures correct location. canvas screens. PAGE 52 
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The chemists 
could tell you a thing 
or two about 


Stainless Steel 


Sue don’t have to be connected with the process 
industries to know that many details of chem- 
ical processing are vital and closely-held secrets. 
But it’s no secret that a very large share of this 
production, whether hush-hush or not, is conducted 
in equipment made of stainless steel—for the excel- 
lent reason that stainless steel is the one material 
that best meets the need for great strength and high 
resistance to corrosion, heat and wear. 

Put it this way: like any other business, a process 
industry has to show a profit—has to hold down 
costs. Allegheny Metal equipment gets the call be- 
cause stainless steel lasts longer, looks better, cleans 


easier and quicker, maintains top purity standards 





and holds maintenance and depreciation costs down 
to the bottom. 

In short, stainless steel is cheapest in the long run 
—not only in the tough conditions of the process 
industries but almost anywhere metal is used. Where 
can we help you to gain advantage with Allegheny 
Metal? 


‘ ‘ * * 


Complete technical and fabricating data—engi- 





neering help, too—are yours for the asking from 
Allegheny Ludlum Steel Corporation, Pittsburgh, 
Pa. ... the nation’s leading producer of stainless 
steel in all forms. Branch Offices are located in 
principal cities, coast to coast, and Warehouse 
Stocks of Allegheny Stainless Steel are carried by 


all Joseph T, Ryerson & Son, Inc. plants, 


You can make it BETTER with SM 


Allegheny Metal Ra 


——— 





4610 WANCY AVE. « 


the principal function of 
mechanical handling 


The keen competition characteristic 
of the automotive industry is common 
knowledge. Likewise, that industry's 
ready acceptance of any device or 
system by which manufacturing costs 
may be reduced to obtain a price 
advantage 

Highly important in this respect 
are devices and systems which com- 
bine handling with manufacturing 
operations to the economical advan 
tage of both—and also which operate 
without interruptions. 

It is significant that the cost-con- 
scious automotive industry, with its 
highly competent engineering, has 
consistently absorbed more MHS 
products than anv other. Also that 
MH nveyor systems have done 
much to aid this industry in bringing 
its costs and production to current 
levels 

A careful handling survey of your 
operations may reveal potential 
savings of considerable size. Such a 
survey will not cost you anything. 
MHS Engineers are ready to make 


one at your request 


MECHANICAL HANDLING 


SYSTEMS, INC. 


Offices in Principal Cities 


DETROIT 12, MICH. 





JET ENGINES (Continued from page 50) 


J-48 TURBO-WASPS start down final assembly line after initial test runs. Complete engine 
weighs less than 2,000 Ib., delivers about 5 hp. per Ib. at operating speeds of planes. 


Special Tools Do the Trick 


manufacturer will have to face. P&W 


Switching to war production is going 
didn’t publicize all its production tricks, 


Lhat’s because 
much for a good reason: The jet business is 


very competitive 
One fact must be ren 


to be tougher this time 

1 lot of military equ 

nnal 1 demands ev eee 

more complex and demands even higher 
precision than it did in World War II 

Ihe jet engine 1 good example of — case of jet engines 


the kind lem some 


pment is 


rembered in the 


Even though con 
, , lerabl g ring has | lo 
nanut sidcrable engineering has been done to 


+ 
{ 
; 
ty 


sunplify production, it still takes plen 

example, P&W 

using over 12,000 special production 
to make the J-45 

e Three-Wav  Problem— I hre« 

ittack were used in studying 

materials 


turers will face. In theory, the jet engine 


{ fire } 


; 
in manufacture, it pecial work. To 


tough of 


ain 
swept wecas Of 
roducing J-45 production 
‘'t too tough. But d it o manufacturing techniques; and 
| ing. The jet engine, like most militi 
loped plenty of high- 
ugh-alloy materials, requires spc 
in that 1 hav cial protective coatings for some part 
cemnbodies unusual lightweight materials 
Thus, you have to 
doing metallur 


enginecring; 


1 mass basis 
nother « r rly 1 lev | 
1S mMoOTHNCTI i] t I aeve aevices, uses 


) 
titivel r tl ost. | 


A 
, 
competi I 


have to bid 
hose conditions im« | 
sharpen up your production think- 

, 


] 
nanufacturing like 


develop) unusual magnesium 
know 


tricks what you are 
elnside Story—! 
Whitney Aircraft, divisi ( ( 
Aircraft Corp., East Hartford, Conn., — ings checks 
tipped its hand a little. P& W released soundness before any 

operations necessary fo! 


ts mass Mi 
} 


The com 
pany is making the J-48, a hig! Wer»e draws. Metal parts such a 
250-1 t job thi owe! e shells get a sprayed aluminum coating 


?50-lb 
F9OF-5 Grumman Panther, the North Burner liners get 


American F'-93A, and a Lockheed plane 
A study of high temperatures 

the pictures gives a fair idea of the From the metalw 
production problems a World War Ill s better equipped than most 


st week ra gically 
P&W takes the magnesium cast 
thickness and 


tor 
il 


section 
machining s 


nformation 1 pict mn 
sroduction Press for 
ombus 


that resists Corrosion 
1 ceramic coating that resists extremely 
till under security wraps 
rking angle, PAW 
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COMPANY 
This telep/ emphasizes — the ingle responsibilit wi A Pacemaker for American Initictive and Ingenuity 
Blaw-Knox assumes in any transaction. Whether your need 2104 FARMERS BANK BUILDING 
or Engineered Products or Engineering Service 1e abilities PTE 38, PA, 
xperience and facilities of eleven separate divisions 


tocommand. An engineer-to-engineer discussion may profit y« 


OPERATING AND SALES DIVISIONS —E WKN N RINKLER 4 x PMENT BUFLOVAK MIDWEST C 
THE FOOTE COMPANY. IN ° LEW f NAT * POWER PIPING* 


r 


Operates as f 
OFFICES IN PRINCIPAL CITIES — Fuxport 


CARA Buk EMR #8 





PRE-TESTING... panies for jet-engine manufacture. It 
+++ for surface siz- has a backlog of years of precision 
ing is one of many piston-engine making. Many conven 


tests assuring that ‘ ; 
ldahaccicn Mant wil tional metalworking methods have been 
take all kinds of adapted to the J-48 job. But where 


inks clearly and those techniques don’t yield the pre 
evenly. cision that is required, new ideas are 
worked out 
e Welding Jigs—Pressworking and heat- 
treating metal pieces is fairly simple 
But welding is tough. Practically every 
weld is a precision job. So P&W has 
special fixtures, made from materials 
ranging from plastic to metal tubing, 
to hold parts to be welded rigidly in 
relation to one another 

Another example of special work is 
the machining of the pine-tree recesses 
into which the blades fit. These must 
be broached to shape, but cutting 54 
recesses around a turbine wheel at ex 
ictly the same angle isn’t easy to do if 
they are broached 1 fc vata time. So. WHITE developer coated on engine part 
a special broaching fixture is used. On being studied for flaws brings out 
one operation, all 54 recesses are 
broached at the same time. In_ this 
ise, precision demands proved a boon: 
\ 54-at-once machining operation re 
placed a time-consuming step-by-step 
job 

Measurement and inspection are op 
erations that must be performed con 
‘tantly in mass production of precision 
products. Such work must be scheduled 


tell you why America’s it regular intervals or the line. 


best letterheads 
are on lon-Gauge Measures 


( he teatecd, Ultra-Low Pressures 
" The closer scientists come to pro 


ducing the perfect vacuum, the harder 


NEKOOSA BOND it is for them to tell how close they 
] + 


vave come. Gauges haven't been sensi 


your printer will 


Your printer knows why many of tive enough to count the few molecules 


today’s outstanding letterheads are that are left. 
printed or lithographed on Nekoosa e Ne ‘ance—Westingh ; a er 
Bond. Experience has taught him ‘Sew vo 2 ogee ‘. lectri¢ RED jagged line of dye that indicates hard- 
that pre-tested Nekoosa Bond runs Corp. recently unve ares an clectronic to-spot subsurface flaw. 
through modern high-speed presses pressure gauge that is 200 times as sen 
smoothly—and that the finished re- itive as any previous typ¢ Lhe gauge ic ‘ Fl S d 
oo yo —— ee “ar clean. can detect one molecule of air left out asting aws potte 
our usiness Sta onery oo, Can } } 
Y> ’ 7 a) Tio ; F 1] + 
have that attractive Nekoosa Bond f 10,000 billion originally _ present. Wi h d | 
} ? 7 } : : 
look. Ask your printer to show you Robert ‘T. Bayard of the interatomic it Dye an Deve oper 
samples. It is available in immacu- phvsi section of Westinghouse’s re 
late white—for your letterheads- irch laboratory developed it Spotting a flaw in a metal casting 
and in eleven other attractive colors “ s : b , sd , Me se 
ban udine Snaaiieds theuns. e Principle—The principle of the gaug 1 one-minute cinch if vou tackle it wi 
mple. A gun shoots clectt nt X-ray gear, magnetic testers, or reflec- 


IT PAYS TO PLAN WITH YOUR PRINTER the vacuum chamber much in the samc toscopes. But that kind of equipment 


Hie 
nanner as a often costly and elaborate 


When an clecti ollides ha mol Curbodyne Corp., Northroy 
1 cks off a part of tl Corp.’s Hawthorne Calif 


+ 


remainder posi inv, has worked out a flaw-dete 


irged ion. ‘The num yf io} method that’s cheap and 


n be measured by a meter ping on paint with 
crmines o | 
Westinghouse calls the devi n ‘ior brushed with 
ge.’ I cand nor 
; \ ider Use—W ( tingh usc CX] ng, the dv¢ 
as eoemcgrmmanee | that the gauge will permit more exten. is removed 
NEKOOSA-EDWARDS PAPER COMPANY ; S Ne sca Any eens 
Port Edwards, Wisconsin } SCAU sec pag saS TATOURN Meals brought to the 


} 1 
This wotermark | @ \ 
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by adding a white developer. The entire 
process consumes approximately five 
minutes, depending upon the size of 
the casting 

The Turbodyne process was orig- 
inally developed for use in the manufac- 
ture of jet turbine aircraft engines for 
Northrop But company engineers 
think that the process will catch on 


quickly in other industries 





PRODUCTION BRIEFS 





Building-block makers are digging into 
a 100-milhon ton reserve of cinders 
stockpiled by Pennsylvania anthracite 
users. Block makers have been pinched 
for a fresh supply since power utilities 
began converting to oil. 
e 

Cottonseed oil will be extracted 
chemical process at a new plant of 
Buckeve Cotton Oil Co., Augusta, Ga 
Compared with conventional crushing, 
chemical extraction gives a bigger yield 
of oil. 


by a 


° 
General Electric has dropped out of the 
plastic fabricating business. Its Texto 
lite facilities were sold to Laminated 
Products, Inc., and its affiliate, Elec 
trical Insulation Co., Inc 

« 


Standard Oil of Calif. has awarded a 
contract to M. W. Kellogg Co. for a 
record-breaking 55,000 bbl. capacity 
vacuum flashing unit. It will feed 
Standard’s cat crackers. 

o 


Manganese recovery from stecl mill slag 
(BW —Apr 15°5( p56 will get a pilot 
plant tryout at Bureau of Standard’s 
College Park (Md.) laboratory. R. S 
Sylvester is going to direct the project 

° 
Du Pont has 462 more of its patents 
available for licensing by other indus 
trics. See U.S. Patent Office’s Official 
Gazette for a listing 

. 
Instrument symbols for industrial pro 
esses have been published in booklet 
form by Instrument Society of America, 
921 Ridge Ave., Pittsburgh 12 

2 
Stanford Research Institute, Palo Alto, 
Calif., has formed an information serv 
ice for chemical industries. Data sheets 
sent to subscribers come in graphic and 
tabular forms, cover production, sales, 
consumption patterns, and price his 
torics. 

o 
Industrial wire is in for an expansion at 
Electric Auto-Lite’s Hazelton (Pa.) 
plant. Production from Hazelton means 
faster service for customers in the East, 
the company says. 
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DOWTHERM 


THE HEAT TRANSFER MEDIUM 
FOR HIGH TEMPERATURES 


for simplicity in operation 


Here’s simplicity! A single vaporizer using DOWTHERM will give several different 
temperatures at the same time. And when alternate heating and cooling are 
required, DOWTHERM can be used in the same equipment. 


DoWTHERM saves time, materials, and equipment. The application of pow. 
THERM heat to ironing and pressing machinery results in a greater output per 
unit of equipment. Maintenance is a minor factor with DOWTHERM as it has no 
effect on normal materials of construction—no seale! 


Where your operations require precise, accurate heating in the 300-750°F 
range, use DOWTHERM. Write for complete information about DOWTHERM and 


its application. 


THE DOW CHEMICAL COMPANY * MIDLAND, MICHIGAN 
New York « Boston « Philadelphia ¢ Washington « Atlanta « Cleveland « Detroit ¢ Chicago 
St. Louia « Houston « San Francisco « Los Angeles « Seattle 
Dow Chemical of Canada, Limited, Toronto, Canada 
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OPEN THE DOOR... 


But first, consider the doorknob. It has come a long way from the rude latch and string that 
secured the backwoods cabin. A myriad of talents and crafts have contributed to its 
fashioning .. . 


Designers, machinists, metal workers, locksmiths, pattern makers, founders . . . these 
and a thousand others have lavished their gifts on this handsome and versatile piece 
of hardware. 


Turn the knob. Walk in on a typical American industry . . . the planning, designing 
and construction of buildings. Private home to public edifice, nowhere else in the world 
can so much that is good be afforded by so many. 


AMERICA W6RKS LIKE THAT... 


Uniquely so. Every art, évery science, every branch of engineering . . . all the bodies of 
techniques of all craftsmen are richly fulfilled here. 


America can work like that because it has an all-seeing, all-hearing Inter-Communications 
System. 


WHAT AN INTER-COM SYSTEM!... 


Complete communication is the function, is the peculiarly American contribution of the 
business press . . . a great company of specially edited magazines devoted to the specialized 
work areas of men who want to manage better, design better, manufacture better, 
research better, sell better . . . 


WHY WE HAPPEN TO KNOW... 
The McGraw-Hill business publications are a part of this American Inter-Com System. 


As publishers, we know the consuming insistence of the editors on reporting, analyzing, 
disseminating . . . on making sure that every new idea is spread with fission speed . . . 
on universalizing both principles and details. 


As publishers, we know that people pay to subscribe to publications for the sole purpose of 
listening in on units of the American Inter-Com System. 


As publishers, we make the advertising pages of our publications available for your 
communications with the people you want to reach. 


McGRAW-HILL PUBLISHING CO., INC. 


330 WEST 42nd STREET, NEW YORK 18, N. Y. 





HE’S COOL... 
HE’S COMPETENT 


key There’s nothing like air in motion 
to keep the ideas clicking and 
the day’s work breezing along. And that 
merely means the right fans in the right 
the econom- 


places—to “condition” air 


ical way. Special emphasis, please, on 
fans of known and guaranteed quality 

. for quiet, and 
more years of service! That’s what you 
will always find in R & M fans, They’re 
vood fans and business 
Standardize on R & M! 


more breeze, more 


good for 


RATE A BOUQUET! 


The office force will chee 
when you splurge on th 
R a M Pedestal Fan. It's a 
16” 2-speed o 
breezing up to 1500 cubic fee 


scillator, quiet 


Height 
Incl 


of air per minute 
adjusts from 38° to 62 


Fed. exc. tax, $57.95. 





»~ 
FRONT-OFFICE 
FAVORITE! 


The R a M Quict de Luxe 
smoothest of engineering jobs— 
ds. Hand 
gunmetal finish, ds wide-blade 
Bracket for wall mounting. Incl 


$41.95; 16°, $49.95. 


a whisper at all three spee ome 
tinctive 
design 
Fed. exc. tax: 12 


CHANGE OF AIR! 


This R a M Window Fan-- 
for windows up to 35° wide 
—diraws fresh air in, or 
flick of a 

stuffy air | 
“ 2-speed motor: 2510 | 
cube feet of air per minute, f— 
Ivory finish, bright grille 


Incl. Fed. exc. tax, $54.95, 


reverses at the 


switch to drive 


Above prices subject to change. Write 
for complete 1950 R&M fon cotalog. 


'_NEW PRODUCTS 











GAS BLAST CLEARS DRAINS 


A device called a Drain Gun shoots 
a blast of gas and air through clogged 
drains to unclog them. Cartridges of 
compressed carbon dioxide—the kind 
used to make soda water in the home 
supply the power. 

When the cartridge is screwed on the 
top of the gun and punctured, the 
carbon dioxide gas escapes into a pres 
sure chamber. There is a meter at 
tached to the side of the gun that 
indicates the pressure 

When the dial reads 50 Ib., the shaft 
of the gun is placed over the drain and 
pressed gently he shaft is 
tipped with a rubber plunger to seal it 
to the drain. A spring-operated valve 
releases the pent-up gas through the 
shaft and into the pipe. The gush of 
ur and gas acts as a battering ram to 
blow out the waste that clogs the pipe 
e Source: Handling Devices Co., Inc., 
Bosto1 


down 


PRECISION OIL WON'T CREEP 


In a precision instrument, the lubri 
cant has to stay nght on the bearings 
If it creeps onto the other parts, it 
slows down the delicate works. And 
even a light film of ordinary oil is liable 
to creep 

Two years ago, Elgin National Watch 
Co. put researchers on the job of track 
ing down a better oil for watch works 
As a result, Elgin and the Gulf Re 
search Fellowship at Pittsburgh’s 
Mellon Institute of Industrial Research 
have now developed two lubricants for 
use in fine precision instruments 

The two new oils, Gulf Special In- 


strument Oil and Gulf Micro Bearing 
Oil, do not occur naturally: They arc 
tailored by chemists. The lubricants 
have two special properties: 

They won't Applied in 
minute quantities to pivot to-jewel o1 
pivot-to-brass bearings, they'll stay put 
for a long time. 

(2) They resist gumming and thick 
ening; evaporation and oxidation are 
minimized. 

Gulf anticipates a lively market for 
the oils in such fields as aircraft instru 
ments, gyroscopic and indus 
trial control devices. 

e Source: Gulf Oil Corp., 
Pittsburgh, Pa. 


creep. 


dev 1Ces, 


Gulf Bldg., 


COLLAPSIBLE SAWHORSE 


\ collapsible sawbuck, called Fold 
Horse, made by Ko-Lox Mfg. Co., 
Menomonce Falls, Wis., takes less 
space than an army cot when folded. A 
dozen will stack in a car trunk. Erected, 
it stands 25-in. high 

The sawbuck its made of welded 
stecl, 12.5 Ib. It sets up by 
inserting fwo bolts plus wing ‘nuts 
e Source: Ko-Lox Mfg. Co., Menom 
onee Falls, Wis 
@ Price: $4.95 


weighs 


ALL-INFCONE WOODWORKER 


The versatile Comet Cub 
close to being a complete woodworking 
shop in a single unit. It routs, 
shapes, bores, turns, and sands—among 


COmes 
SAWS, 


other chores. 

The unit 
operating surface. 
table is a motor mounted on a 
able arm which is supported by a heavy 
stecl column. The motor will tilt for 
ingle jobs and is free to move forward, 
back, and sidewise 

Che shaft of the motor can be fitted 
with a number of different heads, such 
is a dado, circular saw, carving cutter, 
drill chuck, or router. A power takcoft 
is available which serves both the lathe 
grinding, or polishing 


consists of a table anc 
Overhanging — the 
retract 


and sanding, 
operations 

(he motor is } hp., built with two 
shafts. One turns at 12,500 rpm. for 
outing, shaping, and finish cutting 
I'he other runs at 7,200 rpm. for clean 
sawing and other operations requiring 
slow speed 

Ihe Comet Cub has a_ one-piece 
frame mounted on a table of heavy 
steel. There’s a micrometer depth ad 
justment for the router-shaper table 
and a foot-operated raising device 
e Source: Consolidated Machinery © 
Supply Co., Ltd., Los Angeles 
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They knew Glass by Corning Would Help Sell Their Idea 


Several years ago the Macalaster 

Bicknell Co. was ready to market 

their Fenwal System for preparing 

sterile solutions. The heart of the 

system is a unique closure for a solu- 

tion container. But the Fenwal Con- 

tainer had to do more than hold 

liquid. It had to stand a vacuum. It had to be chemi- 

cally stable. It had to resist repeated steam steriliza- 

tion. Most important, it had to compete with low-cost, 
single-use flasks. 

Macalaster Bicknell had sold PYREX brand 

laboratory glassware for years. They knew it had all 

the required properties—knew how the name 


PYREX was universally accepted as a mark of 
quality. So they chose a PYREX brand glass for 
their system. The result? Starting with one type of 
container, the Fenwal line has grown to include a 
complete range of containers, centrifuges, stills and 
washing equipment—all used extensively in modern 
hospitals and clinics. Today, these sales constitute 
a good portion of their business. 

Perhaps you have an idea that could be sparked 
with glass by Corning ... or a product that needs a 
“Transfusion.” Corning engineers will make it 
worth your time to investigate the possibilities. 
Write or return the form below to get the ball roll- 
ing now. 


Corning Glass Works 


195 Crystal Street, Corning, New York 


Please send me a copy of your booklet 8-84 “Manufacture 
and Design of Commercial Glassware.” 


NAME 


OREO | Aawand 


COMPANY _ 


ADDRESS 


cry _ 


Bintiabieset 2h 


iat WRIA 


BREEN 
i hah sa 


ssid Sasipeoalatiba 
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DEALERS FOR GUNNISON HOMES... leading 
independent businessmen in hundreds of communi- 
ties across the nation, know the SALES VALUE of 
the new Low-cost Quality home . . . the CHAMPION 
Home! Read the excerpts from letters below. They 
PROVE that wide public acceptance . ease and 
speed in erection . variety in design for large de- 
velopments quick turnover . . . mean SOUND 
INVESTMENT, GOOD PROFIT! 


Yesterday at noon we offered 177 CHAMPION 
Homes for sale. We took contracts for 142 before 
8 p.m. and would have sold out the entire offering 
if our manpower had been sufficient to handle the 
crowd John W. Galbreath, president, John W. 
Galbreath & Co., Columbus, Ohio 


Last fall we built 18 CHAMPIONS and sold them 
promptly. They stood the cold climate of Omaha so 
well that we have embarked on a program of erect- 
ing 300 homes | have encouraged top-ranking 
Realtors to get the Gunnison franchise, for the good 
of their communities and themselves ‘T. H. Maen- 
ner, president, T. H. Maenner Co., Omaha, Neb 


Lpahe tail Ul, | 


Gunnison Homes, Inc., U. S. Steel Corporation 
Subsidiary, is now granting ADDITIONAL 
DEALER FRANCHISES! We welcome inquiries 
from qualified, financially sound business- 
men. Investigate NOW! Write Dept. W-1 for 
complete information. 


Wherever There's 
Better Living 


UNITED STATES STEEL UsS CORPORATION SUBSIDIARY 

















NEW PRODUCTS BRIEFS 





Bigger TV pictures are offered by Gen- 
eral Electric in a receiver that uses a 
24-in. direct-view tube. Image is almost 
is large as standard newspaper page. 

> 
A tiny electric switch that offers a new 
snap-action, pure silver contacts, and 
high speed is being marketed by ‘Tyn 
switch Electronic Sales Co., Meriden, 
Conn 

. 


A thermostat is now available for port 
able clectric heaters. Rated up to 15 
amp., 110 v. to 125 v., a.c., the portable 
unit is a product of Electric Control 
Inc., Portland, Ore 

* 


} 


A blow torch with a prefilled disy 
in eliminate priming and pt 
Otto Bernz Co., Inc., Roch 

r, N. Y., is the manufacturer 


| 


Antioxidant developed by American 
Cvanamid protects white rubber prod 
ucts such as’ bathing caps against stain- 
ing or discoloring. 
a 

High-vacuum bellows valves without 
packing, allowing leakage of less than 
0.01 micron cu. ft. per hr., are now 
manufactured bv National Research 
Corp., 70 Memorial Drive, Cambridge, 
Mass. 


Monster for Mine 


The 35-ton monster above is the world’s 
largest dump truck, according to Heil Co. 
uid Sterling Motor Truck Co., the manu 
facturers. It will haul coal and rock waste 
for a Pennsylvania strip mine. The 28 
cu. yd. dump unit can be lifted and dumped 
in less than a half minute. Its 325-hp. diesel 
engine can trundle the truck at 32 miles an 


hour in overdrive. 
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Ao impressive percentage of the new capacity being develo; ed C oO R P oO R ATi re) N 
by the power industry utilizes the skills of Bechtel engineers and 

oe Los Angeles ¢ SAN FRANCISCO «© New York 
construction forces. Fifty years of organized Experience 1s ready 


Tulsa 
to build power facilities wherever needed. “BUILDERS FOR INDUSTRY” 


DESIGN + ENGINEERING + CONSTRUCTION 
ee en sa ee . . 





THE FENCE THAT NEVER NEEDS PAINTING 


Wire brushing and painting a fence are 
expensive and troublesome. You can for- 
costly when you install 
Chain Link Fence around 
For Copperweld 


get these jobs 
Copperweld 
home 
of Copperweld Wire — 
* covering inseparably 


your plant or 


Fence is made 
with a thick coppe 
Molten-W elded 
This makes it rust-proof, corrosion-proof. 


to a strong steel core. 


It never needs a drop of paint. 


»rovides a sturdy, non- 


that assures lifetime pro- 


Copp. rweld 
tence 
It's the protective fence that pro- 


Sagging 
tection 
tects itself. It costs less because it lasts 
longer . 

Write toda for free ressccacvon 
catalog and sample of en ee 
Copperweld Fence 


| copper Om 
| Covering core 
COPPERWELD STEEL COMPANY : 


, Glassport, Pa, 





Mercury 


Material Handling Equipment 


. 
experience 
Whatever your han 
dling problem Mercury 
can help you. Over 40 
years’ experience de 
signing manufactur 
ng and installing han 
diing equipment, is 
available to you with 
ov! cost or obligation. 
Write or wire 


THE MERCURY MANUFACTURING COMPANY 
4146 S, Halsted St., Chicago 9, Ill. 





COMMUNITY RELATIONS 
t 


i ee 

Ch ack it ae ts 
, ee g " 

ec sts 4h 


SAFE, CONDUCT: Armored trucks toted $250,000 of silver dollars to Seabrook Farms for 
two weekly payrolls. Seabrook had to arrange with the Mint to get the cartwheels. 


IT’S A GOOD DOLLAR: Town merchants offered special bargains on Silver Dollar days. 
One women’s wear retailer collected $1,700 of the big coins in two days. 


Seabrook Pays ‘Em in 


Food packer finds it’s difficult to pay employees in “hard 
money.” But stunt rings up publicity. And merchants benefit. 


mplications when you elect to 
1 community with $250,000 


} 


DUCKS 


" rth of silver 
e First, Catch Your Coin—Ili 
the. niabien : 
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CONTAINERS BY FORT WAYNE! 





IN THE BAG: On payday, coins are counted 
into sacks as the Mint’s Mrs. Ross watches 


Take great forests of cultivated pine, virtually unlimited 

raw material. Take massive conversion equipment, a 150,000 ton 
kraftboard mill, a bustling strawboard mill. Take four modern 
fabricating plants, placed just right for maximum 

service to America’s major shipping areas. 

Now blend high standards of workmanship and service with 
advanced methods of manufacturing, printing, testing. Add complete 
laboratory control of every production step from forest to loading 
platform. Refine all this with experience and technical knowledge 
amassed in 42 full years of container making. 

That’s Fort Wayne’s time-proved formula for uniform, specified 
quality corrugated containers—the right containers for your 


product. Take advantage of it. Call on Fort Wayne. 


MILKMAN COLLECTS—and gets a pocketful 


of hard money, enough to weigh him down. 


Silver Dollars 


plant?) The answer was two armored 
Brink’s express trucks, which labored up 
from the Philadelphia Federal Reserve “ONE TRICESGe ; TW yNIE J J 

een oy ig ae of a ee ots GENERAL OFFICES FORT WAYNE 1, INDIANA 
pavrolls ever assembled in the East 
e Clinks and Kinks—Ihere were some 


payday pains, too The money was 
counted out into special cloth sacks Plants: Sales Offices: 


1 big “Seabrook” imprint d on Rochester, New York ; Biren : 
he weight o € gs gave tl Chicago, Illinois Detroit, Mich 
». The weight of the bags gave the cag ) Se. Joseph, Mich 


Pittsburgh, Pennsylvania Albany, N.Y 


something of a list when they 
but they served a good purpose Hartford City, Indiana Binghamton, N.Y. 


is Buffalo, N.Y 
mi Wt: Fayetteville, N.Y. 
S | Vincennes, Indiana Jamestown, N.Y. 

cabrook name to advertise its NewYork, NY 
A jiliate: Rochester, N.Y 

é Cincinnati, Ohio Newark, Ohio Washington, Ind. 

visters creaked Jil SRO tO me Southern Paperboard Cleveland, Ohio —- Hartford City, Ind. Pittsburgh, Penna. 
gs mbeteeatia reset Sag ae Sas age, 8 page ag Corporation Dayton, Ohio Indianapolis, Ind York, Penna. 
the unexpected load. Movie house cash Port Wentworth, Georgia Lima, Ohio Muncie, Ind Milwaukee, Wis. 


with 
! 


time someone hauled out 
rse’’ to make a purchase, there wa 


Then the fun really began. Cash 
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\ America has a 3.Way Stake 


in its Airlines 


The U.S. airlines gain time for the traveller— 
help the shipper open new markets—give 
the nation added air carrier strength in 


peace or national emergency. 
I gene: 


EXT time you see an airliner leave 
N an airport runway and head for 
the horizon, remember you have a three- 
way stake in the far-flung network it 
represents 

4s a traveller, the airlines gain you 
time tor a longer stay at your favor- 
ite vacation spot, for a holiday visit with 
loved ones, for an important business 
trip. As a businessman, the airlines 
give you faster delivery, smaller inven- 
tories, quicker turnover, bigger profits 
ind as a citizen, the airlines give your 
country emergency strength vital to pre 
paredness capable of maintaining the 
continuing needs of our economy in the 
event our security is threatened 

To handle this triple job, the airlines 


7 








AIRCRAFT 


Beslder: of ‘Dependable Aircraft Since 1909 


+) 


Menvtecturers of: Military aircraft « 
Martin airliners * Guided missiles © Rockets 
* Electronic fire contro! & radar systems ¢ 
Precision testing instruments * Developers 
and Licensers of: Mareng fue! tanks (to 
U.S. Rubber Co.) * Marform metal-forming 
{to Hydropress, inc.) © Honeycomb con- 
struction materia! (to U.S. Plywood Corp. 
and Aircroft Die Cutters) © Structural odhe- 
sives (to US. Plywood Corp. and Blooming- 
dale Rubber Co.) * Permanent fabric flame- 
proofing (to E. . duPont de Nemours & Co.) 
© Hydroulic avtomotive and aircraft broke © 
Leeders in Building Air Power to Guard 
the Peoce, Aw Transport to Serve tt. 





are constantly modernizing their equip- 
ment .. . flying faster planes, planes 
with greater capacity, planes with more 
dependability and planes with greater 
earning capacity. And in no spot is this 
modernization more important ‘than in 
twin-engine transports...the backbone of 
airline fleets for short and medium haul 
routes that reach throughout the nation. 

The new twin-engine Martin 4-0-4 
Airliner is a good example of airline 
progress. Already ordered by Eastern 
Air Lines and Trans World Airline, to 
modernize their twin-engine fleets, it 
flies 100 m.p.h. faster, carries 40 passen- 
gers in its pressurized, air-conditioned, 
comfortably quiet cabin. It’s a worthy 
development of the dependable Martin 
2-0-2, which has been serving passengers 
of Northwest Airlines and leading South 
American lines for almost three years 
THe Gienn L, MARTIN COMPANY, 


Baltimore 3, Maryland 


Train ina field with a future {viation! 
See vour local Air Force, Navy or Marine 


recruiting officer for details 


adapted from a 





iers peered at their customers over col- 
umns of silver coins too big to fit in 
their change-making machines. Bank 
tellers’ eyes glazed as they counted the 
big coins. Bill collectors’ pockets sagged 
and frayed 

The impact was the greater because 
the company and its two unions— 
teamsters and meat and cannery workers 
~had urged employees to hold off on 
bill-paying until silver payday 
e Bargain Day—Not that the town was 
it all upset about it. Business was too 
good for any griping. One spokesman 
of the Bridgeton Merchants Assn. rc 
ported that trade was the heaviest for 
iny week in recent years. Town mer 
hants grabbed at the chance to do 
some cashing in of their own. Some 
hung up window banners proclaiming 
that a silver dollar down would get you 

I'V set, washer, or clectric range. A 
grocer offered a special “silver dollar” 
package of canned good 
lies’ saving. 

The silver dollars didn’t stay in 
Bridgeton. Some found their way to 
Philadelphia department stores; som¢ 
went to Atlantic City. Some even tra 
cled 100 miles to Reading, Pa 

here was some talk around town 
that Seabrook had another motive for 

‘Cavalcade of Cartwheels.”” Rumor 
it that the company wanted to 
show town politicos that its farms were 
something to be reckoned with. There 
bit of a ruckus over pollu 
which had been 


ta few pen 


had been a 
tion of a local lake, 
ittributed to the company’s dumping 
its wash water there lh question be- 
ime a political football, till Seabrook 
kicked it off the field this spring by 
opening a canal to catch the drainage; 
now the water irrigates Seabrook crops 
Seabrook won't say the pollution 
ingle had anything to do with it. But 
ficials admitted it could look that way 
e The Test—With all the turmoil, there 
is no real rhubarb. | is One Woman 
yut it when she hauled up her sack to 


pay a big bill, “It’s money, isn’t it?’ 


NEIGHBORLY WORKERS 
use-Hinds employees, in Syracuse, 
well on their Good Neigh 
car that they're going to 
igain. Last fall, 1,665 workers at 
the electrical equipment plant raised 
$15,000 in five hours for community 
haritics—without ringing any doorbell 
What they did was to come to work 
me Saturday morning. They got over 
time for this. hey turned over the 
money they earned to five organizations 
the Community Chest, American Red 
ss, American Cancer Society, Infan 
Paral oundation, and_ the 


WALVSIS 


| 
ristmas Tov Fund 


Plan was 


venture at 


The Good Neighbor 
similar 
m Syracuse 


Kilian Mfg. Corp., 
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| 8 PROFITABLE WAYS i 
| TO PERK UP BUSINESS i 








DURING SUMMER "LET-UP" 


H" weather jinx got your business? Sales slow? 
Action missing ? For fast relief turn to tele- 
grams—sure way to get attention and results 


every time! 


Combat hot weather inertia . .. arouse summer 
sales interest ... get things done quicker during 
shorter work weeks. Telegrams save time and 
effort . . . increase efficiency of slim vacation 
staffs. Telegrams can perk up your business during 
summer let-up. Let a Western Union representative 
show you how ... today! 





Be sure of fast, dependable delivery 
You can rely on speedy, always ‘on 
time’ telegrams. Day or night, your 
message gets off—and “right now!" 
Avoid disappointment and risk of ‘too 
late’ delivery. Don’t write—telegraph! 








an exclusive Gilbert development in 
bond paper that assures instant, 
permanent sealing of envelope flaps 
gj OY! Niet 


> Sticks sree! 


@ This new Gilbert Envelope Bond 
gives you a combination of TWO 
major advantages never before obtain- 
able in a 25% new-cotton-fibre paper. 
1. It permits you to use a handsome 
envelope that matches your fine bond 
letterhead paper in attractiveness. 
2. And, for the first time, it assures 
instant, positive, permanent sealing 
of these envelopes by hand or. high- 
speed machine methods. 
Exceptional Gum Affinity — Gilbert experi- 
ence and resources have produc ed a 25% 
new-cotton-fibre paper to which the 
gum adheres with tremendous adhesive 
strength—jinstantly and for the life of the 
envelope! 
Saves Mailing Time—Ends annoying, 
costly failure of envelopes to sea 
eliminates rechecking operations 
gets mail out on time without overtime 
Prevents Loss of Contents — Gilbert Enve 
lope Bond is strong and tough. No more 
broken or unsealed envelopes going out, 
to invite snooping or to permit loss of 
valuable contents 
Highly Opaque— No show-through of 
contents Of messages. Strictest privacy 
guards your correspondence when you 
use Gilbert Envelope Bond 
Matching Appearance — The new cotton 
fibres used in making Gilbert Envelope 
Bood assure beauty and character that 
match fine bond writing papers 
No Extra Cost — This combination of ex 
tra features, available in no other enve- 
lope bond, is supplied in Gilbert Enve 
lope Bond at regular prices. Demand this 
extra value 

FREE PORTFOLIO. Write o 

t erhead for free 


rvelope Bond en 





GILBERT PAPER 
COMPANY 


Established 1887 . Menasha, Wisconsin 
BOND + ONIONSKIN « LEDGER + INDEN 
BRISTOL+ MANUSCRIPT COVER. 
VELLUM + BLUEPRINT + DRAWING « 
TRACING + SAFETY ¢ SECURITY and 

CURRENCY PAPERS 
100% New Cotton Fibre 
Air Dried 





READERS REPORT: 





Well Done 


Sirs: 

A good publishing job, well done, I 
feel should be acknowledged. The edi 
torial content of BUSINESS WEEK iS un 
usually good. But what is more, the 
editorial stvle is fresh, vigorous, and to 
the point 

For example, your article on Powder 
\letals Hammer at the Market |BW 
Jul.1°50,p38| is one of the very best 
articles on the subject that has ap 
peared. About the only thing of im 
portance it didn’t cover was the devel 
opment of large 6-ft metal 
sheets, here in Ohio, that are now being 
used at the NACA Laboratories 

Since many of us complain so easily 
on a bad editorial job, by some books, I 
think we should acknowledge the good 
ones that evidence a_ clear-thinking 
editorial staff. 


porous 


Harm Wurte 


PRESIDENT, 
WHITE ADVERTISING CO., 
CLEVELAND, OHIO. 


Grover North, Not South 


Surs: 

With reference to Business Briefs 
BW —Jul.1'50,p30}, please note that 
you have been kind enough to mention 
our company but in doing so gave the 
address of our company as Grover, 
South Carolina 

Our mailing address is Grover, North 
Carolina. It is important to us 
from a geographical standpoint that we 
be known in the trade as being in 
Grover, North Carolina, as that point is 
approximately the center of Jacquard 
weaving industry 


very 


IrvinG S. BAXTER 
PRESIDENT, 
BANTER PAPER CORP., 
GROVER, N. C, 


More on Brannan 
Sirs 

You say: “The Brannan proposals are 
without moral because they are 
openly and cynically designed with ‘the 
primary purpose of obtaining a political 
administration in 


hasis 


advantage for the 
power ie 

Are not all government proposals de- 
signed, if not primarily, at least largely, 
with an eve to “obtaining a political 
advantage for the administration in 
And isn’t that the reason why 


power’? 
strictly limited 


we should retain a 
government? 


O. W. Coorey 


INDIANAPOLIS, IND 


Sirs: 

I have been especially interested in 
your discussion of the farm program 

Too many men in our industry are 
selling too much of their output to the 
government instead of going out and 
trying to open new markets 

It is very easy to sell to the govern 
ment at a fixed price. Too much of our 
good butter is going to the government, 
and too much of our poor butter 1s 
gong to our regular customers 

Watrter B. Morer 

DAYTON, OHIO 


Sus: 

After reading Mr. Brannan’s letter in 
vour June 24th issue and your editorial, 
I can only conclude that the cynic 1s 
BUSINESS WEEK. The editorial has a 
cheat-the-government attitude 

Everert A 
SACRAMENTO, CALIF. 


PESONEN 


Sirs: 

I have sent this letter 
Brannan. 

This is in reply to your letter pub- 
lished in the June 24th issue of Bust 
NESS WEEK. You have missed the point 
on the “moralitv’’ issue, entirely. The 
point is that beginning with the Roose 
velt administration, the policies of the 
Dept. of Agriculture have changed the 
once militantly individualistic farmers 
into a group of vacillating beggars who 
think they cannot exist without a per 
petual handout from the government 

You state that net farm income has 
declined 30%. That's nothing. My in 
come is off 50°, and I have laid off 
50% of my employees. Many of my 
clients in the manufacturing industry 
are closed down entirely 

There is no justification in price sup 
ports or subsidies to farmers or to any- 
one else. Paving a farmer for erosion 
control and increasing the fertility of 
his land 1s absolutely asinine. If he is 
a farmer worthy of the name, he will do 
it without pay simply as a matter of 
good business procedure 

The Brannan Plan tries to work both 
ends against the middle: high prices 
for the farmer, low prices for the con 
sumer, and the government paying the 
difference. One more short step could 
lead to collective farming 

oy 
INDUSTRIAL APPRAISAL CO., 
MEMPHIS, TENN 


to Secretary 


EASTERWOOD 


Need a Trade Name? 


Sirs 
I can’t tell vou how much I enjoy 
BUSINESS WEEK, Which is the more rea- 
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son I hesitate to chide your editors. 
As a matter of fact, I am really send- 
ing them a compliment for the trade 
name of the boat they have pictured is 
Safticraft [BW —Jun.24'50,p83), and I 
wonder if the trade name they have 
coined, ‘‘Salticraft,” isn’t a pretty good 
one that some up-and-coming marine 
operator ought to make use of. 
CrircuHEL_t RIMINGTON 
YACHTING, MANAGING EDITOR, 
NEW YORK, N. Y. 


Cooley Bill 
Sirs: 

I was amazed to open your June 10th 
issue to find on page 82 that your artick 
entitled “‘Produce Plight’ states the 
case for the Cooley bill in almost the 
same language that the USDA officials 
used. In your second paragraph, you in 
dicate that there is virtually no opposi 
tion to the bill. The record of the 
hearings indicates that there were 34 
witnesses testifving for the bill and nine 
witnesses against it. This whole scheme, 
apparently hatched within the USDA, 
is ust another farmer vote buving plan. 

The facts are that the need for big 
city central produce markets is declin 
ing fast. The obsolete and tumbledown 
conditions, found in some of the bigger 
cities, are due largely to the rapidly 
declining wholesale produce business 

Poirier G. KurHn 
THE WISCONSIN COLD STORAGE CO., 
MILWAUKEE, WIS. 


Branch Plants Again 
Surs: 

Che proposal of Mr, Frederick Mar 
ich |BW—Jul.8'50,p40| that branch 
managers of free loading big business 
should be “educated” by the branch 
towns is one of the two most over 
worked dodges of big business in avoid 
ing picking up its share of the check 

Approach the branch manager, and 
he “has to take it up with New York.’ 
lake it up with New York, and “our 
branch offices are strictly autonomous.” 

If only tor the reason of enlightened 
self-interest, and perhaps self-preserva 
tion, big business should look at this 
problem and stop kidding itself in 
thinking that branch communities swal 
low the story of policy determination 
at the local level. Letters received indi 
cate no area escapes “‘being treated like 
1 colony’’-—as one writer put it, with 
the bitterness characteristic of them all 

I don’t believe that that bitterness 1 
healthy 
“savings” that big business makes 
chiseling on its branch community. ré 
are any wiser than making 


business; nor that 


sponsthi 
“savings” on the advertising budget 
Ire A. CurrTEerR 
LABORATORIPFS, 
RERKELEY, CALI 
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ht pays fo use your 
custom molder's know-how 


«ee when you want something 


to look better and cost less 


in a Series on Plastics 
No. Skill ot Work . . . 


Californians who refresh themselves 
with Sparkletts spring water voix ed no 
complaint about the old metal and 
rubber rack-type carafe handle. Even 
so, the Sparkletts people figured there 
might be a smarter design, new product 
interest, and lower cost, if the problem 
were attacked from a new angle 

An experienced custom molder was 
called in, given the objectives, and 
asked for suggestions. While custom 
molders are essentially engineers and 
production men, their knowledge of 
plastics properties is always useful in 
matters of design. Sparkletts found it 
extremely so 

Using the freedom of design per 
mitted by plastics, the molder .con- 
ceived and produced a two-piece holder 


w 


PROJECT 
Snap-locking carafe handle 
CUSTOMER 
Sparkletes Drinking Water 
Corporation, Los Angeles 


MOLDER 
F. E. Reinhold, Mfr., Los Angeles 


MATERIAL 
Durez general-purpose 
phenolic plasuc 


of strong, lustrous Durez that has won 
many compliments and much new bus- 
iness for the bottling firm. 

Success from the cost angle was 
spectacular too...the Durez pouring 
holder costs only half as much as the 
metal one it replaced. The old holder 
contained thirty parts, and the new one 
contains only six 

Whether or not you have a full 
scale design department, your custom 
molder can take a Constructive part in 
your new or revised product planning 
Let him help you profit from the ver- 
satile properties of Durez and other 
plastics Durez phenolics specialists are 
also available for free consultation. 
Write Durez Plastics & Chemicals, Inc., 
107 Walck Road, N. Tonawanda, N.Y. 


A MOLDING COMPOUNDS 
_ INDUSTRIAL RESINS 
\ EERIE 


PHENOLIC PLASTICS THAT FIT THE JOB 





A clean uniform will make every 
employee a special salesman 
for you. Employees in crisp cot- 
ton reflect a morale that instills 
confidence — they create an 
atmosphere that leads to pleas- 
ant business dealings. Cleanli- 
ness sets the stage and estab- 
lishes the important first impres- 


sion your customer receives. 


Clean, fresh cotton work uni- 
forms, towels and other supplies 
are available on a service basis 
through local Servilinen agen- 
cies. Check your telephone 
directory today — guard the 
health of your employees and 
equip them for a better produc- 


tion and selling job 


LINEN SUPPLY ASSOCIATION 
OF AMERICA 
and RATIONAL COTTON COUNCIL 


~ 


> see emma 











CITIES 


'ARGET DATE: By November 1, boosters Smith (left) and Adams want to fill it. 


How Not to Be a Ghost City 


Auburn, N. Y., faced a prospect of 2,000 jobless from plant 
shutdowns. So the local industrial doctors put their heads together 
to work a cure. Now it looks as if the patient had cured itself. 


igo, the little city of Auburn, Last week, the deserted feeling had 
felt vanished. ‘The citv’s Industrial Develop 
nd “deserted \ g nt Committee had signed its first 
) Harvester, vl » employe tenant to ill up som yf the hole I-H is 
OO m4 | caving. Remington Corp. (air condition 
Cortland, N. ou 

gehth ot tl C ! HH plat t 

{ ‘ 


Iwo 


population, roughly 35,000 


yt 50) worke! 
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contracts are in the works right now. 

This might be just a drop in the 
bucket. But it was important to Auburn 
because it was the direct result of 
Auburn’s own efforts; it was a tangible 
sign the community wasn’t licked. 
e Sold for $1—Everybody was in on the 
rescue work. International Harvester it 
self gave the drive a boost when it 
offered to sell its plant for $1; the only 
string was that the buyer had to be a 
nonprofit organization. Auburn’s In 
dustrial Development Committee was 
just that; it paid its dollar and took 
title to the plant a couple of weeks ago 
Now it’s on a seven-day-week hunt for 
tenants to fill it before November 1, 
when I-H will have pulled out com 
pletely 

I-H wanted to move mainlv becaus¢ 
the plant was not equipped to turn out 
the heavy machinery I-H makes now, 
and it would cost $2-million to fit it for 
the heavier duty. If the company was 
going to sink that much monev in a 
plant, it thought the Middle West 
would be the place to do it, nearer 
I-H’s big market 
e To the Rescue—Last November, Au 
burn’s [ndustrial Development Com 
mittee got on the job. Frank Smith, 
district manager of the New York State 
Electric & Gas Corp., was named its 
chairman 

First, Smith and his cohorts tried to 
find one tenant to take the whole plant 
By the first of this vear, they had given 
up. Getting a lot of tenants would be 
More complic ited thev decided, but it 
was the best thing to do 

Almost before they knew it, the 
whole town was working at it. Aside 
from the employment angle, the LH 
propertics’ city and county tax assess 
ment came to $995,000 

lL. R. McLeod, another Electric & 
Gas man, got out two promotion book 
lets; the local Finger Lakes Press printed 
them — free Local businessmen and 
manufacturers mailed the 10,000 copies 
to their suppliers, national advertisers, 
ects 
i¢ Junior Chamber of Commerce 
got in on the deal. It launched a “Know 
Your Auburn” campaign. The Citizen 
\dvertiser, an Auburn daily, put out a 
special edition, all about Aubum 
W MBO, the local Mutual affiliate, aired 
special programs on the home town 
High school editorial contests got the 
youngsters writing essays on the subject 
Quizzes were put on to pique adult 
iaterest; window exhibits in main street 
stores appealed to local pride 
e Money, Please—Then the committe 
ran into a familiar wall: money trouble 
To do the sales job it aimed to do 
would take $25,000. “We plan to 
make the I-H property as attractive as 
possible for any industry moving in, and 
this costs money,” they said. The com 


Dros] 
gee 
} 
I 


mittee was even ready to buy new 
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this corrugated dispenser box 


Protects . . . identifies ... displays . . . dispenses 

... Sells... cuts packaging costs. This is creative 
package engineering — package action. Applied to 
YOUR product it will give you pronounced competitive 
advantages— complete protection, favorable attention, 
sales stimulation. Consult Hinde & Dauch, 

Executive Offices, 5001 Decatur St., 

Sandusky, Ohio. 


Write For The H & D 11-Volume “Little Packaging Library.” 


FACTORIES AND SALES OFFICES IM: Baltimore * Buffolo * Chicage * Cleveland * Detroit * Gloucester, M. J. © Hoboken, M 

C. * Richmond, Vo. * Sondushy, Ohio * St. Lowis * Watertown, Moss. SALES OFFICES I: Akron * Bottle Creek 
Cincinnati * Columbus * Denver * Erie, Po. * Fairfield, Conn * Findloy, Ohio * Greensboro, MN. C. © Indionapolis * Miami 
Minnecpolis * Oleon, N.Y. © Omcha * Philodeiphie * Piltsburgh * Reading, Po. * Roonche, Vo. * Rochester * Toledo * Worcester 
Mors IN CANADA, HINDE & DAUCH PAPER CO. OF CamaDA, LTD or patver " * Holitos * Homilton 
Kitchener * London * Peterborough * Quebec * Regina * * Winnipee 
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Many inherent properties make it a wise choice in plastics for 
industrial and electrical products. But the big thing about 
Plaskon Alkyd is the faster, simpler, less expensive way it 
can be molded! In the molding of parts for a television tuner, 
for example, one manufacturer reports that he is molding 
16 TV parts every 30 seconds. And each part is precision- 
made to tolerances as close as .005” 


Thermosetting Plaskon Alkyd can be molded at much lower 
pressures in simpler, less expensive dies. It cures in 
seconds instead of minutes. Summarizing these and other 
vital advantages, here, truly, is new magic in plastic 
molding. Qualified technical advice is available to help 
you adopt Plaskon Alkyd for your products. You, too, 
may be able to mold your parts faster and at lower costs 
with fast-curing Plaskon Alkyd. 


“The Standard Tuner” is made by Standard 

Coil Products Company, Chicago, Illinois, 

and Huntington Park, California. The parts 

are molded by Wilcox Plastics, Los Angeles 

Mayfair Molded Products Company, Chicago; 

and Trans-Matic Plastics Company, Chicago, 
from Plaskon Alkyd. 


LIBBEY-OWENS-FORD GLASS COMPANY 
2119 Sylvan Avenue, Toledo 6, Ohio 
In Canada: Canadian Industries, ltd., Montreal, P. @ 
Branch Offices: Boston, Chicago, New York, Los Angeles, 
Rochester, San Froncisco 
Manufacturers of Molding Compounds, 
Resin Glues, Coating Resins 





equipment if a likely prospect came 
ilong. 

Karl Adams, a local insurance broker, 
volunteered to raise the cash. He got 
it, twice over. 

Come One, Come All—E very large 
Auburn industry fed the kitty; they ac 


counted for 25% of the total collected 
Retail merchants gave 60%. The rest 
came from here, there, and everywhere 

[cachers contnbuted $500. Churches, 
hospitals, and Blue Cross chipped in 
So did Auburn’s prison guards, whose 
jobs don’t depend on local enterprise 
(he county medical society forked over 
$1,800. The smallest gift was $1, from 
Mrs. A. H. Fritts, who gave “her 
widow’s mite from her small pension.” 
The first contribution, for $5, came 
from a laid-off I-H worker, who was “in 
vesting in his future.” 

When the grand total was added up, 
the committee had $50,000. And all 
but six of the gifts were in cash. Of the 
pledges, only one defaulted. “Quite a 
record for any campaign,” booster 
\dams commented 

For I-H’s part, Smith said, “I-H, all 
its management and_ staff, specially 
plant manager Grayson Tucker, have 
done an extraordinary job of incon 
veniencing themselves to assist us. They 
guide prospects through the plant day 
and night.” 

e Competitors—In their search for com 
panies, the Auburn committee found 
competition from southern towns, also 
on the lookout. Operating costs looked 
wer there. But several who studied 
what the South had to offer reported 
that, what with installing schools, 
sewers, and other such, it would be 
heaper to stay in the North 

Sales points the Auburm committee 
ffered were: a good central location, 
n the Finger Lakes district of New 
York: good rail connections; unlimited 

r. It also had, as of June, a “sur 


s labor market of at least 3,000 per 
” according to the State Division 
f Placement & Unemplovment Insur 


1c Phere’s a great pool of skilled 
ind semiskilled labor available, one in 
terviewer said. And added, ‘““Uhere are 
no slackers around here.” 
bor, quite naturally, backed the 
is hard as anyone. Tom Brogan, 
retarv of the Auburn Federation of 
Labor, can rarely be found at home 
Asked why, he said, “I’m out making 
mtacts, trving to bring in new jobs.” 
e ‘T'o Stay—Some sidelights on the cam 
paign show how Auburn feels about the 
vhole thing. One manufacturer said 
he would gladly contribute $1,000 for 
the next three vears if the fund would 
¢ made a permanent innual affair. Re 
tall merchants on Auburn's Genesee 
et reported a sharp upturn in busi 
ifter the fund topped its quota by 
“We knew we were here to 
merchant said 
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CITY garage was over-insured, equipment stored there wasn’t covered. ‘That's been changed. 


Denver Unsnarls Its Insurance Setup 


Some buildings had too much insurance, others didn’t have 
any. But Denver found a way to clean up the mess 


Municipal housekeeping is so sprawl, f Denver's Assn 
and complicated, it’s easy to sw 
Denver's city and insur 
have just A $300,000 annex 


ished a thorough house-cleaning of | torium had 


p dirt in the clean-up. He 


under the rug situations they uncover 


ifheials know They 


14 messy insurance situation But no on 

e Insurance Snafu—In Denver, heads o And the main audi 

city departments had been buying their nly 3 
Naturally, pol 

entered l vering a sprawl 


overed for 
own insurance here were 
personal favoritism 
system. Citv Hall was the battlegr ut none of 
for imsurance fighting 
business that never amounted to mot alway 
than $25,000 a year. In the confusion, — toric 

many city buildings were eit Yd buildin 

nsured or were not insured at all cet equipment wer 


lot of ancient buildings, not 


igents, iwainst such danger 


1 hazard 3 
her ul 


ven \ ti y ‘ re, but there 

: 

the premiums, were heavily insured wort ) [ tion for 
Hundreds of policies were i rce, but nent 


no one man knew about more than a 
few of them 
eToo Much or Too Littlh—Young 


Mayor Quigg Newton enlisted the aid 


went’s a 


under the chairmanship of 


Schoelzel, Jr., 


insurance 
city officials 


helped 
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FOR COMMERCIAL HEATING 
OR INDUSTRIAL PLANTS 


Guard your build- 
ings or plant against seasonal or emergency 
fuel shortages with this Lron Fireman combi- 
nation oi! and gas burner. Only a few 
minutes notice is required to enable you to 
switch from one fuel to the other 

Iron Fireman Ring type gas burner is 
designed for either natural or mixed gas, and 
will operate equally well with forced or 
natural draft 

The Iron Fireman Rotary oil burner fires 
any grade of oil without special adjustment, 
from the lightest up to the heavy indus- 
trial oils (No. 6). Iron Fireman's exclusive 
Oil Volumeter maintains steady, even oil 
flow regardless of viscosity. Heat-rich, low- 
cost industrial oils can now be fired as easily 
as the refined domestic oils 

Every installation is engineered for most 
efficient application to your individual re- 
quirements. Sales and engineering service 
throughout U. S. and Canada 

Write for illustrated folder to Iron 
Fireman Mfg. Co., 3230 West 106th St., 
Cleveland 11, Ohio. Plants in Portland, 
Oregon ; Cleveland, Ohio ; Toronto, Canada. 


1 
\, Can you afford to waste 


what Iron Fireman 


users are saving? 


IRON FIREMAN 


Automatic Firing with 
GAS, OIL, COAL 





Better Rubber Products are 


made with Du Pont Neoprene 


ee ee 


HARDY PERENNIAL IN THE GARDEN 


Garden hose with tough neoprene cover 


withstands season after 


A normal day in the yard exposes gar- 


den hose to its worst enemies . . . in- 
fluences that considerably shorten the 
life of ordinary hose. But when hose has 
a cover of Du Pont neoprene, it resists 
the deteriorating effects of broiling sun, 
abrasion, flexing... 


It stands 


weathering, aging 


contact with oil and grease 


up so well some manufacturers even 


tag each length to tell customers the 


many years of service they can expect 


from it 


Crardens aren't the only place you'll 


find neoprene around the house. Rub 


ber manufacturers are using it for an 


incre range of top-quality 


ever ising 
household products from gloves to faucet 
washers. And 
manufacturers have found highly prof 


itable 


for industrial purposes, 


applic itions for neoprene in a 


huge list of outstanding products, in- 


season of hot summer sun 


cluding belts, gaskets, diaphragms, 
pump impellers and many, many others. 
In both consumer and industrial 
fields, the list of old and new products 
being improved with neoprene continues 
to grow at an exceptional rate. And 
neoprene’s highest endorsement lies in 
the fact that it is used in only the finest- 
quality rubber products 
1 tough job for a 
resilient product to do—think of Du 
Pont Ask your rubber 
goods manufacturer or tell us about 
your problem. While we do not. make 


finished products of neoprene, we'll be 


So when vou have : 


neoprene first 


glad to help you and assist you in find- 
ing a source of supply 

Rubber Chemicals Division 
du Pont de Nemours & Co. (Inc. 
Wilmington 98, Delaware 


a6 u 


5 Pat orf 


BETTER THINGS FOR BETTER LIVING . .. THROUGH CHEMISTR 





out a new insurance program—and put 
one man in charge of buying all the 
city’s insurance. 
e Five-Year Plan—Denver's _ five-year 
budgeted insurance program works out 
like this: The city carries all risks that 
it can pay out of revenuc. In most 
cases, the city self-insures risks of less 
than $100,000.. But where big losses 
would make a real hole in the budget, 
insurance Companies write the policies. 
Actually, the program costs Denver 
less, gives better coverage. Association 
members agreed to write policies in 
rotation. Policy writers get a top fee 
of $50, turn it into a kitty to be divided 
at the year’s end, according to the 
amount they pay into the association. 


Seattle Has Dry Run 
Of Atomic Warfare 


With the fighting in Korea sounding 
a grim accompaniment, Scattle started 
1 dry run of atomic bombing last weck. 
The “bombing” is part of a three-city 
experiment to find out just what a re 
gion is up against when and if an 
A-bomb hits 

(he problem was posed by the Na 
tional Security Resources Board. Wash 
ington, D. C., had its test earlier this 
year; Chicago is scheduled to get one 
in the fall. When al com 
pleted, a federal guide will be drawn 
up to help cities and states organize 
their resources to meet any devastation 
e Attack—The Scattle started 
that the areca was in im 
ninent danger of ittack. ‘Then 
it got the alert. In the final stage, two 
paperwork explosions went off--one in 
6 ft. of water, in the harbor near dry 
500 ft. above a canal, 
led residential area 
observers from every major 
the Pacific Coast watched, 
top officials put in a hard two 
they would 


three are 


“disaster” 
with notice 


cnemy 


locks; the other, 2, 
near a thickly set 

While 
ity mn 


| 


weeks figuring just how 


ope with the problems 
NSRB specified exactly what destruc 
tion the blasts caused—including 250, 
000 killed by the air explosion 
@ Rescue Work—T’o mect the situation, 
heads of major city departments formed 
civil defense board, headed by Major 
William F. Devin. Staff services were 
sect up for communications, tra isporta 
tion, mutual aid (from cities), 
information, personnel, training 

Phe residents themselves took no part 
in the work. The newspapers carried 
short reports. Despite all precautions, 
the reports brought worried requests 
for gas masks 

Some of the problems How does a 
citv ration food, clothing, fuel, and 
ther essentials? Where are the evacuees 
to go? How is their clothing to be 
checked for radioactivitv? 


| 
otnelr 


etc 
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OIL FROM WELLS BENEATH THE SEA 


F 


A sizable and growing part of the fuel to power this and blems connected with handling the oil and getting 


country’s motor cars and diesel engines now comes from it to ste re yunts on land. His equipment needs are 


under the sea. Offshore drilling for o1] started some years corresponding! | i 


ago along the California coast. Now oil is flowing both Bethleh lies ali tvpes of 


equipment used in off- 


from wells in the Pacific and in the Gulf of Mexico. shore « lerncks and drilling machinery. 


The potential oil production from deposits locked in Drilling Cot ict steel for 


use in loca 


Continental shelf is enormous The producing “held” vhere 1 tn Wi Me i as much as hifty 
3 \ 
irting the Texas-Louisiana coast alone 1s said to contain nt drilling barg at are sunk to the bottom 


reserves estimated at from 4 to 10 billion barrels (170 to narshlands and bayous of Texas 


illion gallons). areas where the water is shallow. 
ng a submarine pool of | mes as far as ir Se I | industry on drilling barges start 


miles from shore, is a formidal b. The man who th l-laying and ends with the barge complete, 


oil under the sea has a lot cial worries of n ling all el necessary drilling equipment and crew's 


storms, for one thing, and ught working space, UZ ready to start work on its first dnlling assignment, 


BETHLEHEM STEEL 


SERVES THE NATION 





Then Think Of 


Plenty Of Good Processing Water. 


* 
Maine Workers Are “Producers” 
And Take Pride In Their Work. 


7 
In Maine You'll Have Easy Access 
To The World's Largest Markets. 


DEVELOPMENT COMMISSION 
Maine 


MAINE 
ste House . Augusta 1 








Where 


Accuracy 
is a Must— 


insist on 


Bendix -Friez 
INSTRUMENTS 











The Right Instrument 
for Any Weather Condition! 


In air polution problems, in 
production processing, in plant 
operations, weather is impor- 
tant Whatever your needs 
for weather data, and wherever 
you need to collect them, BENDIX-FRIEZ 
makes the proper instrument for the 
purpose. Manufacturers of the world’s 
finest meteorologi al instruments and 
principal supplier to the United States 
Weather Bureau for almost 75 years. 
Prices and literature will be sent on request. 


FRIEZ INSTRUMENT DIVISION of 
1418 Taylor Avenve 
Baltimore 4, Marylond ee 
Export Sales: Bendix International Division 
72 Fifth Avenue, New York 11, N. Y. 





Pay-as-You-Rent in LA. 


Hayden-Lee Corp. develops industrial tract around Los 
Angeles International Airport by offering tailored plants on easy 
terms. Low down payment plus 139-month rental buys plant. 


have first-rate 


rarely has 


A small business ean 
earnings prospects, but it 
much pocket money. Hayden-Lee Corp., 
developer of a large tract to the east of 
the Los Angeles International Airport, 
had that fact in mind when it set up 

plans for attracting business to the 

It is offering cus 
smnall manufacturers 


new industrial area. 
tom-built plants to 
on a pay-as-you-rent basis 

e Rental Instalments—Hayden-Lee will 
build a masonry building on 
its tract, 
special needs. It sells 
on a monthly rental basis—at 
ft. or less The 


and 


modem 

tailored to the 
the plant to him 
+4¢ a Sq 
buyer puts down 12 


pays off the 


purchaser's 


months rent balance 
over 139 months 
Say vou need a building with 10,00( 
sq. ft. floor area on a 20,000 sq. ft. lot. 
Havden-Lee builds it. You pay down 
$3,400 (12 months $450 a 
month) and Phen you pay 
$450 a month (44¢ a sq. ft. x 10,000 
floor area) for 139 months (11 
months). At the end of 
wn building 


rent at 


move im 


yCars, seven 
that time, you own 
and land clear. 
That would mean a total investment 
of $67,950 [his is 
than it would cost you to 
new plant on your own. In that case, 


considerably more 


finance a 


the same layout would probably involve 
i down payment of about $22,500 and 
f about ,: . 


stment of 


monthly payments of 

132 months—or otal imve 
@4 ann 

oniv S32,2U00 

e Long-Run Saving—In 

most $16,000 highe 

mes that have 


y ; 


iwden-Lee trac 
» t] 


H prem 
I 
( Cll tw 


( it tf, an 
r Havden-Lee | 
business expense wh 

their income tax 

@ Three-Way Profit—Of cour 

hit in the ( 

hree-wa\ pront Havde 

rofit from subdividing the 


rofits as a builder, and it p1 


} 


’ . 
deal for the dev 


share in the financing 


banks and an insurance company cart 
the rest of the financing load; first pape: 
usually goes to the insurancc¢ 
Since they opened the tract several 
months ago, the developers have sold 
750,000 sq. ft. for 12 projects. When 
the whole development completed 
in four years at the latest, acc 
resent plans—there will be approxi 
mately 100 buildings worth an_ esti 
mated $15-million Total area to be 
developed is 3,100,000 sq. ft 


Ihe number of buildings to be built 


com) \ 
Co mpany 


ording to 


- , 
Nill depend upon several irge deals 


lhough 70% of in 
quiries have been from people wanting 
20.000 sq ft. or less. 
interested in parcel 
to 500,000 sq. ft. Largest building sold 
so far has been 45,000 sq. ft 

e Hayden & Lee—The Hayden part of 
the company is Sam Hayden, who sold 
his Century Aluminum Co. three vears 
io to go into tract development 
S. Charles Lee, one of the country’s 
outstanding theater architects, fills the 
other half. 

One thing Lee insists on is a con 
trolled building plan to keep the area 
from becoming an_ industrial slum 
Buildings must be set back at least 184 
ft. from the 60-ft. wide streets. Plant 
surroundings may be landscaped or 
paved for parking. 

e Labor and Location—Two advantages 
of the airport tract in addition to financ 

g are its location and labor supply 
The tract is part of the long “finger” 
f the citv of Los Angeles which reaches 
down in county territory to pick up the 
iirport. The eastern boundary of the 

t is also the boundary of that finger 

clusion in the city gives the tract 

ter from Owens Aqueduct and the 

‘olorado River, the Los Angeles ad 
a local telephone, low power 
ind a 6-in. gas line. 

Labor supply is more important than 
rst glance might indicate. Thousands 

skilled within a few 

nutes of the tract. Thev were trained 

i ift production work at nearby 

ants during the war. Now, with ait 

raft employment down, they 
miles to other jobs across the county. 

Some of the small manufacturers al 
ready in the tract are: Koolvent Metal 
Awnings, Hollywood Silk 
from vinylite plastics), AB Sign Service 
Sugar and Spice baking chain, Sanford 
Inc. Mfg. Jewelers, C. E. Duggan & 
Son Luggage and Hardware, and Model 
Die Casting Co. 


now on the fire 


firms are 
100.000 


sevCcra 


as big as 


t 


€ 


workers live 


drive 


(rainwear 
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Meet the “kitchen engineer 


who speeds the trend... to Refrigerator Parts of 


REYNOLDS ALUMINUM 








REYNOLDS METALS COMPANY 
hie Compl te {/uminum Service 


mond 19, Va. * Louisville 1, Ky. 

t © sheet « cable « wire « 

¢ bar « extruded, roll formed, 

architectural and structural shapes 
. pipe powders . 
ickaging «© chemical 


iilding materials * industria 


j 
rod 


buy. what tt 
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[Percent Yield on Life Insurance Investments 
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Data: Institute of Life ‘nsurance. 
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SHRINKING YIELDS are putting pressure on companies to boost earnings. One way... 


Let Them Buy Common Stocks 


A bill to be introduced in the New York legislature next 
year would permit state life insurance companies to hold common 
stocks. But first there are a couple of problems to be solved. 


of the bi 
Insurance 


One 
the life 
get an 
least 

The question: Should life 
allowed to invest 


in preferred and 


ggest questions facing 
business may soon 
answer—-in New York State at 
insurance 
part 
coMm- 


companies be 
of their reserves 
mon stocks’ 
The answer: A bill, to be introduced 
in the lature at Albany next 
year, whic permit New York 
tO h ld tocks 
the bill will 
compan it will | 


state legi 
h would 
companies 
Even though 
only New York 
a big thing to the 
New York 
of the total of 
insurance assets 
e Strong Backing-All but one of the 
companies in the state—Fqu 
table Life—are backing the bill. And 
look good That's 


chances of 
because the state legislature alread 
last spri 


insurance business 
hold around 40% 
of all life 


companic 


$60-billion 


major 
P issage 


a somewhat similar step 


when it permitted trustees of legal t 
funds to invest 35% of their 
equity ss BW —Apr 1’50,p82) 


A special committee composed of top 
brass of five of the gest life in- 


money in 


ucs 
six big 
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surance companies has been set up to 
work for passage of the proposal. Right 
now, the group is working out details 
of the measure in time for the legisla 
ture to act next year 
e5% to Start—No details of the bill 
have been released yet by the group, 
but one major part of the proposal is 
pretty certain: Life insurance companies 
will ask for permission to invest up to 

of their around $1.2-billion 
in equity issues, as a starter at least 
So far, the New York State Insurance 
Dept. hasn't taken a stand either for 
x against the measure. All the depart 
ment has said is that it too has been 
considering the matter 

But insurance men fi 
any trouble with the depar 
think it will go along 
when the bill comes up 
two | 
compan c 


assets 


gure they won't 


have tment 
they with thei 
proposal 
© Reasons—I here are 
why life insurance 
like to get some assets into 
The low rate of return the 
has been receiving on its inve 
hart). Last year, the av 
Even thoug 


1948" 


Ng reason 


industry 
tments 11 
recent years (« 
was 3.04% 
INnCTease 


age rate 


is a slight 


over 








ead |e - 


WATER 
COOLERS 


make én love 





that courts-G.E, 


Sealed units 


Sanitary 
china top 


Water Coolers 


PRESSURE AND BOTTLE TYPES 
GENERAL @@ ELECTRIC 


Mail coupon with letterhead for free 
beverage thermometer. Check the 
temperature of your drinking woter 
General Electric Co., Sec. BW-5, Air 
Conditioning Dept., Bloomfield, N. J 
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“OUR 
GERLINGER 
EQUIPMENT 


is responsible for 
much of our steady 
business growth’ 


GERLINGER CARRIER CO. 
DALLAS, OREGON 


CASE HISTORY NO. 46 
FROM. OUR FILES 


of the 


le. 
Ul torino California 


@Nsport 
Ortati 
is handled b ° 

4 Ger) 
umber fro 


2 





Retail lumber yards are dis- 
covering new profits through 
faster material handling with 
Gerlinger equipment. The com- 
plete Gerlinger line is described 
in our new catalogs. Send 


today for your free copy. 

















ECONOMY. When Amoco buys ad- 
vertising they want something 
definite . . . the most impressions 
for the /east dollars. And that’s 
why Outdoor outsELLs .. . be 


cause it reaches more people, 


1925 Silver Anniversary Year 1950 


more often, more economically! 
General Outdoor Advertising Co., 
515 S. Loomis Street, Chicago 7, 
Illinois. 


. Se 
*& Covers 1400 “ gore. 


f 

, f 
eading cities (GS a 
and towns 





and 1947's record low of 2.88%, life in- 
surance companies still think it is un- 
comfortably low. And many insurance 
men figure that the only effective way to 
boost the rate is to allow life insurance 
companies to imvest in securities with 
higher yields than the bonds on the 
present legal list. ‘That means common 
Stocks. 

Growing criticism of the industry for 
ittracting so much of the country’s sa\ 
ings into ultra-safe investments. Many 
economists feel that this is starving the 
equity market, siphoning off funds that 
otherwise might have gone into venture 
capital. 
© No Pressure—At the moment, the big 
life insurance companies are not undet 
much pressure to find new investments 
[he current building boom means about 
$2-billion worth of mortgages a year 
for them. And they figure that mort 
g Ids are good cnough so that 
they don’t have to look for any new 
places to put their money. Besides, the 
way the stock market has been fluctuat 
ing lately, they would just as soon stay 
out even if they could get in—as long 
is they can buy good mortgages. 

But once the building boom comes 

an end, it may be a different story 

he number of mortgages will drop 
sharply, and then the stock market may 
start looking good to the life insurance 
companies. Some people in the busi 


+ 
t 


ge yi 


ness figure that current plans to get pel 
nission to buy stocks is strictly a safety 
measure against the time when the 
companies won't be able to find all the 
good mortgages they want 

e Problems—Life insurance companies 
} Hyct + 


: ; =p! x 
hurdle a few big obstacles before 


5 
go into the stock market 

How will they ry common 
«ck holdings on their books? It isn’t 
ikely that these companies will buy 


invthing but blue chips. But even 


the top-grad¢ stocks are subject to sharp 
price swings—witness the drops since 
the Korean incident began 
How will these companics an 
ver the charge that they control com 
panies whose stocks they hold? Even 
now, when the only corporate secun 
ties that insurance companies hold are 
debt obligations, there are plenty of 
complaints that they control these com 
panies. But if they are permitted to 
hold voting stocks, these complaints 
will undoubtedly be louder—and maybe 
even more valid 
The life insurance committee now 
working on the bill hasn’t said what it 
plans to do about these problems But 
others in the industry who have been 
trving to get permission to buy stocks 
laim that these problems are fairly 
simple to solve 
e Solutions—Life insurance companies 
could be required to set aside reserves 
from their dividend income to protect 
them against market depreciation on 
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stocks that they hold. These reserves 
would take care of the bookkeeping 
problem 

To answer the control problem, lim- 
its could be placed on the amount 
of an insurance company’s holdings of 
any one company’s stock—limits set low 
enough so that the life insurance com 
pany couldn't possibly 
much control 
@ Market Effects—Opinion is divided 
on what could happen to stock prices 
if insurance companies were in the mat 
ket in a big way. Some observers think 
their entrance into the market would 
tend to stabilize the market on the 
downside and still not push prices up 
to any great extent 

Others take a dimmer view They 
think life buying 
would make the market for some issues 
even thinner than it is. That, thev say, 


is bec 1LISC life msurance company pur 


exercise too 


IMsuUurancc COMM pany 


chases could tie up large blocks of al 
ready scarce issues. And, they claim 
when the market is on the downside, a 
thin floating supply of an issue never 
guarantees better-than-average price sta 
bility 

Chances are that if life 
companies were in the market now on a 
return would 


insurance 


large scale, their rates of 
be higher 
now yielding around 5% to 6%. So 
with even a small portion of their re 
serves in stocks, they would be making 
more than they are. The big problem, 
however, is: What happens during pro 
tracted periods of poor corporate earn 


ings? 


: ; 
lop-grade common stocks are 


BANK LOANS ARE STILL EASY 


Phe Federal Reserve Board’s mildly 


anti-inflationary policy 
of 1950 scarcely made 
commercial loan market 
ture uu get from a 
veck by New York 
Bank 

It’s true tl n mid-June 
inte rates charged by Ne 
bank 

igher than the 
2.34 vs. 2.28 
proximately the 
June, 1949 

On loans di 


nflationary 


ping up their op 
first half of Jun 
loans added 

first half of Mar 
lion. The number 
were placed by the banks 
from 150 to 215 
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ALL ROPES look ALIKE... but... 


Rope wire viewed under a 
microscope with 100 mag- 
nification and the correct 
McQuaid-Ehn grid super- 
imposed and matched to the 
sample for classification. 


THERE’S MORE THAN MEETS THE EYE... 


, all wire ropes do look alike...on 
the outside. But not when you go 100 
times beyond the range of normal 
vision. That’s where you find the big 
difference... because that’s where the 
grain size of the steei shows up. 
Steel used for Wickwire Rope is 
measured for proper grain size by the 
exacting McQuaid-Ehn test. Typical 
samples are carburized to 1750° F., 
cooled slowly, polished and etched; 
then examined under a high-powered 
microscope for the proper matching of 
a McQuaid-Ehn grid to the size of the 
crystals. Thus, we make sure that steel 
going into Wickwire Rope conforms 
to the definite grain size that will give 
longest, most satisfactory service. 
Such quality control of basic prop- 


erties is possible only with a company 
like Wickwire...where manufacture is 
integrated from molten metal to fin- 
ished rope...where the know-how of 
52 years experience goes into the mak- 
ing of every wire rope. 

It explains, too, why Wickwire Rope 
always gives you uniform perform- 
ance, enduring reliability and longer, 
more economical service on the job. 
For the right rope for your particular 
requirements, see your local Wickwire 
distributor. Wickwire Rope is avail- 
able in all sizes and constructions, both 
regular lay and wisscoLay Preformed. 
For your free copy of “Know Your 
Ropes” write to: Wire Rope Sales 
Office, Wickwire Spencer Steel Divi- 
sion of C.F.&1., Palmer, Mass. 


WICKWIRE ROPE 


A PRODUCT OF THE WICKWIRE SPENCER STEEL DIVISION OF THE COLORADO FUEL AND IRON CORPORATION 


WIRE ROVE SALES OFFICE AND PLANT —Paimer, Moss 


* EXECUTIVE OFFICE — 500 Fifth Avenue, New York 18, N.¥. 


SALES OFFICES — Abilene (Tex.) * Boston * Buffalo * Chattanooga * Chicage * Denver * Detroit 
Emlentor-(Pa.) * Philadelphio * Tulsa * Fort Worth © Houston * New York 


PACIFIC COAST SUBSIDIARY — The California Wire Cloth Corporation, Oakland 6, Californie 





‘complete line 
~ | .6f ADHESIVES 


~~ for industry _ 
fF Mt, / ’ \ aa 
ee 


MEY be 
assifica- 


Name any cl 
tion in Thomas’ Register—from 
Abaca to Zwiebach—and Fuller can 
name you the adhesives it’s 

ready to supply to that industry, 
What are your needs? 


(Adiu 


Apwesives 


| Fuller’ 


ADHESIVES FOR INDUSTRY 


H. B. Fuller Co St. Paul 2, Minn. 
Kansas City 6 Cincinnati 2 Atlanta Chicago 47 San Francisca} 


LOOK / 


oka No Hands 


ON BUSCHMAN 
TROLLEY CONVEYORS 


THE £. W. BUSCHMAN CO., INC. 
4477 Clifton Ave. Cincinnati 32, Ohio 





DIGGING IN: (from left) Trust company’s Joseph Lund and Huston Rawis help Jordan 
Marsh V.-P.’s James Fairclough, Cameron Thompson, and Newton Walzer start new branch. 


Trust Rides Shopping Center Boom 


Suburban Centers Trust, Boston, makes its living by setting 
up retail areas for suburbanites. Big chain now in the works. 


= } 
+ 7 , hor 
uburi hoy 


tim But it 


per ha bec etts, New York, New Jersey, and Ohio, 
Iwo of its under way 
Boston area: A $7-milhon- 
Framingham (picture, 

It completed 


project re 
decad v in the 

center at 
} 


shopping 
a footing in this count ibo is scheduled to be 
113 ).p24 xt June; another, a near-$6-million 
oday, they're sprouting so fast that project, be finished sometime in 
195] 

veral more are on the way. A 70- 

center at Paramus, N. J., on the 

New York metropolitan 
to get started 


} 
Cnetel 


ganization, makes its entire living ou dge of the 
if planning ng, building, and istrict, is almost ready 
operating shopping communities fot so is one in the Cleveland area, to be 
the suburbanite built on the old 160-acre Severance 
e Big Plans—Un! Milliken estate And a large White 
vrench in the works Plains (N. Y.) tract is under option 
company r tl for still another 
ntends All of these will be 
than a_ neighborhood 


} 
elling onvenmience 


MAN 


year more of th 


| 
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be a central retail district dominated 
by a large branch of one of the biggest 
department stores of the area. Mos 
of the other tenants will be branches of 
local stores or brand-new shops, selling 
such staples as fashion apparel, hom« 
furnishings, and accessories 

The Framingham and North Bev 
centers will pivot around branch store 
of Boston’s Jordan Marsh Co. Gettin 
that tenant was quite a_ feather 
Suburban Centers’ cap. No one has 
ever been able to sell Jordan Marsh be 
fore on the value of suburban branches 
Even now it’s busy putting up a secon 
section of a big Greater Jordan Center, 
deep in the heart of Boston 
@ Money-Makers, But—A shopping cen 
ter is no place to put your mone’ 
don’t know exactly what you are 
It takes a big investment, and it is 
more foolproof than the average busi 
re willing to bet that 

] ] 


ness. Experts 


1 
many recent entrants into the field will 


run into trouble rly chosen sites, 
or poor physical layout, or an indigest 
ible mixture of tenants—any or all of 
these may keep you from ever seeing 
your money again. High building costs 
are another hitch 

e Young—Suburban Centers Trust is 
pretty sure that it knows what it is 
doing. A relatively new venture, it was 
born only four years ago as the Conant 
Real Estate ‘Trust. Its founders were 
three New England capitalists with a 
good New England twang to their 
names—the late Lawrence Coolidge, 
Quincy Adams McKean, and James J. 
Minot—and a hard-headed, transplanted 
midwesterner, Huston Rawls 

e Cautions—The quartet took a good 
long look at the shopping-center 
ture before they got into it themselves 
‘They saw the hazards. But thev wer 
betting on careful planning to see them 
through. To start the ball rolling, they 
ponied up between them an original 
capital of $100,006 


pile 
pie 


t 
+} 
tl 


Even after they had incorporated, 
they moved slowly. Rawls had a long 
term background of experience as a 
financial, production, and merchandis 
ing executive and as a management con 
sultant specializing in business proper 
ties. He became the chicf of the new 
company. And he insisted on getting 
a firm foundation before he started 
really building 

Vhat meant setting up a staff of ex 
pert planners, and looking over many 
properties. It meant consulting with 
outsiders—local bankers, businessmen 
and insurance-company officials. 

@ Fiscal Growth—Obviously, $100,000 
wasn't going to carry the heavy pro 
gram Rawls and his partners finally 
worked out. So other capitalists WCIe 
invited in. Now, Suburban Centers 
reports, it has around $1.5-million in 
capital. William A. Coohdge, Boston 


financier, has become the trust’s chief 
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A GAYLORD Package 
Modernization Program 
Can Stimulate Sales 
and Increase Profits 

for You 


Increased sales and profits should 
be the principal objectives in a 
package redesigning program 
Gaylord, working toward this end 
through research and engineering CORRUGATED AND SOLID 


and with the employment of FIBRE BOXES 
& 
FOLDING CARTONS 


KRAFT BAGS AND SACKS 
You can put Gaylord’s experience + 


Quanta Color designing—has been 
successful in accomplishing these 


objectives for many manufacturers. 


and facilities to work for you, too. KRAFT PAPER AND SPECIALTIES 
Just call the nearest sales office. 


GAYLORD CONTAINER CORPORATION, Genera! Offices: ST. LOUIS 


New York * Chicago * San Francisco * Atlanta * New Orleans © Jersey City * Seattle * Indianapolis 
Houston * Los Angeles * Ookland * Minneopolis * Detroit * Jacksonville * Columbus * Fort Worth 
Tompa * Cincinnati * Dallas * Des Moines * Oklahoma City * Greegville * St. Lovis * San Antonio 
Memphis * Konsos City * Bogalusa * Milwoukee * Chattonooge * Weslaco * New Hoven * Appleton * Hickory 
Greensboro * Sumter * Jackson * Miami * Omaha * Mobile * Philadelphia * Little Rock * Chorlatte * Portland 


81 





EVERY BUSINESS MAN SHOULD 


KNOW ABOUT Chemica Is 


FROM 


BOWLING OVER THE WEEVIL. Cotton growers’ 
Number 1 Enemy is the boll weevil. Boll Weevils’ 
Number 1 Enemy is Benzene Hexachloride—which 
puts them out of business. Here at Tennessee we make 
the valuable chemical, high in active ingredients easily 
processed. Manufactured in the heart of the South 


under strict quality control. 


PIGS 1S PIGS$-but not all pig iron is of the same 
character. Tennessee’s has an advantage. We “breed” 
our pig iron by rigid quality control of the basic 
ingredients. Many factors are involved in producing 
pig iron for special needs. Phosphorous, sulfur, carbon 
and silicon all must be controlled—but wait—let 
Tennessee show you how to improve your products by 


using our pig iron. 


A BIG BACK YARD. We're lucky here at Tennessee. 
Ours is a big back yard with acres of the fine, hard- 
wood timber necessary to produce charcoal. Just as 
charcoal broils fine steaks it also is the daddy of a 
host of basic chemicals used in such industries as textile, 
paint, mining, metallurgical and tobacco. Tennessee is 
a reliable, resourceful, practical source for many basic 
and fine chemicals. Find out more about us—how we 


can serve you. Write to 


TENNESSEE 


PRODUCTS & CHEMICAL 
Cia poration 


NASHVILLE TENNESSEE 





stockholder and chairman of its ad- 
visory board. 

[he corporate setup has changed in 

other ways. The operation has become 
a three-layer affair, with subsidiaries 
handling various phases. 
@ Jobs Parceled Out—Suburban Centers 
lrust won’t own any of the centers it 
builds. They'll be owned by subsidiaries 
organized for just that job. There are 
four of these already: Middlesex Center, 
Inc., which owns the Framingham 
project; North Shore Center, Inc., 
owner of the North Beverly center; 
New York Suburban Centers, Inc., 
which will cover operations in that 
state; and New Jersey Suburban Centers, 
Inc., set up to handle the Paramus 
project. 

Neither will the trust do any of the 
research that precedes the building of 
a shopping center. Another subsidiary, 
the recently organized Market Research 
Corp., will handle that job. And a 
separate company, National Suburban 
Centers, Inc., is another of the trust’s 
babies; it will handle the planning and 
management ends of Suburban Centers’ 
operations. 

The end result of all this layering is 
that Suburban Centers ‘Trust is now 
primarily a holding company. It di- 
rectly controls—through ownership of 
il] outstanding stock—only National 
Suburban Centers. All the rest of its 
companies are, in turn, wholly owned 
subsidiaries of National Suburban 
Centers. 

e Financing—The company doesn’t ex- 
pect to have too much trouble finane- 
ing its shopping string. It expects to 
furnish equity capital only; the bulk 
of building costs will come out of tem- 
porary building loans, which will later 
be funded by long-term bond _ issues 
sold privately to insurance companies. 

The trust won’t issue these bonds 
or endorse them. In each case, the 
issuer will be the subsidiary that owns 
the center, and each issue will be se- 
cured solely by a first mortgage on the 
property. 

he trust figures that all the projects 
now on its slate will require the sale 
of some $24-million to $25-million of 
bond issues to insurance companies. 
It has already taken care of the costs 
of its Framingham and North Beverly 
projects—thanks to a building loan from 
Boston’s First National Bank; this loan 
will be paid off with the proceeds of 
22-year mortgage bonds sold to New 
York’s Equitable Life 

That financing deal wasn’t hard to 
put over, says Rawls, for a very good 
reason. The trust got 20-year leases 
from “sound” tenants for around 80% 
of the space before any ground was 
broken. 

Whether future deals will come that 
casy remains to be seen. Rawls isn’t 
worrving. He thinks he can sell the 
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MICRO SWITCH 
ENGINEERING 


Z 
4 


Development of jet propelled aircraft has 
created new problems and placed new demands 


on materials and component parts. 


Engingérs of McDonnell Aircraft, St. Louis, 
calléd on MICROSWITCH ENGINEERING, 


dong experienced in solving aircraft switch prob- 


epee ont a 
Go + ae 


lems, to help them meet the stringent switch 
requirements for the Banshee jet-propelled 


Navy fighter. 


oes 


Der ntact ip rapes ney eer dee 


MICRO SWITCH designed new dependable 
precision switches for contrel of the wing-lock 
mechanism as well as switches to meet other 
exacting requirements. The long-continued effi- 
cient operation of these MICRO products is a 


matter of record 


You probably don’t build jet planes, but, if the 
product you do make requires precision snap- 
action switches, you and your design engineers 
should know about MICRO SWITCH ENGI- 
NEERING —the service responsible for creat- 
ing more than 4600 different switches for almost 
countless industrial applications. For details, 
eall or write MICRO SWITCH, Freeport, I}li- 
nois, or any of the branch offices listed. 


“NN 


MICRWSewiTCcH 


DIVISION OF MINNEAPOLIS HONEYWELL ROGULATUR CO 


BRANCH OFFICES: 
Chicago * New York © Boston * Cleveland 


Los Angeles * Chattanooga 


SALES REPRESENTATIVES: 


Portland © St. Louis * Dallas * Toronto 


MICRO... /37 name tx preciston switches 


th el OFM. 1080, MIMNEAPOLIS- HONEYWELL REGULATOR Cle 





Behind the Scenes With YOUR INSURANCE COMPANY 


In every insurance company there is a vital activity called 
Claim Service. When accidents happen, it is Claim Service that 
takes over for the insureds and protects their interests. 


Beyond 
the demand 
of service... 


It was five below... the road was 
icy ».. the truck couldn't pull the 
trailer off the railroad tracks. 
Until the last second the driver 
fought desperately for traction 
under his spinning wheels as a 
heavy freight bore down! 

The crash demolished the trailer 
... derailed the Diesel locomotive 
and thirty freight cars.... 

Within an hour our claim 
representative with a photographer 
was at the scene. He spent the 
next five days interviewing 
witnesses, getting statements and 
checking details. All this was 
prunariuy in the interest of the 
trucke the total damage he had 
caused far exceeded his insurance. 

This case is typi al of our 
specialized services that go far 
beyond the usual conception of the 
activities of an insurance company 

services that are offered you 
through our agents and 


insurance brokers. 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 


100 Broadway, New York 5, N. Y. 
SCAR Sa RAS Ban I fs 


“*DEPENDABLE AS AMERICA’’ 








projects solely on their own merits. 
e Men in Charge—Some of his con- 
fidence has its roots in the men he 
employs. At the head of its site-plan- 
ning group is Frederick J. Adams, pro- 
fessor of city planning at Massachu- 
sctts Institute of Technology. For its 
economic and merchandising surveys, it 
employs Kenneth C. Welch, market 
inalyst with a nationwide reputation in 
the shopping-center field. Supervising 
irchitects are Ketchum, Gina & Sharp, 
vho won the first award for depart 
ment-store design at the last annual 
mecting of the American Institute of 
Architects. Landscape architects are 
\. A. and S. N. Shurcliff, who land- 
scaped the Williamsburg restoration. 

e Problems—There'll be some troubles, 
of course. Rezoning is one of the big 
headaches; that’s an obstacle right now 
in the White Plains area. 

The firm is beginning to hear a 
mutter about “absentee landlords” on 
its out-of-Boston jobs. To remedy that, 
it’s considering the advisability of shar- 
ing its equity interest in these projects 
with local financial interests. There’s a 
chance, too, Rawl admits, that as the 
trust’s operations get heavier, it may 
have to consider selling some new stock 
to the general public. 





FINANCE BRIEFS 





Cash dividends paid out by reporting 
corporations totaled $210.6-million in 
May, says the Dept. of Commerce 
Vhat’s 12% higher than the total paid 
in May, 1949. 
: . 
The new-issues market in \Wall Street 
has almost stopped dead as a result of 
the Korean crisis. Several proposed 
stock offerings have been postponed in 
definitely. About the only big debt 
offering still set to go: Columbia Gas 
System’s $90-million bond issue on 
Aug. | 
« 
Howard Hughes has boosted his TWA 
holdings to 73% of outstanding stock 
by converting his $10-million loan to 
the airline into $10-a-share common 
stock. Shares are held in the name of 
his Hughes Tool Co. 
° 
A two-for-one split of common stock of 
Smith, Kline, & French Laboratories 
will soon be submitted to stockholders 
for approval. 
* 
No soap: The New York, New Haven 
& Hartford R.R. turned down the top 
rid --99.44% of par--on its offer of $3 
million worth of 24 equipment trust 
rtificates. Street talk savs the New 
Haven thinks it can get the money 
cheaper by negotiating conditional sales 
contracts with banks 
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Now—Kimberly-Clark brings you 


Premium 
“Economy 


Papers at 
Prices 


EASY DOES IT! THAT'S 3 TONS OF NEW LEVELCOAT READY FOR SUPERCALENDERING! 


Now you can make every impression 
a far better impression — without an 
increase in printing cost! For Kim- 
berly-Clark’s four new fully-coated 
Levelcoat* papers with new fiber, 
new formula, give you premium qual- 
ity press performance and reproduc- 
tion—at the cost of ordinary paper! 

You'll see new whiteness and 
brightness, feel new smoothness, in 
all four Levelcoat papers. In make- 
ready, on large or small presses, 


youll discover new economy and 
dependability. Finally, in comparing 
reproduction with that of any other 
paper, at any price, you'll agree 
there’s a striking new difference in 
the quality of printing achieved— 
with less waste—on new Levelcoat. 
So regardless of your paper re- 
quirements — for long runs or short 


runs, for advertising pieces, mag- 
azines or house organs—look to 


Levelcoat for printability at its best. 


_ 


Quick death for bark! In huge rotating steel 
drums, logs are stripped of bark as they pound 
and rub together. Removal of all such undesir- 
able elements helps make new Levelcoat whiter, 
cleaner, smoother. And for greater strength, ex- 
clusive new LongLac fibers are now included in 
all four Levelcoat papers. 


“Face powder” for Levelcoat’s “complexion.” 
\s an aid in imparting the proper surface to 
all Levelcoat papers, only soft, white clay of face 
powder texture is used in the coating formulation. 
And now, a finer balance of all coating in 
gredients gives new Levelcoat the smoothest, 
whitest printing surface in Kimberly-Clark history. 


How bright is bright ? At Kimberly-Clark the 
brightness test tells—and as groundwood stock 
is dewatered, each sample taken must pass this 
test. It’s just one of 79 checks on paper quality 


made from tree to press—79 reasons why Level- 


coat gives you the press performance and re 


production of higher priced paper 





Before choosing any printing paper — Look at Levelcoat 


New HIFECT* — with sulphate-cooked 
fibers added, permanence, foldability, di 
mensional stability make Hifect ideal for 


covers or any fine letterpress printing. 


New LITHOFECT* - for offset printing, 
Lithofect provides a moisture-and-pick-re- 
sistant coating. Offers outstanding foldabil- 
ity. Renders colors without loss of density. 


New TRUFECT*—whiter, em other, folds 
even better than before. Trufect, for letter 
press, offers faster ink setting time, greater 
press dependability, finer reproduction. 


New MULTIFECT*—an economy sheet 
for volume printing. Now Multifect has added 
strength, better foldability, greater uniform- 
ity ream-on-ream than ever before. 


KIMBERLY- CLARK 


CORPORATION 
NEENAH, WISCONSIN 


. 
TRADEMARK 





m *Fan-planning means the selection 
and placement of fans to ventilate 
your buildings most effectively and 


economically 


Costs of Emerson- 


Electric long-life equipment are 
quickly written off in terms of im- 
proved worker efficiency and cus- | 
tomer relations. Emerson-Electric’s 
free fan-planning service brings 60 
years of unmatched fan experience 
to your individual problems. See 
your electrical contractor, or write 
for Bulletin No. 906, 





BELT-DRIVE EXHAUST FANS 


Long-life, heavy- 
duty types. Quiet, 
low speed in 
blade sizes 24, 
30, 36,42 and 48 
inches, capable of 
exhausting up to 
19,350 cubic feet 
of air per minute. 


DIRECT-DRIVE EXHAUST FANS 


Quiet-running, eth 
crent, trouble-free 
fans of this type are 
available in five 
blade sizes 

ing trom 12 

Equipped 
with overlapping 


inches 


blade assemblies 
tully-enclosed ball 
bearing or sleeve 
bearing motors 


The Emerson Electric Mfg. Co. 
St. Lovis 21, Mo. 
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War News Is What Counts 


Hopeful news from Korea starts a stock market rally in spite 
of mobilization plans. Wartime pattern begins to emerge: Rails 
make the best showing; utilities the worst. 


Korea 


week 


Wall Street was watching 
rather than Washington this 
President Truman’s decision to put the 
ountry on a limited war footing (page 
19) should have scared the pants off the 
market. But traders listened to the en 
couraging news from the fighting front 
instead. On ‘Tuesday and Wednesday, 
the market managed its best rally since 
the Korean crisis broke 
e Korean Key—In 
market figures that what happens from 
here on wi 


I] 
nts If 


other words the 


] 
depend on military devel 
igainst 


the fighting goes 
Is and more 


il get sterner contri 


s on the domestic ynomMy 
turns in Korea, then the 
] } 


S. business will be less 


On second thought, Wall Street may 


R 
tl somewhat 


modify ese. conclusions 

It’s obvious now tl 
on at icast 

basis regardless 

Korea. And tl 

inevitably feel the pinch of government 
No amount of good 

to alter 


happens 

it means business will 
news 
front is going that 
} o 
such a firm 
mnt news 1s 


} } 
psychology has 
} 
p on traders that battleft 


likely to be the biggest factor in the 
market for a while. 
e Wartime Pattern—If you look at the 
way the three main stock groups be- 
haved in the liquidation of the past 
month (chart), vou already see a war- 
time pattern emerging. In a lot of re 
spects, it’s the same picture that you 
saw in the early stages of World War 
Il. Throughout the decline, the rails 
have been the best performers. ‘They 
registered the smallest losses in_ the 
drops, the best bounce in the rallies 
For the past two weeks, they actually 
have been gaining ground. ‘The indus 
have been a 
And the utilities have done worst of all 
I'raders remember that in World 
War II, rails suffered less than almost 
industry from the 
Their big invested capital 


rials second best 


Poo! 


inv other CXCeSSs- 
prohts tax. 
base held an umbrella over profits. And 
he rising tide of trafic gave them a 
chance to use their plant to capacity 
e Rough—Industrials are in exactly the 
opposite position—and a thoroughly un 
comfortable position it is. Take a look, 
for instance, at how their profits com 
pare with wartime experience 

General Motors 
of only $3.68 in 


per-share 


1944 and 


showe d 


carnings 
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taxes as manufacturers 


I 
squeeze on profits. 


$4.07 in 1945; but in 1948, GM made abou 

$9.72 and in 1949, $14.65. Du Pont 

made $1.57 and $1.65 a share mm the 

war years; last year, it cleared $4.52. 

Radio Corp. showed 51¢ a share in a result, utilities in wartime 

1944, $1.55 last vear behind the ilmost  fros 
Utilities don’t have to worry as much _ beginning. 


do face a 
inflation, 


never let rates go up as fast as 


service ¢ 


public 


game 


costs 


vould 
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The Bull Market After One Month of Korea 


Standard & Poor's Weekly Stock Indexes (193 
1049 f Jul. 12 1949-50 Bull Mar 
1950 Vaximum 
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there’s NO 
“Vinsol” in 
an Oriental 


* We assume 


< but versatile Vinsol® 


is used to cut costs without cutting 


quality for dozens of products in 
popular demand. It can save materials 


costs for dozens more. Yours, perhaps? 


at three to 3'¢ per Ib. currently, 
Hercules “‘Vinsol”’ 


low-cost resin. Thermoplastic, 


is an unusually 


dark-colored, high-melting, it saves 
manufacturers money in 
producing adhesives, emulsions, 
plastics, protective coatings, and 


shellac compounds, 


you can find a profitable place for 
“Vinsol” in your formulas. We 
want to help if you'll tell us what 


you have in mind, 


send for sample and technical data, 


HERCULES POWDER COMPANY 


968 Market Street, Wilmington 99, Del 


Rarer emerge 


Stee 
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How to Keep Communists Off the Payroll 


e You can refuse to hire a Communist. 


e You can fire a Communist—if your union contract includes com- 


munism as grounds for discharge. 


e You can require your employees to sign a non-Communist affi- 


davit—if your union agrees to it. 


e If you have a classified government contract, the government 


will screen your employees for you. 


What can 
of subversi 0 kee] 
payroll n the fu place? 

Korea giv | qu 
Beyond 
defense eftort, some 
employers are just now realizing that 
m the payroll can keep a 


pany do to get rid 
I » them off its 


stion a new and 


greater urgency its obvious 


importance to the 
Communist 


’ 
ompany from getting classified gov 


crnmcn 
and “‘don’ts” 


do’s” 

11 policy, BUSINESS 

WEEK Washington Bureau 
qucry i of Justice, Dept ot 
Defer il Serv Commission, and 
neral Counsel of the 

itions Board—all of 

ynething to govern 


ymimunists 


ire a Communist 
mmunist lean 
Under federal 
triction is that 
inate because of 
mw rship 
fair-employ 


against dis 
creed color, 


hey say 


\ 1 union 
on what th 
; for discharge 
ums I fired 
n the union 


+ 


¢ 


} ; 
eC Charge 


i fired him 


O. How NLRB handle the 
4. Ger nscl Robert N. Den 
fh \ I] VC vat the k 
claim. If » basis for the 
found, Denham \ ot issue a 
ippeal 


1p? 
CaAS€ 


ham’s worker's 
charge 1s 
com 


plaint and the worker has no 


Q. But if he does issue a complaint? 

A. You still get a chance to prove 
your case before a trial examiner and, 
if necessary, appeal to the board itself 

Q. Like labor contracts, mine 
says I can fire a worker for 
What then? 

A. If your contract doesn’t elaborate 
on what acts shall constitute “cause,” 
then the justification for your action 
mav have to be decided under the 
grievance machinery of contract. 

QO. Will the type of production I'm 


5 


most 
“cause.’ 


your 


in make a differencc 
A. It might. An 


you were justified in firing a suspected 


irbitrator may rule 
Communist in a war plant, but not in a 
business wholly unrelated to war 

QO. Can I make communism a basis 
for discharge in the umon contract? 

A. Yes, if the union 1s willing. Here 
is a clause from ane contract filed with 
the Bureau of Labor Statistics: “Uhe 
company shall be permitted to dischargs 
inv employee who, regardless of union 
ifiliations, is proved to be affliated o1 
with any Nazi, Fascist, o1 
Communist organization.” 

Q. Can | 

1 non-C 


syvinpathetic 
require my employee 


ymmunist afhdavit o1 


A. Perhaps vou can stic 
Paft-Hartley law requires 
official NLRB mav decide 


the iInvaiving 


to what the 
of umon 
th question I 
Stewart-Warner C 
pl04). Again 
on dist 
Q. Could I insist 
fficials pledge not 
ind put up a] 
A. N NLRB 
rainst Standard Ger 


hat amounts t 


nertns: 
CTCO!I 


good faith” and is 
Q. Have any unions 
Communist affidavits 


A. Yes, the CIO 
Union and 
O. What's 


trac WOVIS! 


A. At Consolidated Edison in New 
York, the union agreed that the com 
pany could refuse to employ any person 
who did not sign an affidavit stating he 
or she was not a member of a Com- 
munist or other subversive group. 

Q. What happened at Bell Aircraft 
Corp. where the charge of communism 
was raised? 

A. The CIO United Auto Work 
ers agreed that it would not chal 
lenge any “‘reasonable”’ action taken by 
the company to comply with its security 
obligations to the government 

Q. Suppose I have a government de 
fense contract. What am I in for? 

A. If the work is classified—meaning 
“secret” or “top secret’’--the depart 
ment awarding the contract will screen 
your employees before permitting them 
to work on it. 

Q. And if it is not classified? 

A. You are on your own. 

QO. Will the FBI check on suspected 
workers? 

A. Not unless classified work is in- 
volved. In that case, the check is made 
without asking 

QO. Will the FBI at least tell me if 
a worker has a criminal record? 
A. No. If you knew 
you could find out 
there. 

Q. How can I find out if a worker is 
a Communist? 

A. That's verv difficult unless he has 
openly admitted it. However, many 
persons have been named as (¢ 
nists before congressional committees 
While not that could 


be a starting point for your investig: 


where ; 
from the 


i person 


lived, 


Pomumnu 


alwavs reliable, 
tion 

QO. What about those who support 
mnmunism? Without, perhaps, being 
arty members, how do vou identify 
them? 

A. A good wavy is by the organiza 
join. In connection with the 
government’s loyalty 

Attorney General has put out sev 

| lists of about 100 

red to be Communist or Commu 

st-inspired. They are available from 

the Information Division, Civil Service 
Commission, Washington 25, D. C 

QO. Can I find out if a worker was 


~~ 


they 
program, 


ganizations con 


fired from a federal civil-service job for 
securitv reasons? 
A. Yes. If you know 


worked, write to the agency’s per 
not, write to the 


n what agency 


wel division. If 
Record Division, Civil Service 
Washington 25, D. C 


pe rson 


MHINISSION, 
They will tell you whether a 
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"HOLD ME TIGHT, DADDY!” 


eliminate the cau of a 


OU’RE safe, Betty .. . Daddy’s strong arms woul 1 never of helping polic yholders 

let you tumble! And consider this, too. Hardware Mutuals policy ba 

Protection against loss due to accidents in business calls for the policy represents many other clear-cut benefits 
carefully trained representatives, and fast, friendly, n 


the services of a strong, progressive insurance organization 
Find out about Hardware Mutuals workmen's compensation wide, day-and-nig rvice. Dividends returned to | 
and, incidentally, compare the /ow net cost with holders now total more 
! I sy to find out » bout Hardware M 
[ anon w “— without 


than $88.500,000! 


insurance- 

what you're paying now 
Well known is Hardware Mutuals reputation for working n } 

sympathetically with injure 1employes to help them get well f / perator 25 for the n 

They appreciate our prompt claims payments. In addition, 


Prevention Depart nent 1s onsistent JOD 


representative. 


our Loss COIN a Getint I ! 
HOME BUSINESS 


INSUTANCE At 


ardware Mutuals 


Offic CS Coast to Coast 


Stevens Point, Wisconsin 


HARDWARE DEALERS MUTUAL FIRE INSURANCE COMPANY 


HARDWARE MUTUAL CASUALTY COMPANY 





"Z tricked my boss— 


and he loved 1. e 


y. 


Everyone was ashamed of the 
boss’s desk but the boss! I 
guess he was too busy raising 
ulcers to really care—unti 
the day I tried psychology on 
him. [ told him there were 
two sides to every desk, and 
that the recessed knee space 
at the back of a new STEEL ACE 
Executive Desk would make 
dictation a lot easier for me. 
eing a considerate boss, he 
asked the P.A. to get him one. 
Now, of course, he can’t 
stop doting over his Executive 
and the way it streamlines his 
work with its wonderful ad- 
justable-height comfort and 
fingertip conveniences. 
*S.—I got a raise, the 


boss has stopped raising ulcers 


-, e and the whole office now has 
Sreev Ace Desks!) 


At Leading Office Furniture Dealers from Coast to Cocist 


CORRY-JAMESTOWN MANUFACTURING CORP. 


Corry, Pennsylvania 
Plaster Crufiimen of tal Office (ernie 


FOR AIR HANDLING 
CONDITIONING EQUIPMENT 


Meet our 
Application Experts in 


itlinois, 
Missour! 


CHICAGO — Clarage Fan Ce., 
333 N. Michigan Ave T. Cranage, 
). W. Muessig 


SOUTH BEND — The McCaf- 
fery Co 216 E. Wayne St J 
J. MeCoffery, R. W. Fleming 
INDIANAPOLIS —Clarage Fon 
Co., 1746 ? Tocoma Ave.; V. C 
Snowberge 

ST. LOUIS —- Rhades Equip- 
ment Ce., 4485 Olive St; mM. C 
Rhodes, A levssle 
KANSAS CITY — Heaven En- 


gineering Co., 1525 Wyandotte; 
lL. P. Heaven 


Indiana, and 


Also Application Engi- 
neering Offices in All Other 
Principal Americon Cities 





MECHANICAL 
Omar 


neer. 
you expert assistance. 


AND 


A Capable 


Nation-Wide Service 


Take any type of air handling or condi- 
tioning requirement, and it makes SENSE to 
call in the nearest Clarage Application Engi- 

This man KNOWS his business — can give 
And back of his recom- 


mendations are engineering resources and manu- 
facturing skills unsurpassed in the fan industry. 
Try Clarage for satisfactory results invariably 
accomplished MORE economically. 

CLARAGE FAN COMPANY, Kalamaroo, Michigan 


INDUSTRIAL are FacTOoRY AND aie for 
CONDITIONING SPACE HEATING inoustay 





worked for the government and in what 
agency. Then you must write that 
agency for further information 

QO. How many federal employees 
have been fired for security purposes? 

A. Few have been actually dismissed 
—225 since the loyalty program began 
in November, 1947. But manv_ have 
quit while under investigation. You 
can find out if an employee quit by 
writing to the agency for which he 
worked. : 

Q. Suppose I have a classified con- 
tract with the Army and Navy as well as 
the Air Force. Will all three depart- 
ments check my employees? 

A. No. Under a new regulation now 
coming out, the check will be made by 
only one department, usually the one 
with the contract involving the most 
workers, 

QO. Will an employee’s loyalty have 
to be checked again if, for instance, he 
gets a job with another company? 

A. No. His record will go into a 
central security index file maintained 
in Washington. 

Q. What else will be in the new regu- 
lations covering industrial security? 

A. Fewer workers will have to be in- 
vestigated; the government in many 
cases will classify only part of a con 
tract, instead of all of it. Then only 
workers in the classified part will have 
to be cleared for loyalty. 

QO. If the government finds that a 
worker is a security risk, must I dis- 
charge him? 

A. No. Defense Dept. security regu- 
lations consider that you fulfill your 
obligation if you keep him away from 
classified work. 

Q. Does a worker so identified by the 
government have a right of appeal? 

A. Yes, to the Industrial Employ- 
ment Review Board in Washington 

Q. Can I refuse to bargain with a 
union whose officers have not signed 
l'aft-Hartley non-Communist affidavits? 

A. No. The U.S. Court of Appeals 
in Washington, D..C., recently said in 
the West ‘Texas Utilities case that you 
can’t. This reversed the policy of 
NLRB that vou didn’t have to bargain 
with a noncomplying union 

Q. Besides a_ possible unfair-labor- 

ictice charge, what risk do I incur by 

ing a suspected Communist? 

A. If you have a labor agreement, you 

ight be sued for breach of contract 


violated _ it 


ssuming the discharge ts 


ovisions. Or, if an unfair-labor-pr 
harge is upheld, you might have 
to take the worker back and reimburse 
him for wages lost. 
QO. What clse? 
A. If you publicly call 
might be sued for 


worker a 
Communist, you 
slander. Be sure befor 
Some 

1 person a Communist 


lihel . 
DeloOUus 


e you make such 


courts have held that 


} 


vhen he 
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investment chemistry 


The truest meaning of investing is:—to convert into wealth. A perfect 


example is Davison's development of silicofluorides. Producers of superphosphates 
had treated as waste the gases resulting from their manufacturing processes. 
But Davison, by constant research has developed methods of making 

from them products for such diversified industries as building, 

textiles or ceramics. This, in turn, enabled us to direct our research, manufacturing, 
and merchandising in still newer directions for the benefit of 

American business. This process, “Investment Chemistry,” turns into reality 


the promise of our slogan, “Progress through Chemistry.” 


“Progress thro r Chemistry” 


with 
setehae,” 


THE DAVISON CHEMICAL CORPORATION 
Baltimore 3, Maryland 











More beer...... <del 


More bulbs 


More bricks 


VIA 


Whatever you make. .. what- 
ever you process... you'll 
handle more goods, in less 
time, on production-boosting, 
cost-cutting, Rapistan Mate- 
rial Flow equipment. 


Among people who know 
handling equipment, Rapi- 
stan ranks first. The reason? 
Supreme dependability. Rapi- 
stan conveyors are designed 
to give trouble-free service 
long after most others have 
been replaced. Whether you 
need a single conveyor, or a 
complete ‘‘flow”’ system—for 
product movement through 
processing, packaging, storage 
and distribution—buy Rapi- 
stan. It’s profitable. 


SEND FOR YOUR COPY of ‘‘Rapistan 
Material Flow at Work. "See how 
carloading was cut from 80 to 8 man 
hour rocessor saved $200 week- 
ly; production speeded up 75%; and 


he Kapistan can work for yeu 


The RAPIDS-STANDARD COMPANY, Inc. 
174 Ropiston Bidg., Grond Rapids, Michigan 


Representatives in Principal Cities 


MATERIAL (low EQUIPMENT 


CONVEYOR POWER OR GRAVITY 
PORTABLE AND STATIONARY 
CASTERS * MAND AND PLATFORM TRUCKS 











Robert L. Clark, NSRB’s manpower director 


Labor Wants In 


Union leaders ask for voice 
in NSRB. They want to help 
make controls that war will im- 
pose on labor. 


As mobilization plans jell, labor lead. 
ers know the government is going to be 
telling them what to do. And _ they 
want to be in on any decisions when 
they are madc 
equal Footing—Union leaders have 
made this clear: They want to be on 
equal footing with industry and gov 
ernment officials in the “policy, plan 
ning, and operational divisions” of the 
wencies that will run the war program 
And that means the National Security 
Resources Board. So the unions are 
pressing hard to get a voice in NSRB 

AFL and CIO claim thev have ex 
perts on many of the very same subject 
NSRB has been studying. But, they 
sav, they haven’t been consulted and 
don’t know what NSRB is ] 
e Meeting—So this week, a nine-man 
committee representing the AFL, CIO, 
United Mine Workers, International 
\ssi vf Machinists, and  Railroac 
Brotherhoods met with NSRB_ chai 
nan W. Stuart Symington. Their pur 

: to lear ibout NSRB's 
ctup so they can suggest how labor wil 
ht into it 
e Manpower Controls—Union 


vant a voice 1 all phases of war 


lanning 


Pose t icarn more 


Their chief concern is manpoweé 
‘€ 
They want to be able to t 
, 


the government will 


letermine 


man on man 
} } | 
Clark, 


ntrols Robert I 


director of the manpower office of 
NSRB. Clark has spent most of his 


time in government employment-service 


activities, served on WMC during the 


last war. He has no labor background. 
Vhat’s the rub with labor leaders. They 

asked Symington to put a labor man in 
as NSRB’s vice-chairman--over Clark 

But Symington turned them down 

Instead, he agreed to name a union 
man to head an NSRB section on labor 
affairs rhe joint union committee 
agreed to submit three names--from 
which Symington will choose one. The 
labor section will be separate fron 
Clark’s manpower office 
e Plans in the Works—Clark has a staff 
of six already at work on the various 
aspects of manpower: 

l'red A. Krafft, former industrial rela 
tions director of Midvale Co. and 
American Viscose, is figuring out how 
labor disputes should be settled 

Aldo L. Raffa is working ‘on labor 
itilization and training 

Samuel E. Hill, formerly with the 
AFL, WPB, and WMC, is working on 
the economic aspects of manpower 
controls. 

Emmett H. Welch, W. J. Schuck, 
and David E. Christian make up the 
rest of Clark’s staff 

Though NSRB’s plans haven’t jelled 
vet, it is thinking along the lines of 
World War I] War Labor Board, with 
members from labor, industry, and 
government 
e No Controls Yet—In short, NSRB 
isn’t figuring on compulsory control and 
mobilization of manpower in the early 
stages of this conflict 

But if total war comes, such controls 
will be necessary. The Dept. of Defense 
isked NSRB to study the feasibility of 
providing manpower without controls 
in total war. NSRB’s answer: It can’t 
be done 
@ Politics—F.ven if labor gets a voice in 
NSRB, it doesn’t mean that labor lead 
ers will channel their advice into the 
ears of that body alone. There will be 
ome sounding off for union political 
purposes 

You can sce a taste of what 
ome in the letter James B. Carey 
director of the CIO’s International 
Union of Electrical Workers, recent 
wrote Symington. Ca isked Svming 
ton to call an ind 


ustrv- management 
onference to work out mobilization 
plans, then promptly released the letter 
to the press 
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Industrial 
Eye Accident Costs 
UP 78%”, 


“SINCE 1939 


¥. fT 


UL. 


vila 








Industrial eye accidents can be lowered to the vanishing point when shop 
workers wear safety goggles—- for adequate eye protection can prevent 98% of 
all eye accidents. With 1949 average hourly earnings estimated at $1.41, a 
pair of goggles costs less than 2 hours loss of productive time that even a minor 
eye accident can cause. 

Your AO Safety Representative has complete facts as to what an adequate 
eye protection program SAVES —- industry by industry, including yours. Ask 


him to call. 





SOUTHBRIDGE, MASSACHUSETTS @ BRANCHES IN PRINCIPAL CITIES 





j ; Strike Miscount 
“You're right! This gt yeep 
arvard economist claims 


paper makes our letters \ (im BLS tally of jurisdictional strikes 
look 100% better!’ ’ is consistently low. Error blamed 


on inadequate reporting system. 


@ Pt There are a lot more jurisdictional 
*‘Hammermill Bond bd % strikes than the distoowiall reports 
makscenytypingdiower 7 That is the conclusion that stands 
end sharper. W's faster, ; out from figures made public for the 
too. We con Tr Sa 4 first time in the current issue of Har 
© without venypiag: Ge ame: vard’s Review of Economic Statistics 
re Seen ee _ e Reporting Failure—In an article that 
the mail en time.” ey is sharply critical of the Bureau of La 
bor Statistics’ stnke series, John ‘I 
Dunlop blames the errors on the inade 
quacy of the BLS reporting system 
Dunlop should know what he is talking 
about. In addition to his position on 
the Harvard economics faculty, he is 
chairman of the National Joint Board 
for Settling Jurisdictional Disputes in 
the Construction Industry. ‘This board 
was established by joint action of the 
contractors’ associations and the AFI 
building-trades unions in May, 1948 

BLS gets its strike information from 
questionnaires that follow up_ strike 
reported in newspapers and union and 
trade publications, and by state and 
‘ federal conciliators he bureau lim 
On Hammermill Bond's firm, clear, snow-white ger its its scope by defining a strike as a 
surface your business messages have the right a stoppage that involves at least six work 
background of quality and prestige. Both : ers and lasts for at least one full shift 
the printed heading and your typing will stand : e Construction Case—In the construc 
tion industry, Dunlop | says, labor 
: ale relations developments, and particularh 
Ask your printer—a specialist in paper and printing. jurisdictional dispute _ seldom 
He'll tell you why he can furnish better letterheads ported even in the local pre 
on this fine paper—why it has been standard for the joint board, of which Dunlop 
many years with tens of thousands of progressive firms, imparti il head. gets reports on prac 
tically all stoppages over jurisdictional 


out with new sparkle and impressiveness. 


Prove it yourself, in your own office. Compare it ’ é are 
disputes between the AFL building 


trades unions 
lo illustrate his point, Dunlop di 
SEND FOR FREE WORKING KIT OF HAMMERMILL BOND closes the number of jurisdictional stoy 


nt 


with the paper you are now using. 


A real “‘show-how” portfolio actual printed specimens to help | Ah pages that have occurred since the jo1 
ag : é I 
you design a letterhead to represent your firm properly . time ? - 
) : - : 0 as estab wo years ago. 
saving forms that cut down errors and waste sample book of I — was est ul lished t . 
Hammermill Bond. ‘Send coupon for your FREE kit now. During the last eight months « 
Thre 4 ( nag, + joint 
1 Wcking ] 45, 81 stoppages came to the joint 
wa board’s attention. BLS reported onl 


\ | 


ae 16 jurisdictional stoppages in the in 
@ j dustry over the same period 
—n For 1949, the joint board lists 235; 


f 


L BOND sear Ue 
; BLS shows only 75 

' | 

} 


Dunlop’s conclusion: “T] 
Bureau of Labor Statistics 
breakdown for jurisdictional 
it you need a printer who Is ready and willing to supply your printing needs on Hammermill papers call has such extreme limitations that 
Western Union by number and ask “Operator 25 "for the name of a member of the Hammermili Guild of Printers. h uld not be published until mor 
a adequate reporting can be arranged.’ 
mpany, 1455 East Lake Road, Erie, Pennsylvania = Stung—BI © strike tabulators were 


FREE —the new Working Kit of Hammermill Bond tung by Dunl p's criticism, despite 


nr ha } rity , 
Name protest that he was cnfi ing 





rather than the ag 





Position. 
(Please attach to, or write on, your business letterhead) 


BLS savs it never claimed to report 
Well Mae) Mr eC IT 1S HAMMERMILL’S WORD OF HONOR TO THE PUBLIC “ene? Bye rp 
i} STrIKes Ss Strike gure oO} re 
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IF YOU MAKE 


Cleansers—for home, Metal cleaning 
commerce, industry compounds 
or institution Cutting Oils 
Sanitizers Inks 
Cosmetics Points or Varnishes 
Insecticides Waxes 
Weed Killers Polishes 














One of the 
ANTARA. 


SURFACTANTS 


=e meres na 
bese ranararsene se 


ssruerrencendhecuerenrntins 
eaeen 


may make your products easier to sell 
and less expensive to manufacture... 


Antara surfactants are important ingredi- 
ents in some of the most spectacular, new 
products on the market today. They serve 
variously as detergents, as dispersants, as 
emulsifiers, as wetting agents, as foam 
builders, or as anti-foaming agents. 

Some 30 industries —including the rubber, 
petroleum and rayon fields—-have profitable 


uses for these surface active agents. 


Extensive research staffs and facilities 
support the development and application of 
Antara surfactants—available to help you 
improve an existing product or develop a 
new one. Your inquiry is invited—without 
obligation. It will bring a prompt opinion 
as to whether one of the Antara surfactants 
may be adaptable to your needs. Kindly 


address your inquiry to Department 36. 


ANTARA. PRODUCTS 


SURFACTANTS... CARBONYL IRON POWDERS 


ENERAL 


AANNe & FILM CORPORATION 


444 MADISON AVENUE, 
New YORK 22, NEW YORK 


1639 POPLAR STREET, 
OAKLAND 7, CALIFORNIA 


In Canada: CHEMICAL DEVELOPMENTS OF CANADA Limited, Leasipe, TORONTO 17 





TOLERATE 
BULK MATERIALS 


LOSSES ? 
TURN 
THEM 
INTO 


GAINS 


TOTE” 


HANDLING BU LK MATERIALS 


TOTE® System is solving bulk materials 
handling problems for a variety of indus- 
tries from coast to coast—whether the 
bulk product be flour, sugar, salt, carbon 
black, cement, paint pigment, powdered 
milk or a number of other items. Every 
day industries, whose products or raw 
ingredients can be shipped, handled and 
stored in bulk, are finding new, practical 
uses for the TOTE System. 
WHAT IS THE TOTE System? 

TOTE is’a system for handling bulk 
products or materials in easy-to-handle 
74 cu. ft. aluminum containers known as 
TOTE* bins. Special openings for filling 
and discharging contents are tightly 
sealed when bin is loaded thus eliminat- 
ing common sources of contamination 
and deterioration. The bins together with 
simplified filling and discharging equip- 
ment comprise the TOTE System. 


ocessors Say: 
“Tote System solves most of 
our problems of sanitation, 
deterioration, and plant main- 


tenance. Sifting, dusting, spill- 
age or spoilage—resulting 
from broken or leaking con- 
tainers stop when TOTE takes 
over. 

Plant Operators Say: 

‘TOTE bins handled by lift 
equipment have virtually sol- 
ved warehousing problems, 
and have brought about lower 


inventories in every case. 
Direct economies resultin 
from eliminating bag costs and 
lower bulk prices in many in- 
stances, plus a savings in han- 
dling labor, puts TOTE at the 
top of every bulk product 
am handler's ‘must see’ list.’ 


WH 


i 0 
a 


Carriers Say 

"TOTE establishes an unprec- 
edented ease of handling bulk 
products. By rail or truck, 
TOTE cuts handling time toa 
(raction, eliminates any special 
preparation of rolling stock, 
speeds turn-arounds, and re- 
duces damage claims to the 


ti minimum. Tote really makes 
pay-loads’ pay 

ro You, too, will say: 

to know more about TOTE.” 

WRITE FOR INFORM- 

ATIVE FOLDER 

Without cost or obliga- 

tion, you may also request 

a Lal survey of your plant to 

be made by TOTE System's expert en- 

gineering staff. Write 

*(Both Tote and Tote System, Reg. U.S. Pat. Off.) 

Address your inquiry te Dept. BW-2 


TOTE SYSTEM, INC. 
Beatrice, Nebr., U. S. A. 


today! 





contract to overhaul B-2¢ 


flect the trend. Even if it knew of all 


the jurisdictional stoppages in construc 
tion, many would not go into the tabu 
lation because they involve fewer than 
six workers or last less than a day 
BLS privately places 
the situation on the AFL 
contractors who gencrally are 


unions and 


reluctant 


major blame for 


stoppages 
it would be 
scontinue re 
Strixes statistics. 


to disclose jurisdictional 
¢ Improvement—BLS feels 
igainst public policy to d 
porting jurisdictional 
Elimination of stoppages Is one 
of the major aims of the Taft-Hartley 
law. So BLS will try to improve the 
statistics. 


such 


JOBSEEKERS GALORE line up at Douglas plant as war orders make more work. 


Plenty of Workers, Scarcity of Skills 


That's the problem the aircraft manufacturers are up against. 
If war orders pile in, they'll be squeezed for manpower. 


taking a 
Tesecrves as a 


‘They don’t 


Aircraft manufacturers are 
closer look ai manpower 
result of Korean war orders. 
like what they sec 

Before the Air Force handed out $ 
millon in contracts to recondition 
World War Il most 
companies weren't worried. They could 
alwavs fill vacancies with workers they 
had laid off in earlicr cutbacks 

Vhen the first real contracts 
production drive came through 

} r what they 


5- 
62" 


planes and engines, 


cw Wal 
Companies 

| need if big orders | gan rolling 
were jolted 


find the bottom of their manpower 


barrel in plain sight 
e Plenty of U nskilled—Not 
iren’t plenty of jobsecker 
ympanies have 
The trouble is that very few 
Ls}) —_— isk 

ire skilled or even semiskilled 
Jul.15°50,p19 Vhose 


have jobs 


that there 

Aircraft 
been swamped lately 
applicants 
BW- 
with a lot of 
thev're in manu 
¢g plants, turning out 
Only the unskilled are left in 


umbers 


consuniel 


inv 1 
e Douglas’ Problem—Take the case of 
Douglas Aircraft, at L Beach, Calif 
Douglas now employs about 7,000 
workers. It recently got an $S8-million 
ittack-bomb 


1 


ers hat means adding some 1,500 
next few months. 

Douglas war order was 
1,500 persons applied for 


single day—SO of them 


workers in the 
When _ the 
announced, 
jobs in a 
women, 18% young men of draft age, 
ind 2‘ gh-school kids out after a 
summer job. Douglas had actual open- 
igs on that day for only 2 
and it didn’t find even that many really 
worth taking 
] as it can build up its 
gradually, Douglas 
ried.”’ It can juggle its 


the engine-overhaul jobs, 


5 workers— 


WOTK 
isn’t “too wor 
seasoned worker 
and place 
illed newcomers on |e 
demothballing jobs 
3ut what if orders come in, 
particularly hurry-up orders for new 
Douglas candidly ‘admits it 
trouble. It would have to 
train others 
same thing 


compli 
mo;re 


; ne 
planes 
] } 
would have 
“import” 
e Other Companies— Ihe 
goes for other compani hev 


“stockpiled” 


some workcr’s, 
haven't 
they did 
everything 


skilled workers as 
in prewar 1940-41, when 
was on a cost-plus basis 

e Return of Rosie—If they can't ge 
enough skilled workers? Then you 
would sce a revival of World War II 
training programs to turn a housewif 
nto “Rosie the Riveter.” 
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SHEOR 


Doniger’s gratifying experience with Underwood 
Sundstrand Accounting Machines has been related 
over and over again... by thousands of enthusiastic 
users. 

Why not employ this speedy, flexible, money- 
saving Sundstrand in your business? 

You can use it for Accounts Receivable, Accounts 
Payable, Payroll Records, Stock Records, Sales Analysis 
Records °° 


Underwood Sundstrand operation is simple. . . 


and many other applications. 


fast . . . easy. Even untrained personnel acquire 
speed and proficiency after only a few hours’ prac- 
tice. The operator has only 10 figure keys to learn, 
and quickly develops a “touch” method . . . while 
the machine computes and prints instantly, accu- 
rately, automatically. 

Call your local Underwood office for full details 

.or mail the coupon. 


Underwood Sundstrand 


a flexibility giininating op” 
ing our oper” 


nes to oF 
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UNDERWOOD 
SUNDSTRANDS 


“are Reducing Our 
Cost of Operations” 
for 
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Underwood Corporation 


Accounting Machines Adding 
Carbon Paper Ribbons 
One Park Avenue, New York 16, N. Y. 


Underwood Limited, 135 Victoria St 


Machines Typewriters 


. Toronto 1, Canada 
Sales and Service Everywhere 


ATT I 


Underwood Corporatior : 


One Park Avenue, New York 16, N. ¥ 


Please send me new illustraced folder describing the time- 
and money-saving advantages of Underwood Sundstrand 
Accounting Machines. 
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eep Sticky Heat Ruckus at Rouge 


Ford’s plans to. shift 
> some operations from Rouge 
Out OF Your Office— run into union opposition as 


pas | Local 600 fears job losses. 
pe peal 


Decentralization solves some prob 
{ {come ome <= lems for employers. It also creates some 





new ones. 

Take the Ford Motor Co., for in- 

stance. Ford wants to shift some of its 
production from the sprawling Rouge 
plant to new plants in Cincinnati, 
Cleveland, Buffalo, and elsewhere. Its 
reasons are similar to those that have 
induced a lot of other companies to 
decentralize in the past five years. 
e Why Move?—In part, it is thinking 
about security needs in a big-bomb era. 
Another reason: Ford wants to, turn out 
finished cars and trucks closer to its 
widely scattered markets. 

But that isn’t how Rouge Local 600 
of the United Auto Workers (CIO 
sees it. To the union, Ford’s move is a 
“runaway” from tightly unionized 
Detroit. 
¢ Common Reaction—I here aren't any 
special circumstances to make the 
Rouge local feel that way. It’s a com 
mon reaction. Wherever management 

e e._.°8 © talks about shifting operations from 
With A New Frigidaire one plant to-another, local union leaders 
see a threatening specter—fewer jobs 


and union members, dwindling eco 


e @g,e } nomic and_ political influence, less 

Room Air Con itioner e union-dues funds to work with 
So union leaders set out to muster 
: is ee : rank-and-file support against the pro 
It’s torture to handle a full day's / ae posed shift. 4t’s easy to do: They only 
work in hot, humid weather. And it’s ros ee have to hammer on the possibility that 
needless torture —when you can enjoy | dvq neta a large number of workers will lose their 

the cool comfort of a new Frigidaire jobs. 

Room Air Conditioner so easily and ¢ Ford Follows Pattemn—That’s what is 
happening at the Rouge this week. Car] 
Stellato, aggressive new president of the 
65,000-member Local 600, is heading a 
full-scale, angry drive to “‘protect’’ jobs 
home. It cools, filters, dehumidifies, ° hat des: ae pee ee 
circulates air — adding fresh a mittce on Job Runaway, wants to nego 
amount you select. You'll like the Frigidaire Air Conditionir tiate with Henry Ford IT “on a solution 
without economic loss to our 
people.” The issue is building up in 


inexpensively ! 

Smartly styled by Raymond Loewy, 
this compact window unit fits right 
into your office or any room of your 





“package” room conditioner 

tems. Look for Frigidaire Dealer's name in 
2 , Classified Phone Book. Or write Frigid 
frigerating unit used in Frigidaire Re- Divis of General Motors, Daytor hu nion mectings as a prelude to a pre 


quiet, fast-cooling action of its amaz 
ingly thrifty Meter-Miser—same re 


4 a ] 
frigerators and warranted for 5 years In Canada, Leaside 12, Ontario posed protest mass meeting of all lord 
employees. 


For summer comfort in gen ff @ Union Argument—Local 600 claims 


You Cant Match A vate, eed ie Reta that Ford’s decentralization plans bah 


this larger Frigidaire Self take the job of one out of every two 


ained -onditioner ¢ * oa ; 
f RIGI DAI RE t eee oe sae sinats Sec employees at the Rouge. It estimates 
in multiple. Compact, good that 19,700 jobs will be moved out at 


3 and 5 ton capac the start and that ultimately 30,006 


t 


Q *,@ looking ates : aap 
Room Air Conditioner ‘0 )ea! or your hom nearly half of today’s work force 


forced air heating system « 7 would be affected 
installed independently . . ? 
4 i ord , 


e Company Answer—J hough 


plans for the shift aren't complete, com 


f a Over 400 Frigidaire commercial refrigeration and | I ; 
; ; 1 \ ficials don’t exne 1 > ] 
air conditioning products — most complete line in the industry. pany officials don't expect more than 
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“Teletalk 


INTERCOMMUNICATION SYSTEM SERIES 600 If you are trying to keep your overhead from soar- 
ing, you'll find that “Teletalk” 600 Series adds to 


w ~ the productivity of your personnel... releases 
On | i : 50 “running-around” time for more important activ- 
- ities... he Ips you and your hey people get more 

? 


accomplished every day! Going from one office to 
one master and five speaker units another, walking the length of a store, traveling 
from one floor to another, take time that can be 
saved by using “Teletalk”. This method of com- 


munication is simple to operate... just flip a switeh 


. it’s that easy. It allows your key personnel to 


Gitta cami to individuals in your organization without 
WEBSTER |\qj ELECTRIC 


leaving their desks. To learn how inexpensive this 


RACINE [PME] WISCONSIN time-saver really is, call Western L hion Operator 25 
Webster Electric Company, Racine, Wisconsin Established 1909 and ask for the name of your nearest “Teletalk” 


“Where Quality Is a Responsibility and Fair Dealing an Obligation” dealer. He will be glad to arrange a demonstration. 
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FIREMEN EVERY 10 FEET 


All Fires Are Extinguishable 


GLOBE protection controls the 
FIRE menace, and places 
“strictly preventable”, “partly 
preventable” and “cause un- 
known” FIRES all in the one 
class... EXTINGUISHAPLE, 
Install GLoBe Sprinklers now. 


GLOBE AUTOMATIC SPRINKLER CO. 
NEW YORK ... CHICAGO. . . PHILADELPHIA 
Offices in nearly all principal cities 


THEY PAY FOR THEMSELVES 


DO YOU HAVE— 


a specialized business service 
that will help the American 
Executive to do his job 


@ BETTER? 
@ EASIER ? 
@ FASTER? 


@ MORE 
PROFITABLY ? 


Then tell 
about your services effectively 
and economically through the 
Section of 
without 


these executives 


Business Services 


“clues”. Information 
obligation by just dropping a 
line to 


Classified Advertising Division 
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10,000 jobs to move from the Rouge. 
And the company believes it can ac 
complish this without any wholesale 
layoffs 

Ford says the work force wouldn’t be 
reduced all at once; it will take two to 
three years to make the shift from the 
Rouge. The company wants to let the 
normal number of quits and retirements 
reduce the work force during that 
period. They won’t hire many replace 
ments at the Rouge: That would make 
up for new hiring at the 
plants 

Ford’s quit rate, as reported recently 

by a company official, 1s 3% a month. 
At that rate, about 2,000 workers leave 
Ford voluntarily every month. So Ford, 
with no need to thinks it can 
reduce payroll by 10,000 workers with 
out anyone suffering. 
e Then Why the Fuss?—Ford people 
put their cards on the table for Local 600 
officers right at the start. The company 
also advertised that it contemplates no 
big layoffs, hoping to relieve rank-and 
file fears of lost jobs, But the explana 
tions haven’t stayed the storm of pro- 
tests. 

In part, this is because Ford can’t get 
around the fact that there will be fewer 
joks at the Rouge—even though the jobs 
will be filled elsewhere. Until the com 
pany’s plans are solid, it can’t produce 
detailed figures to counter the union’s 
job-shift claims. And it’s hard to con- 
vince assembly-line workers that normal 
quits will take care of a 10,000 reduc- 


ee 
tion in yobs. 


] 
proposed 


hurrv, 


LABOR BRIEFS 





Rail strike postponements were voted 
by three unions, thus averting July 15 
transportation ticups. Union said the 
Korean war influenced their 
not the prospect of federal intervention 
if they struck. 


decision— 


a 
Lake Erie dock strike, which ticd up 
coal and ore shipments for 27 days, 
ended week, AFL longshoremen 
got a 74¢ hourly raise (they wanted 
20¢) and left other issues to factfinding 

. 
“Moonshining” has cost a lot of men 
theirjobs, unions complain. They want 
Congress to cut liquor taxes so legal 
distillers can compete with “non-union 
made, non-tax-paid moonshine.” 

o 


this 


New index service lists all labor-relations 
and personnel articles in convenient 
looseleaf binder for management refe1 
ence shelves. It’s put out by Detroit 
Labor Trends, North End Station, Box 
164, Detroit 2. 
& 

Birthday issue of BLS’ Monthly Labor 
Review is a “must” for management 
Just out, it features in 200 pages: (1 
articles on labor progress from 1900 to 
1950; (2) a reappraisal of some of the 
influential labor literature of the period: 
and (3) a 50-year chronology of impor 
tant labor events. Order it (40¢) 
through BLS in Washington. 


Cost of Living Moves Up Sharply 
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A Portable Showroom 


(ya 


Color slides for use in the Kodaslide 
Table Viewer are easy to get. Most 
commercial photographers can pro- 
vide them, or you can make them 
yourself with a Kodak miniature 
camera or the Kodak Flurolite Cam- 
era Combination. 


For Every Salesman! 


Private showings of your products or graphic delivery of your n 


iCssada 
can be easy and effective when vou « quip your representatives wit 
Kodaslide Table Viewer \ single, self-contained unit, it projects enl 
ages of 2 x 2-inch slides on its own screen, shows them bright and ¢ 
na fully lighted room. All the conviction and power of ex 
is added to vour salesman’s presentation. The complet 
inv slides as vou need, weighs about 18 Ibs.. includiny cart 
ihe Kodaslide Table Viewer is so neatly styled nd so easy to opera 
that your men will be glad to use it, especially when they learn how much 
more ettective it makes their sales work. Price, $95 at Kodak dealers 


rving case, $27.50 


EASTMAN KODAK COMPANY, Rochester 4, N. Y. 
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Why refractory 
manufacturers prefer 
Alcoa Aluminas 
for their mixes 


Ceramic engineers Know that the performance of 
tepped up when the mix contains 
hnow that the 


better the 
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content, the 
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alumina refractory per- 


formance 


Buteven more important, from the performance 


standpeimt.is the uniform high purity of ALCOWS 


omplete line of aluminas. This uniformity of the 


vartous aluminas permits the refractory manufac- 


turer to set higher ruaranteed THLETLEEEUTT Ss, and to 


obtain ueher rated performance than would be 


possible with aluminas of lesser uniformity or 


lower prurity 
Chemueals sold trade- 


“ALCOA” 


they are 


under the 


mark are unsurpassed in quality, vel 
available in large quantities at low cost. 


We have 


from the literat 


a number of reprints of arti les, taken 
regarding the performance of 


alumina-content refractories, Let ous send vou 


of these statements pre pared by refractory 
ALCOA Alumina. Write to: 
AntumMintew ComMepasy of Awertca, CHoewreans 


Gulf Building, Pittsburgh 19, Pa. 
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The U. S. still is not mobilizing for all-out war (page 19). 





The plans Truman announced on Wednesday have a more limited 
scope: (1) to take care of Korea and one or two other possible “incidents”’; 
(2) to warn Stalin that we'll go further, if necessary. 

That means, of course, that Washington still thinks Stalin won't strike 
in Europe now. Our position since Korea has been this: An attack in Europe 
means full-scale war with Russia; further attacks in Asia, on the other 
hand, mean putting out a series of fires with whatever firemen we can get 


to the spot. 
ar 


From now on, everything depends on what Stalin’s game is. And you 

can get at least three theories on that. 
e 

First, there’s the theory that Stalin has decided to force a diplomatic 
showdown with the U.S. this year. He may want a deal which would 
make Germany -and Japan neutral buffers between East and West. To 
get this, the Russian dictator is ready to risk a general war. 

In this light, the Communist attack on South Korea is a preliminary 














move to tie down U.S. strength in Asia. More blows will fall in the Far 





East soon. 


The U.S. then will become entangled in a military mesh in Asia. We 
couldn‘t commit any sizable forces to Europe. 

At that point, a Russian threat to Europe would catch the U.S. off 
balance. We'd be in a bad spot for diplomatic bargaining as well as for 


all-out war. 
3 


A second school has the same view about Stalin's ultimate goal. 





But it holds that he will use the next few months for diplomatic maneuver- 





ing rather than more military action 





For example, Stalin's aim in dickering with Prime Minister Nehru of 
India is to destroy U.S. leadership in the United Nations Security Council 
The Russian dictator knows the U.S. won’t agree to mediation in 
Korea until the Reds retreat to the 38th parallel. But already he has sold 





Nehru on the idea of seating Communist China on the Security Council 





before doing anything about a cease-fire in Korea 





lf Nehru sticks to this line, the U.S. could be stymied in the Security 
Council. India, Egypt, and Yugoslavia could form a minority strong enough 
to block further action. 

Stalin probably has other diplomatic moves up his sleeve. He might 
get Communist China to propose a peace treaty with Japan, including c 
generous trade deal. This would be bait for those Japanese who want to 
stay neutral in the East-West struggle 

. 

There’s the third possibility that Stalin, like Hitler in 1939, has decided 

that now is the time to strike hard. Korea, in that case, will be the 








opening gun in World War Ill. 
It’s now known that Hitler, in 1937, thought his best military bet 
would be 1943-45. But two years later, he decided time was running out 
Up to now, the West has assumed that Stalin was counting on 1952-54 
as the earliest date he could be ready for war. But Stalin, too, may want 


to speed up his timetable. 
* 


If Stalin’s aim is the conquest of Europe and Asia, it’s not hard to 
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see why he might pick this year or next. In western Europe today, he faces 
an area that’s all but disarmed. In three or four years, western Europe could 
be strong enough to put up a good fight, especially if Germany were allowed 
to rearm. 

In Asia, a violent native nationalism could cause Stalin trouble, even 
with local Communists on the job everywhere. He may figure that war 
against the West is the only way to control the nationalists. It would give 
him the chance to put Russian commanders in all the key spots. 

ao 
There’s another thing that could turn Stalin’s head. 
Russia, since World War II, has not converted to a peacetime economy 








No exact figures are available, of course. But it’s a safe guess 
that since 1945 Russia has spent about 35% of its national income on 
war preparation 

Assume that Russian national income is $75-billion a year. You 
then get at least $25-billion a year for war—or $125-billion for the 
five years. Of this total, probably over $40-billion has gone into weapons, 
mostly tanks and planes, that will be obsolete in a few years. 





So Stalin must wonder whether he can afford to wait any longer 
° 
Despite the Korean war, the new Pleven government in France has 
decided to put butter ahead of guns—for the time being, at least. 








To survive politically, Pleven has to raise wages 15% to 20% by 
Sept. 1. That will boost the civil-service payroll by almost 100-billion 
francs 

But the government figures this hike in the “butter” bill is a military 
as well as political must. French military leaders today are as worried 
about local Communist uprisings in the event of war as they are about a 
direct Russian attack. It’s hoped that a higher standard of living will 


thin out Communist ranks. 
i 


Unofficial reports in Paris say that this year’s budget will be in the 
red by 300-billion francs (roughly 15% of the tota! budget). Next year 
the deficit may be double that. 

What's more, inflation has started up again. Consumer price indexes 
have moved up nearly 10% since the Korean war started. 

French officials say there’s no chance at all of controlling inflation 
if Pleven goes in for heavy arms spending. 

a 











Thus Paris may soon be telling Washington: “If France is to be 
defended, the U. S. will have to pay for the guns. We will have our hands 


full giving Frenchmen enough food to make them willing to fight.” 
e 
There’s no talk yet in Britain about bringing back government con- 











trols or converting industry to war 





But London has begun to worry about the cost of more defense 





The question is whether Chancellor Cripps can get the new money 
he needs through still higher taxes. Cripps has hinted he'll take the 
tax route rather than credit expansion or direct cuts in social services 

British economists have little faith in either taxes or inflationary 
financing. But they think that Cripps eventually will have to pin more 
reliance on inflation—-and less on taxes-——if defense costs rise sharply. 
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POOL PLANNERS: Jean Monnet (left) and Foreign Minister Robert Schuman. 


Schuman Plan By Yearend 


There are still bugs to be ironed out, and critics [from all sides] 
are still hurling monkey wrenches, but it looks like the West Europe 
before 1951. 
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regional producer 


ev ploy 


be pressed into 


iuthority 
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mediaries between these committees 
and the authority 

@ The authority will have its own 
money—raised from loans and from 
levies on sales of coal and. steel. ‘These 
funds will take care of expenses incurred 
in administration, reconversion and 
modernization investments for inefh 
ient plants, and some additional new 
investments 

e ‘The treaty will also require the 
governments to help create a_ single 
European market for coal and _ steel 
(hey will have to take 
ibolish tariffs, quotas, double-pricing, 
discriminatory freight rates, and other 
restrictions within the area 

e The authority is sure to get some 
It will 
probably require producers to end price 
discrimination. They will be forced to 
give up basing-point pricing, and they 
vill have to quote prices f.o.b. from 
the mill or mine on the same basis to 


measures to 


powers over prices and wages 


all customers 

This arrangement will go even fur 
ther than "TC regulations in the U.S 
Western Europe’s producers won't be 
allowed to absorb freight at all; neither 
will they be permitted to quote lower 
prices to distant customers in order to 
mect competition 

Ihe authority will 
increases to member governments or 
treaty 


recommend wage 


individual companies; and the 
will require them to follow the sugges 
tion 

@ Finally, the treaty will run for an 
unlimited period of time—and_ there’s 
a 30-50 chance that there will be a 
clause specifying that a member govern 
ment will not be permitted to withdraw 


from the pool unless the other pool 





members are in unanimous agreement. 
e Obstacle—One big point is still un- 
settled: What will be the working rela- 
tionship between the member govern 
ments and the High Authority? How 
much control will the governments be 
allowed over the authority's decisions? 
The Benelux delegations are particularly 
anxious to give members a checkrein 
on the authority. 

That's the main obstacle that must 
be hurdled before the treaty can_ be 
wrapped ip It’s now sure that some 
sort of permanent tie between the gov- 
ernments and the High Authority will 
be made--but just how binding it will 
be remains to be seen 
e Criticism—F.conomic nationalists of 
all political colors still want none of the 
pool. They say the pool is an American 
German plot, paving the way for the 
future domination of Europe by U.S 
private capital. ‘They figure that French 
steel men are counting on getting a nice 
comfortable cartel—but when the Amer 
icans find out what’s really going on, 
they'll pressure the governments to 
scrap the cartel provisions of the pool 
and bring back real competition. ‘Then 
the coal and steel industries of Europe 
vill become completely dependent 
upon capital from the U.S. if they are 
to keep afloat 

Military men are afraid that the pool 
will encourage neutrality thinking. They 
ee the only salvation for the West in 
1 tight Atlantic union on economic and 
il as well as military levels. They 
feel that the Schuman Plan, bv wasting 
energy on another futile | uropean imt¢ 
eration effort, will divert attention from 
the real need—effective Atlantic plan 
ning 


Britain Plans Its Own Radio City 


Come 1952, New York’s Radio City will 
have nothing on London. By then, the first 
units of the British Broadcasting Co.'s 
rakishly modern White City are expected 
to be finished. ‘The new BBC headquarters 
will occupy a 13-acre site at Shepherd's 


Bush, London; the total cost is likely to be 
between $11-million and $14-million. In 
the model above, the circular building and 
the buildings on the right will be erected 
first. They'll be devoted entirely to housing 
BBC's expanding television services. 
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“OUT ON TIME... 
ME AND THE PAYROLL!” 


She’s happy—heading for home right on time the night before pay- 
day. Her boss is happy—paychecks ready without overtime 
without the frantic rush of pre-Burroughs payroll days 


: 
(| 


£ 
ery 9 seenmnneinas a 
ee oe 


ctcet eR aN a Pd ANE 


This is the scene on payday eve in thousands of offices across the 
country where Burroughs payroll accounting machines speed and 
simplify check preparation. A single machine writes as many as 350 
checks and earnings statements an hour... or writes the checks and 
posts the ledgers and journals simultaneously and swiftly. Burroughs 
automatic simplicity reduces operator fatigue . . . cuts time, equip- 
ment and personnel costs. 


Your Burroughs man will show you how Burroughs payroll account- 


ing machines can eliminate headaches and expenses in your payroll BURROUGHS HIGH-SPEED 
department. Get in touch with him today, or mail coupon. 
PAYROLL MACHINE 


Reduce Your Payroll Work” explains in detail two 
Burroughs plans for cutting the cost and time of payroll 
preparauon with Burroughs High-Speed Payroll Machines 
Send coupon for your copy 


Burroughs Adding Machine Company 
Bonnie Sk Mithiges ' wet WHEREVER THERE’S BUSINESS THERE’S 


I would like the facts on Burroughs High-Speed Pay 
roll Accounting Machines. Please send me “Reduce 


Your Payroll Work Burroughs 


Name 


Mate 


| hee this eer ert met naive, 





INDUSTRY IS EARNESTLY ADVISED by 
militory and government agencies 
TO DECENTRALIZE 
TO MOVE INLAND 

MAYBE they're unduly clarmed 
—MAYBE 

BUT when this odvice is also ad- 
vanced by economic analysts, by in- 
dustriol consultants and yeur own 
common sense 
IT’S TIME TO MOVE TO 
someplace where there are: 

better working conditions 

ower production costs 


more trouble-free operation 


For your consideration in this respect, 
we respectfully present NEBRASKA 
with its 

unlimited, constant-temperature 

WATER 

low taxes 

high-grade intelligent workers 

higher man-hour production, 
AND—the genuine joy of living felt 
by everyone (not just the hunters and 
fishermen) living in this healthful 


atmosphere 


DO YOU KNOW 


Store fixtures made in 
Nebraska are sold 
throughout America. This 
manufacturer saw real 
production opportunity 
here 30 years ago — 
started, stayed and is 
still growing in Nebras- 
ka's healthy, industrial 


climate 


1 
i Write for descriptive folder to 
Nebraska Resources Division 


‘ rh enim , Stete of Nebraska, Lincoln 
(Re-published by request) 


Wea NEBRASKA 











FERTILIZER PLANT, built with U.S. help at a cost of $10-million, will supply 


MEXICAN FARMERS with 70,000 tons of ammonium sulphate fertilizer each year 


U.S. Helps Mexico Boost Agriculture 


Inter-American cooperation builds a Mexican fertilizer 
plant to give agriculture a needed shot-in-the-arm. 


‘ re get phate fertiliz 
needed shot-in-the-arm—a new — of sulphuric acid 
] works. The plant, @U.S. Role—U.S 
in September, will been in on the proj 
Its of inter-Ameri Pittsburgh’s Blaw-Knox 
in teamwork charge of construction, sent a team 
e Efforts Pooled- » do the job, Mexi experts to Mexico to mastermind the 
1 materials, con whole project. New York's hemical 
Oo 1 with Construction Corp ubsidiar 
American Cyanamid Co 
plant and bought $4.5 


4 


equipment for it in the 
agel e Mexico’s Part—A Mex 
put up the other $4.3-million ractor took over the a 


brought 1,200 workers to the 


tual construc 
lt: an up-to-date plant that 


mit 200 tons of ammonium structural steel 
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Mexico, and some electrical equipment 


was purchased from Industria: Electric 


S.A., a Mexican subsidiary of Westing- 

house. Guanos y Fertilizantes,.S. A., 

a government firm headed by Mexican 
1] 


economist Carlos Benitez, will run the 
plant 


e Boost for Agriculture—The yearly HOLDS UP 


ou ipat f 70,000 tons of ammonium 


salphate will give a big boost to Mew | MCV NOYA Sta MUL ID Cel 


raise food production 
1 Cary rics " ” 4 
in-American countries, iP VeRele). | y 
r to pep up its tired-out ¥ 

And it ds ferti] to do 
nd it needs fertilizer rat 


In the past, Mexico has depended on 
ano, plus some imported ammonium 
sulphate. But the imports—at $93 a 
too costly for Mexican farm 
eI } ew plant will cut the cos 
dowr. to $41] a ton, bring fertilizer 
within the range of the larger Mexican 
farmers. For the small farmer, ther 
will be special government aid 
e High Praise—Both Blaw-Knox and 
Chemical Construc I 
with the Mexican 
four to five. times 
were emploved as would be on sim 
ilar U.S. project, both companies had 
high praise for Mexican labor. And 
they would like to see more such plants 
a-building in Latin Amernca. Chemical 
Construction savs that there have been ANOTHER USE FOR 
so. 
“lots of inquiries” about fertilizer plants t 
in Latin pane! ca, but the old dollar “ ” 


shortage gev nips most of the proj 5: FANS 
ects in the eo 


ete 


Sse on ag Dena NR 


SEATTLE OPENS UP Two “Buffalo” No. 5-E Blowers, like A half pound of air pressure holds 

Vhe city of Seattle has set a poli the above, and a No. 42-E Blower, up this 36-foot-high “radome”, even 
on ing “798 en goods o 3 might - are used for inflating each of the in a 125-mile gale! Buffalo Fans are 
the t ro ee et Te 36 giant “radomes” made by Fire- used to inflate this shelter for sensi- 


Seattle officials and businessmen are stone Tire and Rubber Company tive radar equipment. Made of rub- 
dropping anv. barriers against the sale for protecting Air Force radar berized fabric, this “radome” is en- 


f ; asa eS at 
of foreign-made goods to the municipal equipment, All these fans are light- tered through tunnel and air lock. It 
government. Mayor William F. Devi 


told the citv council, “It 


weight cast aluminum for trans- has no metal or wood supports of 


considered conclusion porting by air. any kind. 


not establish 


month ago, Mayor vin | When you have a job to be done by air, remember, “Buffalo” 
given tentative approva 
“Buy American” yee 
that would ban cit } 
goods unless they 
cheaper than comparable | products Write us about your air need. 
(BW —Jun.10°50,p1 2¢ 
followed the 
two Britis! 


equipment 


Fans have been satisfying discriminating customers for 72 years. 


BUFFALO FORGE COMPANY 


iss BROADWAY BUFFALO, NEW YORK 
Canadian Blower & Forge Co., Lted., Kitchener, Ont. 
Branch Offices in All Principal Cities 


we Oe ee eee mg - PANEL BREEZO FANS BELTED VENT SETS BELT-AIR FANS 
weer pet terete Ps ; BREEZ-AIR ATTIC FANS; “L” BREEZO FANS “NV” BREEZO FANS 





return 
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Wi LLY IjA- A Woman Trouble 
as : | aS 


Sweden’s women flock to 
cities for clerical work ; men head 


righten up your bright ideas = for the hills—and heavy industry. 


Problem: Get ‘em together again. 


P : 
use EASTERN S Young girl wishes a relationship (pos 


marriage) with a mce gentleman 
35 years old). Reply to ‘Let’s Tr 


4 ( 

Where can I find a tall, educated man, 
fond of the outdoors and of children, 
between 35 and 40 vears old, who will 
keep me and my little 14-year-old daugh 


ter company on a bicycle tour and bath 


A[AVAILABLE IN WHITE, CREAM AND TWELVE COLORS}> see: takin dk deanaeie® ~ Miaka ie 
ng | | t 
‘S.—Alone.’ 


for your sales Letters @ Problem—Classified ads such as these 


/ —lifted out of Stockholm’s “Dagens 
and bulletins Nvheter’’—can be duplicated any day of 
the year in dozens of Swedish news 
papers. They illustrate one of Sweden’s 

leading labor problems: sex distribution. 

EASTERN CORPORATION Here’s what has happened: Swedish 
BANGOR: MAINE men have been pulled to the mining, 
steel, iron, timber, and other heavy in 
dustry towns in the back country, hun 
dreds of miles from the big cities of 
Stockholm, Malmo, Gothenburg. The 
girls, on the other hand, have flocked 
to the cities for jobs as typists, teachers 
waitresses, clerks, nurses, technicians 
Though there are a lot more women 
than men in the cities, the girls figure 
thev have a better chance of snagging a 


Your Advertising in male in heavily populated areas. Their 
migration has been especially hard on 


BUSINESS WEEK... the small textile and other light-indus 


try towns, particularly in a period of 
cute labor shortage. Swedish export 
industries need an additional 25,000 
workers immediately 

e Remedy—Since 1945, the Swedes 
vave been trving to remedy the situa 
tion. The Swedish Employers Assn., 
the Federation of Swedish Industries, 
ind the government’s Labor Market 
Board have been pressing for a reloca 
tion of industrv—to make the girls and 
bovs happier. And there are other rea 
sons for relocation, too. Swedes want 
to spot light industries in communities 
yreviously dependent on one single pulp 





regularly reaches the attention of 
over 200,000 management sub- or saw mill. In such areas, a fall in 
scribers. Surveys show that the world prices or the exhaustion of raw 
average Business Week subscriber materials can bring economic disaster 
shares his copy with two of his @ Results-The Swedes are getting re 
business associates . . . thereby sults. For example: In the province of 
giving you a total audience of Norrland, clothing and other light 
more than 600,000 important | female industries have 

Before, there was only one town in the 


been set up 
itire province that had a factory em- 


prospects. 


ying women 


At Nydal, in the far-north province 
 Angermanland, a shirt factory has 


been set up to employ women. It’s the 
| | 


In the big steel towns of Bofors, 








first in town 
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Sandviken, and FEskilstuna, raincoat 
cheese, and toy factories have been set 
up—all employing women 

And at the same time, some heavy 
industry has moved to the textile towns 
of Norrkoping and Boraas, balancing 
up the labor force 

All the changes have 
through the voluntary cooperation of 
Swedish industry government 
New, small enterprises, found to be in 
the —_ interest,” get easy-term 
loans, other support 
looks as if Swedisl 
Swedish womanpower—should be more 


effectively distributed 


. , 
taken placc 


and the 


In the future, i 
manpowe! ind 
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New Zealand’s geysers may go to work 
The N.Z. government has appropr 
$224,000 for rese 
an b« harn 
> 
Canadian auto manufacturers turned 


in 


Atomic 
in about 
1] nonazite, a 
mineral 

. 
Britain’s steel mills rolled 
January to June 

i } 


North British Locomotive Co. 
S4-million order to Krupp of Ge 
omised South Africa 
— 
Venezuela 
$200-mill 


River 
BW 


York’s parkway wizard, 


may do face-lifting 
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THE TREND 


Facing the Consequences of Korea 


For all its tragedy, Pearl Harbor was a blessing in 
disguise. It left no doubt about the job that had to be 
done and the kind of national effort needed to do it. 

No uc h 
fighting in Kore 
the Kremlin might lead to a cease-fire offer next week or 
whether the long. rugged road ahead leads to another 
Bataan and another return to Korea—and whether that 


lear picture has emerged after a month of 
We do not know whether a move by 


would be the end of the shooting or the beginning of 


soMe More 


Some th 
Communist proved to be bold, tough adversaries 
lon t ly costs of the 
American 


plain by now, however 1) The 


vho don ire easily; the hazards and 
world are rising rapidly; (3 

equal to our commitment in Korea—has 

it danger points around the global front. 

\ full ag ritical matters must soon be decided 

by ( COLE TC ) nd Tile 
tough because the nature and size of 


be only dimly outlined. Many of them 


\merican people. Many of these 
decision 
the jol 
will be toug] cause never before have we tried to load 
| , 


tCTil il 1} 


1 mo top of a peacetiny boom (page 19) 
One of the great 


postwat truggic 


esources of the free world in the 


wainst communism has been the 

trength and stability of the American economy. It has 
baffled and dismayed the Kremlin. 

That out productive system was running at full tilt 

he Politburo chose to risk 


Korea explodes one myth of the cold war era 


1 general war in 
Stalin 
would w trike until American strength was para- 
lyzed bi 


depression he regarded as inevitable 
That Stalin decided to move with the 


American 
operating full blast makes it no easier for us, 
out effort were required, we would be faced 
nce with the prospect of going over to a com- 
ition of our economic life to get the 
mitput and to avoid a disastrous inflation 
mmediately ahead is much more limited 
But it is clear already that we must meet a 
of issues much sooner than we did a decade 
ng of the tax-cut measure in the Senate 
roof of that 
of the decisions we must face—some 
perhaps a little later 

is time will we be able to use wage 
i to get military production? Is the 
0 tight and the inflation threat too great to 

1uch use of these methods? 
we assure the necessary supplies of 
steel ar ier basic 
Should 
P.L. 395 authorizing voluntary allocations 
from the antitrust laws? Or should Congress undertake to 
compulsory allocation? Will limita 


matenals to military producers? 
by reviving the authonty under expired 
with mmmunits 


tion orders be necessary to regulate the use of basic 
materials remaining for civilian goods? 

(3) At what point should price controls and ration 
ing be introduced? Should it be a selective process 
affecting a few key items first or a universal freeze? 

(4) How do we 
needed if the inflation threat denies the use of wage 
premiums after the initial phase? What is the national 
strike policy to be? 


mobilize manpower where it 


(5) How will we finance the additional costs of 


the military program so as to minimize inflation? Will 
we resort to really severe personal income taxes? ‘To 
forced savings? Will we fall back on the corporate excess 
profits tax or has the renegotiation procedure made it 
obsolete? Can we step up the U.S. Savings Bond drive 
to carry the brunt of the deficit financing load at first? 
Will we make 


now under way in the Senate, to sweat down the enor 


a genuine effort to support the drive, 


mous nonmilitary outlays of the federal government? 

(6) Should consumer credit be permitted to continue 
its present expansion? How far should the Administration 
go in bringing federal mortgage credit policy with its easy 
appraisals, low interest rates, and secondary market under- 
writing into line with the new situation? How will we 
arm the Federal Reserve System to deal with an expan- 
sion of bank reserves and increased deposits? 

These are some of the matters on the agenda for 
‘vents in Korea have already required 
yur decisive 
economic power to the task ahead as it unfolds will 


Americans today 


of us far-reaching decisions. To harness 


require Wise and courageous action. 


Big Government Grows 


Loan applications are coming into the RFC at a rate 


of over 1,000 a month. This demand for federal credit 
has been cited as proof of the need for new and ex- 
panded government lending facilities. 

But is it? We doubt it. One of those applications 
not so long ago was submitted by the Chicago ‘Transit 
Authority. It wanted a $20-million loan for new equip 
ment. RFC refused. 

hat refusal led to the really interesting part of this 
story. CTA went back to Chicago, did some planning 
and some hustling and sold $11-million of equipment 
trust certificates to a local investment house (BW— 
Jul.8°50,p83 

Apparently, CTA didn’t work hard enough to get 
money privately before it went to W ashington. We 
wonder how many RFC applicants are following the 
same coursé 

Big Government thrives and grows because too many 
private citizens think there is an easier way out of their 
problem than the way provided by private enterprise. 
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YOU WOULDN'T 


STARVE AN 


ELEPHANT 


~«-TO SAVE PEANUTS! 


No, and it’s just as unsound to risk loss of valuable 
machinery and production for the sake of saving 
“peanuts” on initial oil costs. For lubrication is 

not just “oils and greases” . it's also knowledge 
of machinery, the right lubricants to use, and 


where and how to use them. 


That's why you save so many ways with Socony- 
Vacuum Correct Lubrication ...a custom-made 
program of lubrication for your plant that pays off 
in greater output per machine, less friction loss, 
lower maintenance costs, and—ultimately—lower 


lubrication costs. 


For the gevwine savings of Correct Lubrication, 


call your Socony -Vacuum Representative. 


SOCONY-VACUUM Olt COMPANY, INC and Affiliotes: MAGNOLIA 





SOCONY-VACUUM 
Chu0ect Libviciidon 


WORLD'S GREATEST LUBRICATION KNOWLEDGE 
AND ENGINEERING SERVICE 


PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 


i 
3 
i 
4 
j 





True story about flying discs 


| r takes a lot of brake to stop a four-en 
plane landing at 90 MPH. T. 
braking area, a special disc-type 
developed. When the pilot applies the b 


a steel dise that turns with the wl 


| dg to a stop between two stalionary 


dises faced with brake lining. This creates 


Inchon friction so great that the 


terrilic 


bare steel dise gets red hot, re ching tem- 


as 1700 1 


peratures as high 


Brake manufacturers found that discs mace 


of high alloy steels often acked at these 


And most of the lower 


ould soften and 


Studying, 


ted 17-22A (S), a 


h 


nken steel with outstanding 


resistance to high temperatures and stresses, 


Put to the test, 17-22A (S) proved to be 


YEARS AHEAD—THROUGH EXPERIENCE AND RESEARCH 


i? = 
~ , ga pr, 0A een 


“Sy eatin ae 1 = 


. , , } 
Instead of 5 or 6 landings, disc 


the answer 


brakes made of the new steel logged over 


100 landings without attention 
This is yet not ‘ th tough steel 


by Timken 


problems stamp 
lloy Steel ry not let us tackle 


Write The Timken 


steel problems, too? 


Bearing ¢ ompany, Steel and Tube 


Roller 


Division, Canton 6, Ohio. Cable address 
“TIMROSCO’ 


Alloy Steels 


able Rock B ts 


Fapered Roller Bearing 


and Seamless Tubing, Remov 


TIMKEN 


Fine Alloy 


STEEL = 


and Seamless Tubes 





your 


